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Sialionals save us $60,000 a year... 


return 110% annually on our investment.”’ 


—BROWN SHOE COMPANY 


‘One of America's larges? shoe 


‘Our 24 National Accounting Machines “While these savings are a major rea- 
In all sizes and kind 


05 i ing ua uF nee i aie > 
and 105 National Adding Machines play son for our confidence in National equiy for themselves out of t 
a vital role in the Operation of our ment, many years of consistently good continue savings as a 
expanding business. We use Nationals service have also contributed to our sat clusive combination of feat 
the work automatically rd 

for payroll accounting, accounts payable, isfaction. The versatility and simplicity o WONs eutenaateeny, o 

; . ; ' } bled . automatically operators ca 
check and voucher writing, accounts Of operation have enabled our main tors are happier, too, because t 


receivable, general ledger, sales analysis office 
and other accounting and figure work complexity in accounting, and to 


‘Nationals save us $60,000 yeal the expanding needs of our growing 
I i 


keep pace with the increasing easier. Your 
meet show how you 


which repays us their total cost every factories, production and sales 


Il months, an annual return of 110 
on our investment alo Treasurer 


THE NATIONAL CASH REGISTER COMPANY, varron 9, ou10 
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Rubber carpet flies over 14 hills 


A typical example of B. F. Goodrich improvement in rubber 


OAL Ofi a fying rubber — goes 
{42 miles from mine to a big elec- 
tric power house in southern Ohio 
over 14 hills, over roads and over a river. 
It's the longest permanent outdoor 
conveyor in the world. But at first it 
looked like one of those good ideas 
that just wouldn't work. 

The trouble was that some of the hills 
were too steep—like the one in the 
picture. Ordinary belts couldn't hold 
the weight of the coal, would be pulled, 
stretched and broken. 

Then the engineers heard about the 
B. F. Goodrich cord belt. Cords, running 


lengthwise, held in place by rubber, 
hold more weight than heavy fabric but 
don’tadd much weight to the belt itself 
The belts have new, longer wearing 
rubber too. On this long conveyor 
they'll carry millions of tons. 

Product improvement at B. F. Goodrich 
goes far beyond ordinary ‘‘specifica 
tions’’. That's why specifications don’t 
tell half the story when you're comparing 
with B. F. Goodrich. 

Some B. F. Goodrich improvements 
are big, spectacular; some are little; 
many are too technical to explain easily, 
but all save you money. Every product 


gets its share—conveyor belts, \ 


every kind of hose, hundreds of ¢ 
None is ever regarded as finish 
“standardized’’. So don’t deci 
rubber product you use is the 

be had without first seeing 
B. F. Goodrich distributor. Find 
from him what B. F. Good: 
has done to improve it recently 
B. F. Goodrich Company, Dept. M 
Akron 18, Ohio. 


B.E Goodrich 
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INDUSTRIAL SOUND CONTROL, 


eee with products of CFal. 


Skilled engineering and installation know- 
how have established Industrial Sound Con- 
trol, Inc. as a leader in the field of industrial 
sound-proofing. 


For numerous industries, the ‘Silence Serv- 
ice”’ of this company has meant greater plant 
efficiency, improved working conditions and 
material reduction of accidents caused by 
noise-induced tension and fatigue. Its instal- 
lations range from test cells for testing the 
most powerful jet engines to sound-proofing 
a small compressor. 


Ne etreten shows portable sound- deadening 
unit designed ond engineered by Industriol Sound 
Control, Inc., vsed in the testing of jet fighter 
planes by the McDonnell Aircraft Corporation. 


2046 


om 


We are proud that in the development of new 
sound-deadening materials, Industrial Sound 
Control, Inc. has availed itself of various 
products of CF&I. 


Industrial Sound Control’s ‘‘Soundmeta! 
Panels” and “Soundstream Absorbers’’ uti- 
lize a number of The Colorado Fuel And Iron 
Corporation products in their assemblies. 
These include Wissco Perforated Metals, 
Clinton Wire Netting, Clinton Hardware 
Cloth, Gold Strand Wire Screening, and many 
other subassemblies as made by our Coburn 
Products Department of Clinton, Mass. 








ee Gee Gee eee Gee Ok ee ee Oe ee A et 


~~, st Ife 


BUSINESS WEEK 


EDITOR & PUBLISHER Elliott V. Bell 
MANAGING EDITOR Edgar A. Grunwald 
EXECUTIVE EDITOR Kenneth Kramer 








ASSISTANT MANAGING EDITOR Robert B. Colborn 
ASSOCIATE MANAGING EDITOR John L. Cobbs 
ASSOCIATE MANAGING EDITOR Peter French 


DEPARTMENTS 


Business Outlook: Clark R. Pace, Editor; Robert H. Persons, Jr. 

Commodities: Gertrude Charloft, Editor 

Finance: William McKee Gillingham, Editor; Paul D. Gesner, David B. Carlson 

Foreign: Howard Whidden, Editor; Paul R. Miller, Jr., John R. Thomas 

Industrial Production: Charles M. Garvey, Editor; George J. Gray, Jr., David C. Allisog 

Labor: Merlyn S. Pitzele, Editor; Edward T. Townsend, Caroline Adams 

Management: Richard L. Waddell, Editor; Richard M. "Wight 

Marketing: Carl Rieser, Edstor; Cora Carter 

Personal Business: Guy Shipler, Jr., Editor; Ann Masse 

Regions: Richard M. Machol, Editor 

Research: John K. Fockler, Editor 

Ilustration: Harry Jensen, Kate McSweeney, Editors; Robert Isear (Pictures -Photography), Bernard 
R. Clorman, Herbert F. Kratovil, Jomary Mosley, Arthur Richter 

Special Projects: Frank J. Fogarty 

Statistics: Elsa Denno 

The Trend: M. J. Rossant 

Library: Dorothy Roantree, Librarian; Emily Cherry, Ruth Callanan 

Assistant to the Editor & Publisher: John F. Hartshorne 


NEWS EDITORS 


T. B. Crane (Senior News Editor), Marilyn T. Benjamin, Robert F, Deed, Maxwell D, Gunther, 
Lawrence H. Odeli, Doris 1. White 


EDITORIAL ASSISTANTS 


Mary T. Beckerle, Edward J. Burgess, Jr., Mary M. Burgess, Mary T, Cleary, D, A, Drennen, Jean 
Drummond, Barbara Kleban, Alice Marks 


ECONOMICS STAFF 


Dexter M. Keezer, Director; William H. Chartener, Peter J. Davies, Richard Everett, Douglas 
Greenwald, Margaret Matulis, Robert P. Ulin 


DOMESTIC NEWS SERVICE 


Atlanta Bureau: Wm. H. Kearns, Manager 

Boston Bureau: Paul Finney, Manager 

Chicago Bureau: James M. Sutherland, Manager; Mary B. Stephenson, Dorothy Millep 

Cleveland Bureau: Robert E. Cochran, Manager; Jean H. Henderson, Wm, N. Troy, 

Detroit Bureau: William Kroger, Manager; Susan Tower 

Houston Bureau: Eugene Miller, Manager; Mary Schiflett 

Los Angeles Bureau: Thomas M. Self, Manager 

Philadelphia Bureau: W. B. Whichard, Jr., Manager 

Pittsburgh Bureau: Richard N. Larkin, Manager 

San Francisco Bureau: Richard Lamb, "Manager; Joanne O'Brien 

Washington Bureau: George B. Bryant, Jr., Manager; Glen Bayless, Alan E. Adams, Carter Field, 
Jay Flocken, Boyd France, Sam Justice, Craig Lewis, Donald O. Loomis, Jesse Mock, Gladys Mont- 
gormery, Arthur L. Moore, E. William Olcott, Morton A. Reichek, Caroline Robertson, John T. 
Skelly, Vincent Smith. 

Correspondents: Akron, Albany, Atlanta, Austin, Baltimore, Birmingham, Boston, Buffalo, Charleston, 
Charlotte, Cincinnati, Columbus, Dallas, Denver, Des Moines, Duluth, Fort Worth, Greensboro, 
Hartford, Jacksonville, Kansas City, Knoxville, Little Rock, Memphis, Miami, Milwaukee, Minne- 
apolis, Nashville, New Orleans, Oklahoma City, Omaha, Orono, Phoenix, Portland, (Ore.), 
Providence, Richmond, Rochester, Salt Lake City, San Antonio, San Diego, Seattle, St. Louis, 
Syracuse, Toledo, Wilmington, Worcester, Honolulu. Correspondent Relations: Dorothea Schmidt 


FOREIGN NEWS SERVICE 

Editor: Joseph K. Van Denburg, Jr. Mexico City: John Wilhelm 

Bonn: Gerald W. Schroder Paris: John O. Coppock 

London: Edward W. S. Hull Sao Paulo: Lionel J. Holmes 

Manila: Herbert Leopold Tokyo: Alpheus W. Jessup 

Correspondents: Amsterdam, Athens, Bangkok, Beirut, Belgrade, Bogota, Bombay, Brussels, Buenos 
Aires, Cairo, Caracas, Ciudad Trujillo Copenhagen, Djakarta, Durban, Geneva, Guatemala City, 
Havana, Helsinki, Istanbul, Johannesburg, Karachi, La Paz, Lima, Madrid, Melbourne, Oslo, 
Ouawa, Panama City, Quito, Reykjavik, Rome, Salzburg, San Juan, San Salvador, Santiago, 
Stockholm, Sydney, Tehran, Tel Aviv, Wellington, Winnipeg. 


ADVERTISING & BUSINESS MANAGER Herman C. Sturm 


President an¢ Director of Circulation, Business 
or 








BUSINESS WEEK * MAY 29 + NUMBER 1291 


Boe | The and the month for change of address. 
of Business) . Pubiished. oony 4 Subseriptions to Business Week are solicited 
we wns “aii Publiisht orn) . *e ame only from management-men in business and in- 
ation Otte (1860-1048 Pub- Gustry. Position and ¥ connection must 
Le oi be fpdicated on Te ion orders. 
Subscription rates — United 


ad we 00 @ year; ed 2.00 for 
.00 14.00 for 


6. ‘Allow ‘one 





Binet, $ Cc, ncuree, President; Willard Chevalier, 
Executive Vice-President; J ~~ . ardi, 
Vice-President and Treasurer iohnn J. Cooke, 
Sec + Paul M omery, y. Muscutive Vice-Pres- 
ident uplications Saar Ralph B. Smith 
Vice-Presi id rial r ; Nelson 
Bond Vice. aera Director LA Saseriana. 1879 

H ress correspondence ar 1054 by McGraw- wit 
tag subscriptions to &. Bileckburn, Jr., ° Rights Reserved. 


BUSINESS WEEK © May 29, 1954 





in. 48 years 
Elwell-Parker 

trucks have 
progressed 


and now the trade 
name is streamlined to 


Only the trade name has been 
changed to Elpar. There will 
be no change in the ownership, 
management or policies of The 
Elwell-Parker Electric Com- 
pany. We will continue to build 
industrial trucks with the same 
high quality and dependability. 
THE ELWELL-PARKER ELECTRIC COMPANY 


4006 S1. Clair Avenve Cleveland 3, Ohie 











Who spun the web that saved the ships? 





They said it couldn’t be done—but 105,000 How do you preserve more than 16 billion 
soldiers and marines are living, fighting proofof dollars’ worth of fighting vessels from the rav- 
the greatest naval evacuation in American history. ages of rust during a restless peace? 

In 1945, after two years of preliminary re- 
search, the U.S. Navy came to Hollingshead 
with this, the most colossal “packaging”’ prob- 
lem in history, a problem of major importance 
to the security—and pocketbook—of every 





It began at dawn on the 12th of December, 
1950. The 10th Corps was holding a tiny perim- 
eter around the North Korean port of Hung- 
nam, after a brilliant breakout from the Com- 
munist encirclement at Chosin Reservoir. 


Then—behind a deadly wall of protective fire from 
the planes and guns of the World War II carrier 
Princeton and other 7th Fleet warships—a rescue 
fleet swarmed into the harbor and plucked five divi- 
sions of troops (plus 97,000 Korean civilians, 17,500 
vehicles and 350,000 tons of cargo) out from under 
the guns of onrushing Chinese Communist hordes. 


American taxpayer. 

Hollingshead researchers, working together 
with navy scientists, found the answer in an 
amazing product called Cocoon—a liquid plas- 
tic that can be sprayed like a web over the 
exposed guns and other vital parts of a ship to 
seal them from ruinous moisture. 


Altogether, 2,283 World War II ships were 
put in mothballs—to live and fight again. To- 
day, Cocoon® is saving not only war matériel, 
but the tools of peace as well. Every day, 
Hollingshead chemists are uncovering new and un- 
on that heroic beachhead. May 

usual uses for this versatile plastic in hundreds of 


What saved the ships that saved the lives? industries. Perhaps your own, 


Save it with CG © G 0) © Ne 


Cocoon® is just one example of Hollingshead 
branded and private label chemical products 


But for a miracle of modern science and the 
foresight of our navy, “obsolete” warships like 
the Princeton would not have existed, and the 
Korean war might have ended in bitter defeat~ 


Government specified compounds and corrosion preventives for 
service and industry; waxes, polishes and cleaners for industrial 
and institutional maintenance; chemical specialties for automo 
tive, aviation and household use. Chances are your firm has prob 
lems that Hollingshead products or research will help solve. Why not 
get in touch with your Hollingshead representative, or write direct? Today 


ngdhead 


QR. M UHOLLINGSHEAD €GORPORATIOCON 
Camden, New Jersey Toronto, Canada 
U.S. S. Princeton and other ships of the “‘mothbal! fleet” 


preserved with Cocoon (above) in 1946. Ac left, the Cocoon is 0 registered trade 
reactivated Princeton in action off Korea, 1950-53. of the @. M. Hollingshead 





NOW LOW-COST HEA 


EASY TO INSTALL COMPLETELY SELF-CONTAINED 








'Y-DUTY TORQMATIC 
CONVERTERS 


For 40:150xp Gasoline- 
or Diesel-Powered Equipment 


ERE, for the first time, are Allison 

Torgmatic Converters designed 
for hard-working gasoline- or Diesel- 
powered equipment in the medium 
horsepower range. 
These new torque converters are true 
heavy-duty units priced to compete 
with converters designed primarily for 
passenger cars—priced to sell for less 
than most comparable industrial-type 


converters. 


And they fit your equipment with little 
or no change in your design. 


Easy installation 
New Allison Torgmatic Converters 
are completely self-contained for 
simplified flexible installation—feature 
integral oil system including charging 
pump, oil cooler and oil sump. No 


. r 
= ison: 


TORQMATIC DRIVES \,. 


outside oil lines required. Integral 
gear drive for easy mounting. 
Standard SAE #3 mounting dimen- 
sions and conventional internal- 
external drive gear like that used in 
ordinary clutch power take-offs sim- 
plify installation. 

Three different models give you a wide 
selection of torque ratio and capacity. 
Options include front disconnect 
clutch and adapter, rear disconnect 
clutch adapter, standard flange as 
shown, industrial shaft with or with- 
out governor drive and oil cooler. 


Why use a torque converter? 


Your equipment lasts longer with an 
Allison Torgmatic Converter trans- 
mitting power because it protects 
engines and driven equipment from 


Name 
) 
Position 


Company 


harmful shock loads — one of the n 
causes of equipment breakdowns. 


And you get more work from your 
units, too. New Allison Torgmari 
Converters multiply engine torque 

to 3% times and also provide mor 
production because they broaden y: 
engine’s effective horsepower rai 
When torque output equals loa 
demand the Toromartic Converter a 
as a fluid coupling to conserve fu 
and boost engine life. 

Ask your engine or equipment mani 
facturer about Allison Torgmart! 
Converters for your hard-working 40 
to 150-horsepower units or mail th 
coupon, 


Allison Division of General Motors 
Box 894B, Indianapolis 6, Ind. 


Please send me Bulletin SA 1031 


2 Se 
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PRESIDENT FARVALIZES A STONE CRUSHER 


Here’s how centralized lubrication 
saved a plant $17,680 in 4 years! 


ANAGEMENT of this cement 

plant had a problem: How to 
reduce maintenance expense on a 
large stone crusher. 

Plant records showed too many 
bearing failures year after year—a 
consistent bearing replacement 
expense around $1,000 every year— 
despite the fact that one man had a 
full-time job greasing the machine. 
To solve this problem, management 
decided to spend $900 to Farvalize 
the crusher! Here's the result: 

In the four years since Farval has 


been operating, there has not been one 


single bearing replacement. Farval has 


also saved $4,000 per year on lubricat- 


ing labor, because Farval lubricates all 
bearings mechanically. Grease con- 
sumption dropped 56%, saving 
another $420 each year. To date, 
total savings run to $17,680. All this 


comes from an original Farval invest- 
ment smaller than one year's bearing 
replacement cost! 

FARVAL is the foolproof Dualine 
system of centralized lubrication that 
delivers a measured amount of clean 
lubricant at regular intervals to every 
bearing. Froma central station, lubri- 
cant is pumped under pressure to a 
measuring valve at each bearing, 
delivering the exact amount of lubri- 
cant required. 


FREE LUBRICATION SURVEY 


Let us send one of our lubrication 
engineers to inspect your plant equip- 
ment. Without obligation, he will 
present a written analysis of what 
Farval can do for you. Write also for 
free Bulletin 26 for the complete 
Farval story, 


The Farval Corporation 


3284U EAST 80th STREET » CLEVELAND 4, OHIO 


Parval is an affiliate of The Cleveland Worm & Gear Co., Represented in Canada by Peacock Brothers, Limited 





READERS REPORT 


Those Elusive Airports 


Dear Sir: 

Regarding your article, A 
to the Engineers [BW—WNMI 
I have studied transport 
years, and would like 
on this airport situation 

I believe that 25 ye 
New York might spread « 
in every direction from 
dispersed thinly. Rapid 
is essential. Trains of 
meters per hour speed 

Airports of today may 
obsolete . with Chic 
out 1]00-mi. and New Y 
(so that) the distance bet 
of ... the cities may be « 

a short overnight t 
With Baltimore, Wilm: 
delphia, Atlantic City, Beth 
risburg, Scranton, Poughh 
ford, New Haven, etc 
metropolis of New York, 
going to have—a dozen ail 
city? .”. 

Most present airport poor 
ground transportation (w! not 
up to date compared wit! lanes 
...In the future, with « 
over hundreds of miles 
portation will be the m 
of passenger planes combi: 
bus and rapid transit grou 
tion to and from airports 
have already exhausted tl 
so-called first class travel 
learn much from. railr 
versa. 

FRANK! 
WOODHAVEN, N. Y. 


Dear Sir 

There is no such airp 
Fort Worth {[BW—May! 

Dallas is served by Lov 
the sixth airport in thi 
number of passengers hand 
conveniently located in r 
business areas, hotels and 
sections furnishing the b 
created traffic. 

GEOR 

DALLAS, TEX. 


e Correct. Love Field 
and Amon Carter Field 
Worth, whereas at on 
Field was used by both « 
often referred to as Dalla 
airport, 


rl 


Proofs and Percentages 


Dear Sir: 
Willard Cox, counsel f e Ken 
tucky Distillers’ Assn ( 


Ct ¢ 
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finds 1 in 5000 INSTANTLY 


The world’s largest kraft* paper plant, 
Union Bag & Paper Corp. of Savannah, 
needs 5000 employees to process 200 car- 
loads of southern pine every day... into 
1800 tons of paper, 35 million paper 
bags and 300 tons of corrugated boxes! 
Personnel records posed a gigantic 
problem. All data on every employee 
needed to be instantly available refer- 
ence time cut to seconds. Ordinary file 
folders were out of the question. 
The solution: Safe-Kardext 
in which are indexed specially designed 
forms that contain condensed, complete, 
personal data on every employee. This 


cabinets 


+Gives certified insulated record prote 





also provides for a complete service 
record, with all pertinent information 
visibly signalled ... reference virtually 
instantaneous. The entire simplified sys- 
tem planned and installed by our Busi- 
ness Services Departments. 

Get free copy “How Remington Rand 
Systems Simplified Personnel Records 
At The Union Bag & Paper Corp. of 
Savannah, Georgia” — CR906. Write 
Remington Rand, Room 1502, 315 Fourth 
Avenue, New York 10, N.Y. 


Remington. Mland 


tion day and night at point-of-use. 





Hlow the world’s largest paper company 


HUTT 
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errr 
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Piety Tire etree 
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characteristic 





one of the 
titioners of Blackstone ression 











from per engines namely, viz., 1.¢., to wit wmnilia 
F ity with the law than ninor 
se) clothi ane) . P chore of figuring percent le says, 
BW—May15'54,p10)| tl proof 
i A Bourbon “contains 6.4 cohol 
h Cre SAO. En d than a Scotch whiskey it 86.5 
proof.” 





the variety. of ~oe 
does no 
Mr. Cox stated th 


tween 50 and 43.4, n 






products 







Tulehmoh ave by Y 34 39.4 PaO mace? Bos \ f 
act, 100 proof Bourbs ta 
, I 
15.2% more alcoho! tl oof 
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The Big Squeeze 


Dear Sir 
Developments in 
American people in th 






+} ‘ the 










have been so skillfull lessly 
handled that we find ou i} 
a nation of drugged citi uillion 
strong, paying and colle each 
other the most burden oad in 
history with the least h 

tory. The situation is 1 that 







the seriousness of it a1 erour 

















































threat to our very libert ely 
lost to the average pel vith 
holding tax .. . has lu ilaried 
workers into a lethargy they 
pay this tax by remot Jt 
has been learned by our t IWETICICS 
that the public will pa taxes 
; if detail and irritation led by 
DOW CORNING a second party 
WA Actually, the only cla ritated 
SUaomes and bothered by thi evil ts 
' the small businessman \w ens to 
be smart enough to ha is own 
accounting, and h lude a 
mass of detail with hi ount 
ing work each month yority 
of businessmen pay a per o1 
accountant and 11) 
Mail this coupon today attention to how much k the 
accountant is doing for t ment 
and various tax departm 
Reducing government é 
DOW CORNING CORPORATION, DEPT. EA-17, MIDLAND, MICHIGAN one of the most difficult wr la 
Please send mo makers have to confro 
Ps emetoame to 2 ene ane Silicone?” There is only one wa 
at recent release on Silicone finishes for fabric . hy noi 
a nen aaa bosed water repellents for above-grade DOW CORNING pana reduced 7% cob 
as CORPORATION The more money wit h we 
aon . supply our Treasury, th power , 
Eo they will have and reta Chere 
seldom any retreat by t power 
Fe ote an MIDLAND, MICHIGAN Control of money is foll ontrol 
of the press and the pe Let us 
ELES © NEW YORK © WASHINGTON. 0 ¢ for once, become tax us and 
heen tae 1 enunben review what we ar pa\ where 
this money is going. | ng the 
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Another Phillips First! 


highest standard established for au- 
tomobile lubrication is the Mil-0-2104 
Supplement | test. Phillips Petroleum Com- 
pany has developed a new all-weather motor 
oil which is the first such oil to meet the 
severe requirements of this test. 

Compared to ordinary motor oils new 
Trop-ArTIc reduces ring wear 40% or more. 
It keeps pistons cleaner. It is no exaggeration 
to say that Trop-Artic can double the life 
of an automobile engine. Furthermore, it 
cuts oil consumption 15% to 45%, and ex- 
tends gasoline mileage, too. 


a 


Trop-ArTIC will serve the motorist sum- 
mer and winter. Its viscosity range is S.A.E. 
10W through S.A.E. 30. It flows instantly for 
easy starting at sub-zero temperatures, yet 
retains the film strength necessary to prevent 
engine wear under high temperature driving 
conditions. It’s more than heavy duty. It’s 
double duty! 

Phillips 66 Trop-ArTic Motor OIL is a 
worthy companion product to Phillips 66 
FLiTE-FuEL, the new high performance gas- 
oline recently introduced by Phillips. They 
go together for better engine performance. 





PHILLIPS PETROLEUM COMPANY 


We Put the Power of Petroleum at America’s Service 


Bartlesville, Oklahoma 























NEXT TIME...ORDER 
SCOTTISSUE TOWELS! 


f. They drink up water like a thirsty camel. 


2. Theyre strong — even when soaking wet. 


3. Theyre so soft that many people use them 


as face cloths. 


4. Theyre clean and white — of course. 
5. they're double-fold to dry double-quick . 


JUST ONE 
SCOTTISSUE TOWEL 
DOES THE JOB! 


SCOTTISSUE 


“Boot Tiesue,'’ Reg. U. S. Pat. Ont. 


You'll find ScotTissue Towels have an 
exceptionally high fiber content. This 
“bulk,” plus generous size and double 
fold, makes a case of 3,750 ScotTissue 
Towels weigh 46 Ibs.* Now some paper 
towels cost less for 3,750 but are from 
10 to 20 Ibs. lighter* per case—hence 
you get less drying power. Write for 
more facts. Scott Paper Company, 
Dept. BW-10, Chester, Pa 


*Shipping weight 


TOWELS 


Symbol of the 
right kind of washroom 





their own 


people of the right to 
money is . a serious th to liberty 
i COOLIDGE 
PRESIDEN 

JOHN E. COOLIDGCE CO 


LOS ANGELES, CALIF 


Executive Suit 


Dear Sir 
Re Personal Busine BW—Apr. 
24'54,p164 you 
executive fashions—accept 
coats, matching summer trunks and 
beach shirt, and walking 
Heck, this was so s 
back, if not sooner, to m 
At least, I was wearing 
ahead of the trend or is B 
behind the executive fash 
SHEPHE! 


RELATIONS DEP' 


trends in 
e of sport 


summers 
nowledge 
Am I 
s Weel 
times? 
STIGMAN 
PUBLIC 
FOSTER D, SNELL, IN¢ 
NEW YORK, N. ¥ 
e We hop we're not 
tive fashion times. But 
executive fashions tend 
major fashion switches 


Dear Sir: 

With reference to « 
tropical worsted is still 
regular suiting.” 

The subject of comf 
is a very complex one, a 
curate and unfair to im 
content alone is the m 
factor in determining 
a suit is cool Actuall 
weight fabric is likely to 
and today suitings of ma 
and the old cotton seersuct 
in much lighter weight 
wool “tropicals.” 

From the standpoint 
to the skin (part of 
make-up of the “comfort 
characteristics as fabri 
moisture absorption, an 
transmission are also inpe 
believe that many of vo 
agree that the lighté 
suits, as well as_ those 
fibers and some cottons 
coolest for summer wea 

J 


CHEMICAL ENGINEER 
CONSULTANT TO THE TEX! 
ALLIED INDUSTRIES 


NEW YORK, N. Y 


e When we said regula 
meant to imply wool, a 

and cotton are cooler to 
mcr. 


Makes a Difference 
Dear Sir: 


...TI believe it wa 
include Merritt-Chapma 
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‘Talk about precision! 


ment, business machines, home ap 
pliances and countless other mod- 
ern necessities and conveniences. 


Precision is a word with a great 
many meanings. 

If you're one of America’s esti- 
mated 3,000 owners of home 
workshops, for example, precision 
to you means something like 1/64”. 
On the other hand, if you are a 
manufacturer of steam turbine 
blades, it means more like .0OOL”. 

In any case, remember this: 
whereve machine tools are con 
cerned — in a home workshop or on 
a production line — precision is a 
product of alloy steels. 

For alloy steels supply not only 
essential parts for machine tools but 
also production materials for ou: 
automobiles, airplanes, railroads, 
industrial machinery and equip- 


Vancoram ferro alloys are de- 
signed to meet the steelmaker’s 
specifications precisely so that he, 
in turn, can produce steels as re- 
quired by his customers in industry. 


Some facts about VCA... Vanadium 
Corporation is outstanding among the 
nation’s miners, millers and smelters. 
Vancoram products of vanadium, chro- 
mium, silicon, titanium, boron and alu- 
minum help America’s iron and steel, 
aluminum, chemical, petroleum, and 
ylastics industries deliver more and 
vetter materials for every application. 

VCA is also a major producer of 
uranium for atomic energy. 


Vasaptum Conporstion 
OF AMERICA 


Producers of alloys, metals and chemicals 


420 Lexington Avenue, New York 17, N.Y 
Pittsburgh « Chicago + Detrott + Cleveland 


PLANTS —Niagora Falls, N.Y.; Graham, W. Vea., 
Cambridge, Ohio; Durange ond Naturite, Colo.; 
MINES - South America, Southern Rhodesia, Canada, USA 








s| 


ang 


“Planning a route for moving this big generator housing to Chicago was quite 
a job, Tom. It weighs 462,000 pounds and stands 15 feet high—what we call 


an oversize shipment.” 


“Time to get the Erie man on the "phone —we're ready to move. We're routing 
it Erie because they have the highest and widest clearances of any railroad between 


New York and Chicago.” 


Here’s a typical oversize shipment that the Erie handles with safety to spare. 
Its roadbed and bridges were built for heavy loads and clearances are higher 
and wider. Count this as another example of Erie’s progressive railroading — 
providing safe, dependable transportation for any shipment. Call your nearest 


Erie representative and route your next shipment Erie. 


Erie Railroad 


DEPENDABLE SERVICE BETWEEN NEW YORK AND CHICAGO 


“4 


.. Mark of 
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Corp.'s stock in the ta 
companies, which appea 
of your Apr. 24°54 i 
head: The Bear’s Share 
ket.” 

The tabulation noted e then 
$22.50 current price of } Chap 
man ¢€* Scott shares wa below 
the 1953-54 high of $31 
failed to indicate, howe 
stock dividend had been 
Merritt-Chapman & S 
1954, which was aut 
counted on the market 


I 
MERRITT-CHAPMAN & S¢ 
NEW YORK, N. Y. 


e We did overlook the 

early this year. Adjustin 

high to this dividend in 

would reduce the pric: 

$24.75. Therefore, th 

maximum drop of onl; id 
of 31.9%, and were off on 1% from 
the high instead of 27.4 idicated 
by the table. 


What's the Value? 


Dear Sir: 

The casual definition 
“actual cash value’ in 
household furniture an 
ance {BW -—Apr.17’54,p! 
lead many of vour read: 
rendered by the courts « 
cash value” to be replace: 
an amount reflecting ma 
below. 

Deductions in additi 
depreciation should b« 
solescence, estimated 
economic value, assessed 
session, maintenance, | 
and other factors that 
value. (McAnarney vs. N 
Co. 1.10.28, 247 New 
N.E. 902, 56 A.L.R. 114 

Jes 
CONSULTING STRUCTURA 
SAN FRANCISCO, CALII 


° True. Those other 
sible deductions in a 
one—depreciati m. But 
pointing out the two 
terms a fire msuran 
know about. We assur 
technicalities with hi 
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Chase away ‘stale ait gloom 


wsrau LOG VENTILATING EQUIPMENT 


ILG ELECTRIC VENTILATING CO. 


2850 N, Pulaski Road, Chicago 41, Illinois 


Get this FREE Booklet! 
Here's really important information you 
should have regarding better ventilation & 
... and how it can fit into your picture. 
Write for your copy of ILG Ventilation 
Guide No, 1520-E. . . do it today! 


LG Power Roof Ventilators 


LG Propeller Fans 


Feature ILG’s self-cooled 
motor, direct connected to 
fon wheel — assures extra 
quiet, low-cost operation. 
Sizes from 6” to 72”. 


LG Unit Heaters 


The complete line — steam, 
hot water, gas or electric ~ 
with capacities ranging from 
18,600 BTU to 286,000 BTU. 


ILG Centrifugal Fans 


Designed for o wide variety 
of pressure and volume re- 
quirements — certified capac- 
ities ranging from 374 CFM 
to 116,400 CFM. 


Long-lasting, quiet, easy to 
install, leak-proof — provide 
efficient ventilation indepen 
dent of wind and weather 
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air-conditioned hotel rooms. where| Mone 
they were ded rted 

The mere hit 90 at 1 P- © Aes. oY ated d ve -conditioned = 

ury woughout th ty pna 

3 é ” , e cit was sold it| . 

Nef 10 consecutive days with the ® Ove atl) 1_ GeDe A man who called the Waldort.Me. 
mo o Astoria for accommodation. ee 3 

told he couldn't g . : for { 

if - Da. m 

jay. . stulf iS ¥ : uing 2 
errhi¢ qg-desre® 4 ~Rspec-a!* 75h. cor 


available Vi 


hote] 


This ant cee wave may cost you 
more than a Remotaire cooling system! 


@ Sweltering heat shortens tempers, 
causes business to lag and employee 
efficiency to sag. Get set to face this 
summer’s heat in cool comfo! with 
a Remotaire system by American 
Standard, the individually controlled 
system that provides year ‘round com 
fort conditioning for office buildings, 
apartment houses and other lti-room 

installations 
For summer cooling, the Remotaire 
uses chilled water piped from a central 
cooling plant —for winter heating it 
uses hot water from a central heating 
plant. It filters and circulates air in 
each room throughout the ur. And 
the occupant of each room hoose 
any desired temperature without affect- 

; ing adjoining space 

NO BULKY DUCTWORK . . . the same simple piping circuit that circulates chilled water for For more information, m the cou- 
summer cooling delivers s hot water to every Remotaire room unit for winter comfort. The pon. American Radiator & Standard 


unity are handsomely housed in sturdy steel cabinets which can be installed partially or Sani Cc POPP it 1 an PD 
completely recessed or free standing Sanitary Corp., Pittsburgh 30, Pa 


American-Standard 

Dept. BW-54, Pittsburgh 
Please send me literat 

Remotaire unit 


MERICAN ~ Name 


COOLING-HEATING SYSTEMS at 





Serving home and industry: AMEMCANSTANOARD + AMERICAN BLOWER - CHURCH SEATS & WALL TILE - DETROIT CONTROLS + KEWANEE BOILERS + ROSS EXCHANGERS + SUNBEAM AIR CONDITIONERS 
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It’s getting so you can’t keep the business score without a program. 


You’ll hear that widget production is up so-and-so many points, but 
that gizmo sales are down. And then you have to allow for seasonal varia- 
tion. Perhaps, too, this is an annual projection of monthly figures. 


This week, for example, you were likely to read that business was 
leveling off, but that department store sales were down. 
Both statements are true; the clash is more apparent than real. 


Production has had its decline of about 10%, and that’s that (for now, 
at least). So now we compare week-to-week and month-to-month figures 
with this year’s lows. And, happily, we come up with some plus signs. 


But the merchandising figures are compared, not with a low, but 
with a year ago. And year-ago levels were very high. Hence: minus signs. 


Retail sales haven’t gone down nearly so much as production, of course. 
But they have declined—as you might expect in a period of lower employ- 
ment and somewhat smaller consumer income. 


The extent of this decline was obscured somewhat by the late Easter. 
Total retail volume in April, in fact, was on a par with a year ago. 


Nevertheless, the first five months of 1954 apparently will show a 
decline of a couple of percentage points from the same 1953 months. 


Results so far in May strengthen this belief. Department stores 
apparently are running 4% to 5% below the same month last year. 


Store sales this month take the edge off April’s relatively favorable 
showing. Probably April borrowed a little from May—or, in other words, 
“adjustment for seasonal” wasn’t enough. A holiday as important as 
Easter, with its “sliding” date, simply puts the statisticians in a hole. 


Ss 
Calling the turn is the soothsayer’s stock in trade. 


In the attempt, he may generalize that, with (1) consumer buying 
off only a shade, and (2) steel output down 30%, we have been using up 
a lot more stuff than we have been producing. 

This is valid reasoning up to a point; but it can’t be reduced to a mathe- 
matical formula for pinpointing the end of inventory liquidation. 


Steel output is measured in ingots, consumer spending in dollars. 


Production rates, as May ends, certainly seem to indicate at least 
a slackening of inventory liquidation—even some restocking. 
(This, to a businessman, beats any formula for picking the turn.) 
¢ Business Week’s Index has crept up until it now is nudging 125. That 
amounts to a recovery of about 4%. 


* Steelmakers have edged up production for five straight weeks. Output 
now is 1.7-million tons a week against a low of 1.6-mililion. But mil] men 
caution that new orders, though heartening, generally are small. 


Automobile and truck output, highest in nine months last week, cer- 
tainly keeps alive the hopes of those who have predicted a good year. 
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Granted, production of new passenger cars to date is 7% below last 
year (and trucks nearly 20%). Yet retail sales of cars in March and April 
ran much closer to a year ago than did output. 


Now comes the make-or-break period for automobiles sales—the period 
between Memorial Day and the Fourth of July. 

If it fizzles, earlier achievements will be forgotten. 

And success is not assured. Already there are rumors of slumping 
May sales of new cars. And used-car prices definitely have softened. 


Background: Dealers started May with car stocks at a postwar high. 


One trade estimate now puts six-month new-car sales at 2%/-million. 


That would be a decline of about 9%—but the comparison is with the 
gaudy record chalked up in last year’s first half. 

Any way it comes out, though, there’s this to remember: The showing 
will be all Ford and General Motors; retail sales of Chrysler and all the 
independents combined now have shrunk to less than 20% of the market 
(while their production ratio in recent weeks has been down even more). 


Truck production last week pulled ahead of a year ago for the first time 
in 1954, but it was a hollow achievement. The plus figure was due less to 
gains now than strike-induced declines a year ago. 

a 
Indications are that it’s a hot seat for management when it comes to 


inventory policy: Nobody wants to carry a bit more than he needs, yet 
all wonder how long they can get away with hand-to-mouth buying. 
Piecemea! ordering is anathema, of course, to producers of materials. 
While they’re glad to get the orders, it’s tough for them to schedule produc- 
tion. 
Metals men mutter, in fact, about “shipping while the stuff is still 
hot.” That’s the kind of delivery customers demand—if they buy at all. 


Copper interests are breathing a little easier, now that the 100,000 
tons of Chilean metal has finally gone into Uncle Sam’s stockpile. 


But there has been no rush of business. Fabricators are taking some- 


thing over 100,000 tons a month, about 20 % off from the peak. 


Markets for lead and zinc continue steady to firm. (Zinc went up ,¢ 
a Ib. at midweek, in fact.) Demand has improved a bit. But the real sup- 
port comes from prospective tariff restoration and stockpiling. 


Easy money policies of the federal government may not have caused 
business to borrow, but they have spurred state and local bond issues for 
public works (thus adding materially to construction volume). 


Municipal issues up for sale within 30 days top $700-million. 


The danger: Avid borrowers could flood the market. Dealers have on 
their shelves $250-million unsold remnants of past bond issues. 
Contents copyrighted under the general copyright on the May 29, 1954, Issue—Business Week, 330 W. 42nd St., Now York. N. Y. 





Meet your HOMEtown Insurance 


He sold me peace-of-mind...neatly wrapped in paper 


A home is for happiness. 

That’s what you work for—that’s where your enjoyment is 

A house can be replaced of course — but contentment can’t be. 
Isn’t it worth protecting your peace-of-mind? 


; : Do you know what you own? 
You'll be surprised how much your insurance man can add to You may be surpris: 
your peace-of-mind, if you will allow him. You can’t fully enjoy : know the total val 
your home and belongings unless you know they are properly ; _ oe pe ee 
e ? ersona ‘ ects 
protected. Your Home Insurance agent knows how to give / homeowner should hav: 
home inventory. For a 
‘ handy free inventory t 
town and understands your problems and ambitions. 
let, see your Home 
write The Home In 
Company, Dept. C 


you exactly the protection you need and want. He knows your 


You'll find him pleasant to talk to and a good friend 
to have — why not call him soon? 


vy Your HOMEtown Agent can serve you well—see him now! 


* THE HOME* 


oo ae [2 
CFIdutr ent Ce OW 2G Lea 


Home Office: 59 Maiden Lane, New York 8, N. Y. » 
FIRE « AUTOMOBILE * MARINE 


a 
The Home Indemnity Company, an affiliate, writes gat 


Casualty Insurance, Fidelity and Surety Bonds oy 


AL CREOLE MRE © RON nrN ann 
amteeellageth eee ” 


Home, through its agents and broker » America’s leading insurance protector of American homes and the homes of America 





An industry leader answers 


some questions about BIGNESS 





CHEMICAL CELLULOSE is a most adaptable, 
most versatile raw material. Rayonier de- 
rives it from wood, the most economical 
source. Finished cellulose is a white fibrous 
substance which industry converts chem- 
ically into hundreds of important end 
ce ng 

Chemical cellulose is big business: the 
basic raw material for acetate, rayon, 
cellophane, many plastics, other major 
growth industries. Because of unusual 
quality and uniformity of its product, 
Revealer has for years supplied most big 
users. 

Yet, Rayonier doesn’t underrate its 
competition, which includes some of 
world’s largest companies. It lauds their 
success, for success of other producers 
means further growth for all, greater 
benefits to industry and consumer. 


PRODUCTION CAPACITY FOR RAYONIER 





RAYONIER’S GROWTH: Since mid-1930's 
Rayonier’s productive capacity has stead- 
ily increased to over 800 million Ibs. 
annually. Beginning with 3 efficient plants 
in the orthwest, Rayonier added a 4th 
in Florida, simultaneously expanding and 
improving original facilities to keep pace 
with growing requirements. 

The 5th large mill in Jesup, Georgia, is 
a high point in current expansion. Built 
to produce superior new types of cellulose 

5 paces for customers’ accelerating 
developments, the plant has an initial 
annual capacity of 174 million lbs. 

Over 99 million board feet of wood will 
be required to support this production 
alone. Constructed in “mirror image” 
design, its capacity can be doubled as 
soon as world requirements call for addi- 
tional facilities 


ANOTHER BIG PLANT AND STILL GREATER 


INDUSTRY PROFITS from Rayonier’s growth. 
Customers are assured a stable source of 


supply due to the company’s extensive 


control of its prime material, a policy of 
maintaining capacity equal to maximum 
needs, plus stabilized price policy. These 
advantages few smaller firms offer 

Rayonier can afford to spend $1 million 
a year on pilot plants and other research 
projects which anticip ate future technical 
requirements and evolve exclusive tech- 
niques for more dee higher quality 
chemical cellulose. 

Rayonier labs have a headstart in the 
new science of silvichemicals. Technical 
consultation is supplied to customers the 
world over. Along with these and othe 
investments in the growth of synthetics 
Rayonier keeps cellulose cost lower than 
that of many chemical raw materials. 
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THE COMMUNITY PROFITS from Rayonier’s 
rowth. Each board-foot processed by 
ayonier’s mills requires twice the man- 

| hours, represents double the income than 

when used as primary material. Annual 
payrolls exceed $17 million. 
al businessmen in plant cities bene- 
fit. So do nearby tree farmers: Rayonier 
assists in tree crop management and fur- 
nishes entire areas with equipment; makes 
other big investments in the economy of 
areas where mills are located 
Said a Savannah Morning News edito- 
rial: “Their new plant at | ee will not 
only mean millions of dollars being poured 
annually into the economy of this section, 
more jobs and more utilization of our 
forest resources, but it brings in addition 

a renewal of faith in the unlimited 

opportunities of our region.” 


w Reyenier suitéing 


Furure Growtn Will parallel that of world 
economy. As living standards rise, broader 
markets develop. The versatility and low 
cost of chemical cellulose remain un- 
matched among raw materials. Jesup will 
produce cellulose qualities heretofore un- 
available. Greater new advances are to be 
announced when completely tested and 
ready for marketing. 

Overseas requirements continue to grow. 
By 1953 cellulose-using industries abroad 
had shown remarkable recoveries. Now 
their output approaches pre-war capacity. 
Demands are reflected in increased ex- 
ports. The first quarter of 1954 doubled 
that of 1953. 

Thus, new markets and developments 
will put the Jesup mill and those to follow 
to good use. Rayonier is big enough to 
handle tomorrow's big demands. 


RAYONTIER 


INCORPORATED 


cellbade hemettt Y 


Executive and General Sales Offices: 
161 Eost 42nd Street, New York 17, N. Y. 





You know what 


echoed noise is 


but—do you know... 


You know what 


floor noise is 





Bigelow Cushionlok* carpet absorbs up to 90% 


of floor noise...deadens echoed noise, too! 


Send for your sample of Cushionlok, today. See what an 
outstanding buy you get with this handsome, durable 
carpet so perfect for offices, showrooms, hotels, stores — 
any place where there's noise ind traffic. Write on your 
business stationery to Dept A, 40 Madison Avenue, 
New York. 


Bigelow Cushionlok Carpet is scientifically d: 
to absorb floor noise caused by footsteps, | 
furniture, etc.; and quiet the reverberating so 
voices, buzzers and machines. So high is th: 

absorption coefficient of Cushionlok that 


cases, no other acoustical treatment is neces 


Cushionlok can be installed during the courss 
normal working day. It can be laid on any ty 
can be cut, pieced and re-laid at any tims 
future. Cushionlok has its own built-in cushio: 
And you'll have no fear of slippery-floor ; 
with Cushionlok, either! 


Save over 73% on maintenance! Figures 
cost of maintaining hard-surface floor coveri: 
about 60¢ per square foot annually. Compar 
with only 16¢ per square foot per year for Cu 
Figure it out for yourself—square foot for squa 
dollar for dollar—you save with Cushionlok ' 


Bigelow Cushionlok Carpet 


For Better Acoustics 
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fwuewewen WoueuuleWWenews 
1950 1951 1952 1953 


9 Lotest Preceding 
Week Week 


Business Week Index (above . . “1247 11244 


PRODUCTION 


Steel ingot production (thousands of tons) 1,680 +1,712 1,637 2,262 1,281 
Production of automobiles and trucks... .. 157,984 +153,796 157,710 162,447 62,880 
Engineering const. awards (Eng. News-Rec. 4-week daily av. in thousands) $60,706 $58,732 $46,246 $45,158 $17,083 
Electric power output (millions of kilowatt-hours) 8,373 8,380 8,257 8,013 4,238 
Crude oil and condensate production (daily av., thousands of bbls.)........... 6,435 6,428 6,586 6,360 4,751 
Bituminous coal production (daily average, thousands of tons) 1,183 1,129 1,108 1,518 1,745 
Paperboard production (tons) 249,190 252,436 225,054 249,134 167,269 


TRADE 


Carloadings: manufacturers, misc., and !.c.]. (daily av., thousands of cars) 
Carloadings: raw materials (daily av., thousands of cars) 

Department store sales (chan from same week of preceding year) 
Business failures (Dun and Bradstreet, number) 


PRICES 


Spot commodities, daily index (Moody’s Dec. 31, 1931 = 100) 438.9 438.4 438.8 417.0 

Industrial raw materials, daily index (U.S. BLS, 1947-49 = 100) 86.7 86.8 86.3 87.5 
Foodstuffs, daily index (U. S. qt 1947-49 = 100).. 102.5 102.3 103.3 89 4 

Print cloth (spot and near 19.2¢ 19.2¢ 19.1¢ 20.8¢ 5 
Finished steel, index (U. S. i S547. = us. <- 140.8 140.8 140.9 135.8 ++76 
Scrap steel composite (Iron Age, ton) $28.25 $28.08 $26.17 $38.67 $20.2 
Copper (clectrolytic, Connecticut Valley, E&MyJ, ‘Ib. ap 30.000¢ 30.000¢ 30.000¢ 29.985¢ 14.045¢ 
Wheat (No. 2, hard and dark hard winter, Kansas City, bu.)................. $2.33 $2.34 $2.46 $2.32 $1.97 
Cotton, daily price (middling, ten designated markets, Ib.)................ ie 34.35¢ 34.47¢ 34.39¢ 33.3l¢ 30.56¢ 
I, ORL tars's s cedvvecconeccdoeneceecedbaths onoecoeces $2.12 $2.12 $2.12 $2.12 $1.51 


FINANCE 


90 stocks, price index (Standard & Poor's) . 228.3 20. 197.9 
Medium grade corporate bond yield (Baa issues, Moody ‘ 3.47% AT% 3.79% 
Prime commercial paper, 4-to-6 months, N. Y. City (prevailing rate) +14-14% -131% 24-21% 


BANKING (Millions of dollars) 


Demand deposits adjusted, reporting member banks 
Total loans and investments, reporting member banks 
Commercial and agricultural loans, reporting member banks 
U. S. gov't guaranteed obligations held, reporting member banks : 31,994 
Total federal reserve credit outstanding ; 25,484 25,493 


MONTHLY FIGURES OF THE WEEK i ts sowoe 
Cost of Living (U.S. BLS, 1947-49=100).. i 114.6 114.8 113.7 83.4 
New orders for machinery except <iectrical (McGraw- Hill, 1950—160). . ik dotio-> aie 88 83 114 N.A. 


* Preliminary, week ended May 22, 1954 +t Revised. N.A,. Not available. 
tt Estimate. 8 Date for "Latest Week’ on each series on request, 


54,153 53,736 $3,084 ++45.820 
79,670 78,858 76,017 ++72,036 
22,045 22,348 22,965 ++9,299 
31,452 28,822 ++49,879 
25,288 23,883 


BUSINESS WEEK © May 29, 1954 





ste Ht Ba: 


GENERAL BUSINESS: 


FOR STEEL, THE WORST IS OVER. For the first 
time this year, the industry is showing some new 


strength. 


BANKER LEWIS LOADS FOR BEAR. And they 
say John L. won't stop until he’s the biggest banker 


in town. 


CHOOSING A POWER REACTOR. 
ington this week, the experts looked over the 


AS TIME CLOSES IN ON CONGRESS. What's 
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FOR THE U.S., IT HURTS. Relations 
between the U.S. and Britain have 
been strained ' p. 128 


ETHIOPIA’S EMPEROR’ BRINGS 
WORDS FOR U.S. BUSINESSMEN. 
Haile Selassie tries to break a spell 
of isolation .... ..p. 132 


A LOSING RACE WITH THE RUBLE. 
The Russian worker just can't keep 


AIRCRAFT: FLYING HIGH .. . BUT 
HOW LONG? When EPT went off, 
shares shot up like a rocket...p. 138 


THE BIG BOARD: A SELF-PORTRAIT. 
Who's buying . . . and how much on 
|. a ae TS 


= ‘ , Voi 


BIG STEEL WEIGHS UNION’S FAT 
DEMANDS. So far, there's still a 
friendly atmosphere p. 110 


THEY FACE A TENSE ILO SESSION. 
At Geneva next week, the Russians 
may cause trouble p. 116 


MEANY’S STAR ON THE RISE. But 
Reuther’s stock took a dip last 
week 


WHY THEY PUT REFINERIES IN 


24 


. 27 


. 28 


In Wash- 
fierce, 
growing fast 


Business Briefs 





Business Outlook 
Washington Outlook 
International Outlook 


Personal Business 
The Trend 


Figures of the Week 
Local Business 


Readers Report 











PHILADELPHIA. Gulf Oil figures it 
Ne PTET eee p. 62 


RETIREMENT WITHOUT A WRENCH. 
D. Howard Doane did it in instail- 


ethane 
ate. Nt 
fem MES 
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AT FOOD FAIR: 
I. TO EXPAND, YOU HAVE TO 
LEASE. For President Louis Stein, 
a slight change of policy and a 
chance to grow some more. .p. 80 


Il. THE SUPERMARKET, 1954. 
CHANGES COME SLOWER. For 
the next 10 years, the pattern is 
set . " p. 86 


PLUGGING STEEL WAREHOUSING. 
Kenilworth did it with a five-day 
show p. 91 


ULTRA HIGH TV IN TROUBLE. And 
only the FCC can get them out. .p. 94 


WASHINGTON VS. THE FARM SURPLUS 
seesaw battle. 


his WEEK 


happened to the Eisenhower program?......p. 30 


NEW LOOK IN SOCIAL SECURITY. After 
years, it's hardly a political issue...... p. 31 


WORLD'S FIRST MOVING SIDEWALK. 


New York commuter, there’s something 


ien 


For the 
to smile 
p. 32 
It's a 


Government stocks are 


a * 
ER tg 


BULLIEST OF THE BULLS 
what they're calling the 


That's 
growth 
.-p. 136 


TRAFFIC JAMS ARE HIS DISH 
Here’s Henry A. Barnes, Baltimore's 
new traffic engineer . p. 150 


, tad 
EISENHOWER IN CHARLOTTE: PA 
TRIOTISM AND STRATEGY. Armed 
with a box lunch, he seized a Dixie 
beachhead ........ p. 98 


r . 
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OIL REFINERY: PRECISION TOOL 
LOOKS LIKE A MAZE. But it comes 
close to the automatic factory of 
science fiction p. 44 


DIESEL LOCOMOTIVES: TOO 
TOUGH FOR THE MAKERS’ GOOD 
The first one ever made is still run 
ning (cover) p. 52 
BRIGHT FUTURE FOR MAGNESIUM 
Dow Chemical's new mil! might show 
the way p. 56 


NEW PRODUCTS . 


THE INCOME PATTERN: Right back 
to year-ago level p. 76 


p. 60 


BUSINESS WEEK © May 29, 1954 





He’s a top man 


in his field... 
thanks to his MARCHANT! 


High-speed, 
automatic 
MARCHANT 
Figurematic 


Fast figurework is the fast footwork that clinches many a business deal 

for the man with a MARCHANT calculator always within easy 

reach. He just puts in the figures and gets his answer... automatically... 
instantly... silently. And a MARCHANT does all the routine figurework, too, 
so quickly that many priceless extra hours are released for profitable planning 
and effort by boss and staff alike. 

* Call the local MARCHANT MAN and get time-test runs on all your 
figurework, You'll discover that for simple, accurate, time-saving operation... 


Any way you figure —IT'S MARCHANT! 


(") NT Find out how a MARCHANT calculator will help cut your 
AMERICA’S FIRST figurework costs and lighten your figuring burden. 
Mail this coupon with your business letterhead for free... 


Index to Modern Figuring by Marchant Methods . 


Descriptive literature on Marchant Calculators . 





YOU EXPECT THE BEST VALUE FROM G-E FLUORESCENT LAMPS 


4 


HE film of water that condenses on a flu ent lamp 


s 2 in wet weather is so thin the lamp hard ls damp. 
Invisible coating A Still, it can connect the ends of the lamp and ip a mini- 
ature short circuit. It doesn’t injure the lan Just steals 

enough current so the lamp is slow in lightir 


-— 
helps new G E > There’s one fluorescent lamp, though, that d 


gish in moist air: the General Electric Rapid rt Lamp. 

s ‘ It has an invisible coating of General Ele ilicone, 
Rapid Start Lamps called Dri-Film*. The photo shows what it doc water on 
( the lamp. Makes it stand up in separate dro, between 

are dry areas that break the electrical cont The short 


° , 
light faster 4 circuit doesn’t get started. The lamp does. 


G-E Dri-Film* doesn’t rub off. It’s an exam f why you 
A expect the best value from G-E fluorescent la For free 
3 booklet, “Facts About Rapid Start”, write to G | Electric, 


OK oe sat Dept. 166-BW-5, Nela Park, Cleveland 12, O! 


You can put your confidence in— 


GENERAL @@ ELECTRIC 
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For Steel, the Worst Is Over 


Che steel business is showing signs 
of solid strength for the first time in 
1954. 

Che firming-up of the weekly operat 
ing rate in the past few weeks (chart) 
apparently marks the end of a year's 
down-drift in steel operations. It may 
even be the prelude to an upward 
climb. 

I'he best bet now is that steel volume 
will stay somewhere around present 
levels—a little better than 70% of capac 
ity—for quite some time. Any sub 
stantial rise, according to this view 
probably will be delayed until the whole 
economy begins a forward march again 
¢ Turn of a Year—[xactly a year ago, 
the steel rate stood at 100.3% of capac 
ity. That was the last time the rate 
was above the 100% mark, which had 
been par during most of the postwar 
shortage years. 

As the rate began to inch downward, 
an interesting trend emerged: Actual 
operations never quite came up to 
expectations. 


Every weck the American Iron & 
Steel Institute polls its members on the 
next week’s predicted rate and on the 
previous week's actual performance. 
For 15 consecutive weeks, the figures 
issued by AISI showed an operating 
rate that was always below predictions 

sometimes as much as 2% or even 
+% lower than the previously an 
nounced estimate. Then, for a number 
of wecks, estimates and actuals ran 
fairly close together while the operat 
ing rate continued to go downhill. 

However, in most wecks of 1954, 
actual production has been running a 
little above the published estimates, 
ind in the last few weeks the deviation 
has widened (chart). 

In the May 10 week, for example, 
the production estimate of 68.6% was 
revised upward 2.3 percentage points to 
reach the 70.9% actual operation. And 
in the May 17 week, the estimate of 
70% was boosted by 1.8 percentage 
points to 71.8% actual production. 
This week, production was estimated 


at 70.5% of 
actual figure is no higher than ¢ 
will be the third week when th 
has been above 70%—a distur 
provement over the past fev 

e New Health—Why has stccl 
to show signs of better health 
bers of AISI, in New York th 
for their annual meeting, point 
some answers. 

Most important, they ag: 
that the big inventory balan 
is just about over. Steel in 
now seem to be in line with prod: 
of goods in which steel is th 
material. 

Up until a year ago, custome: 
building up their steel inventor 
had been through years of st 
ages. As new capacity began pr 
more stecl, they kept right on 
gleefully. They seemed to delig! 
looking at growing piles of 
that guarded them against 
production stoppages becaus: 
shortages. Inventory accumulat 


capacity Even 
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Reckoning—Last 
industrial pace 
tee] buying fever lost 
most of the re 
53 to bring steel 
evels somewhere 


slacken, 
its delirium 


maining months of 19 
| 
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production down to 
near the rate at which steel was being 
chewed up 
In the first 
Clainn d 


steel 
cus- 
up mor steel 
buying. Buying had 
tandstill. Then or- 
ders began to come in (BW Feb.27 
54,930) and steel men feel that the 
present rate of production is on a firm 


of 1954, 
their 


months 
that 
must be 
they wer 
almost to a 


men many ot 


tomer chewing 
than 


one 


toundation 

¢ Looking Ahead—Onue major producer 
avs the ituation cannot be 
described as big and he 
doesn't see in iwnihcant change 
thead. He feels that we will rock along 
it the level of 70% to 75% operations 
through 1954. And, he adds quickly, 
we will be glad to settle for that 
Another producer reports that April 
been the low month for his 
company. Right now, he says, we know 
May was better than April, and Jun 
should be better than Mav. Production 
might slack off a little in July, he adds, 
because of vacations. However, the 
industry is stabilizing at 70% and the 
rate later 5 is pre 
dicting 

¢ Selective Market—Not all steel prod 
ucts are selling equally well in a market 
that is still 20% to 25% under a 
year ago. 

Through the entire period, demand 
for oil-country goods, tubing, and casing 
linplate and gal 
vanized benefited recently 
from an increased seasonal demand. 
Wire and wire products have picked 
up some, too, for the 
Rails and structurals are not in 
such strong demand as they were. The 
sheet and strip market stays below 1953 
margin 
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may go to 75%, he 


strong 
have 


has been 
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Same reason 


some 


levels by a wide 
° Scares—No om 


company or his 


expects to see his 
industry get back to 
the 100% rate of production for a 
long time. However, one producer 
spoke with concern about the situation 
in Southeast Asia. He said that if we 
have today another 25-million tons of 
excess steel capacity, it might be con 
sidered a planned hedge for any national 
emergency. “To me,” he observed, “it 
looks as if we're a lot closer to that 
emergency that we to be.” 

Little mention is made of possible 
buying of steel because of the 
strike. Should a 
strike occur, of course, it would un 
doubtedly produce some wide swings 
in the production rate in 1954, with a 
post-strike bulge in output sure to occur 
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MOVING 
John L. Lewis this week took 
second big bank, with his eye still on more. 


over his 


IN on Washington banking, 


GETTING OUT 
Lewis’ control, 
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trom 
America 


merger with | 


threat of 
Bell 
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Banker Lewis Loads for Bear 


John L. Lewis this week took over 
his second bank in Washington. And 
there’s a suspicion that he won't stop 
until he gets one more, thereby making 
himself the capital’s leading banker 

Vhis is the same Lewis who, 20 years 
ago, couldn’t persuade the banks to 
lend his all-but-busted United Mine 
Workers of America a respectable sum 
of working capital 

Lewis is operating anonymously. His 
name appears on no boards of directors 
public documents. He admits 
But it’s quite possible that he 
has at his disposal more 
liquid assets than any individual in 
America. The UMW National Treas- 
urv and the UMW Welfare & Retire 
ment Fund alone are worth at least 
$150-million. If need be, Lewis could 
write a check for every last cent of it 
e Mystery Man—Lewis moved quietly 
into the banking community in 1949, 
when the National Bank of Washing- 
ton, oldest (1809) in the city, was about 
to merge with the National Metro 
politan Bank. Brokers Johnston, Lemon 
& Co., acting for an undisclosed client, 
offered $280 a share for National’s 
stock, as against $270 under the pro 
posed consolidation. The merger fell 
through, and “Client X”’ took 
National 

For a few 
mystery as to the 
controlling interest 
turned out to be the 
Workers of America 
¢ Branching Out—Lewis moved a fat 
deposit from one of the other banks in 
the city to the National, and invited 


nor 
nothing 
immediate 


over 
weeks, there was some 
identity of the new 
in National. It 
United Mine 


his district union headq 
there by mail. In five 
shot from 13th to th 
city in terms of total 
Lewis couldn’t stop 
thing, he won’t pla\ 
even at the age of 73 
his bank had a lot of m 
caring a penny. And 
and needed the conve 
tige of a downtown 
National's main off 
blocks from Wash 
Street,” and its onh 
farther away. But a | 
trict of Columbia—lil 
bank anywhere—need 
the Comptroller of tl 
branch 
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locate a new 
get approval for a 
that the capital’s lead 
leagued against him 
His next tack was t 
merger with the Ha 
Bank, which rose out 
ashes of several oth 
banks. Hamilton has 
fices. In terms of tot 
fourth largest in th 
surplus, undivided prof 
gent reserves, it is thir 
¢ Setback—Lewis thoug 
ing time with this deal 
Security & Trust, second 
city (Riggs National i 
with a merger offer tl 
to Hamilton’s director 
American Security 
Daniel W. Bell (pictus 
ably would head a con 
tion with deposits in 
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million and capital stock and surplus 
in excess of $16-million. 

On Apr. 28, Bell recommended that 
American Security's stockholders ap 
prove the merger with Hamilton. The 
Hamilton stockholders were to get two 
shares of American for each share of 
Hamilton, or a cash price of $82 per 
Hamilton share. 

Twelve days later, Johnston, Lemon 
moved onto the scene once more, act 
ing for undisclosed interests. The broker 
oftered $110 for each share of Hamilton 
that was turned in—a premium of $25 
Financial circles heard that 2,300 of 
Hamilton’s 3,000 stockholders queued 
up to sell. 

On May 19. Bell wrote to his stock 

holders: “The board of directors of 
American Security & Trust Co. toda 
determined that it would not be for 
the best interests of the company or its 
stockholders to proceed with the pro- 
jected consolidation of American Secur 
ity & Trust and Hamilton National 
Bank. The decision was taken in the 
light of the change in circumstances 
since the agreement was approved . . . 
and the board could no longer recom 
mend the proposed consolidation 
and was prepared to join in rescinding 
the agreement.” 
* No Showdown . 
day, Lewis’ control of Harnilton 
recognized when that bank’s board 
elected Barnum L. Colton as president. 
Colton is John L.’s man, handpicked 
for presidency of the National Bank 
when Lewis took control there. Ob- 
viously, if Lewis had insisted, the Ham 
ilton board would have pressed merger 
with American Security. 

That would have forced Bell to line 
up at least one-third of stockholders to 
vote down the merger—always with the 
danger that Lewis could buy up enough 
shares to put the deal through. This 
week, though, Lewis was surprisingly 
docile. The Hamilton directors ac 
cepted American Security’s proposal to 
call off the merger. 

This doesn’t mean Lewis has given 

up completely. Washington financial 
people expect him sooner or later to 
aim at acquiring American Security or 
some other large bank. 
* One Boss—Those who have watched 
the restless Lewis over the years believe 
he will not be content until he has 
engineered such a coup. In his world, 
there can be only one boss. In every 
case, it has been Lewis—although he 
has used “fronts” in some cases. 

For instance, Lewis himself is not 
even a director of National. But his 
brother, A. D. Lewis, and UMW’s 
counsel, Welly K. Hopkins, are. And 
Barnum Colton, new president of 
Hamilton, recently became a director 
of the Chesapeake & Ohio RR, which 
indirectly links Lewis to his old banker 
friend, Cyrus Eaton. 
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Choosing a Power Reactor 


Some 500 experts gathered in Washington this week 
to help each other decide which of the various kinds of atomic 
reactor is best for producing commercial electric power. 


There comes a stage in the history 
of almost any scientific advance when 
the “ifs” give way to “hows.” Such 
is the case, now, with atomic power. 
The experts have stopped arguing over 
whether it’s possible to produce com- 
petitively cheap, commercially usable 
electric power from the atom. The 
controversy now is over which of the 
five or 10 possible reactor designs suits 
the purpose best. 

The fact that this stage has been 
reached was evident this week in Wash- 
ington, where some 500 electric utility 
and other experts gathered to hear talks 
by the proponents of the various reactor 
types. The meeting was sponsored by 
the Atomic Industrial Forum, which is 
backed by more than 100 private com- 
panies. 

e Closer, Closer—General Electric Co.. 
long a holdout in the atomic industrial 
power field, surprised the meeting by 
displaying a rosy outlook for the fu- 
ture of useful atomic power. Only last 
year, GE officials estimated that indus- 
trial power from this source was still 
at least 15 years in the future (BW- 
Mar.14'53,p94). This week, GE’s chief 
atomic power spokesman, Francis K. 
McCune, trimmed five to 10 years from 
the pessimistic timetable of last year. 

To convince his hearers that GE is 
dead serious about these predictions, 
McCune said the company is putting 
its chips on these two reactor types: 

¢ The boiling water reactor, which 
is being developed by the Argonne Na 
tional Laboratory. Main characteristic 
of this type is that the steam generated 
in the chain reaction chamber is used 
directly to turn a turbine, which powers 
a conventional electric generating sys- 
tem. Other types require two separate 
heat circuits—the first one heating the 
second—to transfer energy to the tur- 
bine. 

¢ The graphite-moderated, water- 
cooled reactor, incorporating the same 
design as the Atomic Energy Commis 
sion production reactors at Hanford, 
Wash. Graphite is used to control the 
speed of the chain reaction, thus con- 
trolling the heat. Water is used to 
bring the heat out of the reactor cham- 
ber, for transfer to a secondary heat 
circuit. 

McCune figures the boiling water 
plant will produce electricity at some- 
thing like 6.7 mills per kwh., the 
jie reactor at around 6.8 mills 
per kwh. At these rates, the nuclear 
plants would be competitive with nearly 


20% of the large conventional electri 
generating plants installed in this coun 
try in the past two or three years 

e Other Ideas—McCune shared the ros 
trum with nine other panelists, who 
had their own ideas as to the most 
promising reactors. They lined up gen 
erally behind these main reactor typ 

Pressurized water reactor. Big backer 
is Westinghouse Electric Corp., now 
engaged in building the first utili 
scale nuclear power plant in this coun 
try. Westinghouse has already built two 
submarine engines using this type. ‘Th 
company doesn’t claim that its utility 
plant will compete with conventional 
coal-fired plants, but it is betting th 
plant will be a big step toward 
nomical nuclear power production 

This type of reactor uses water t 
control the chain reaction as well a 
to bring the heat out of the reaction 
chamber. A study group supported b 
five electric companies has investigated 
the possibilities of a similar reactor 
using heavy water, The group sees the 
long-range possibility of mills per 
kwh. power from such a plant, though 
the current high cost of heavy wate: 
rules out that possibility for some year 
to come. 

Homogeneous reactor. This one i 
being developed by the Oak Ridge Na 
tional Laboratory under Dr lvin 
Weinberg. Fuel for this reactor is cat 
ried in a liquid, and can be reprocessed 
in a continuous cycle. Other reactor 
types require solid fuel elements that 
must be taken out of the reactor for 
reprocessing. Experts believe the con 
tinuous reprocessing cycle may cut cost 
on this one far below those of the other 
types. A small homogeneous reactor 
has already produced power at Oak 
Ridge. A larger one is now being con 
structed. 

Sodium-graphite reactor. North Ame: 
ican Aviation is building an experi 
mental model of this type in partner 
ship with AEC, High temperature 
and correspondingly high thermal effi 
ciency, make this one a good bet for 
keeping costs down. One expert b 
lieves this one could become a self 
sustaining breeder—producing a 
fuel as it burns. 

Fast neutron power breeder. ‘This one 
is being developed by the Argonne Na 
tional , Popes The breeder is in 
the long-range category; but since it 
will produce sizable amounts of fission 
able material along with power, fuel 
costs look attractive. 
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Eisenhower will be 
thing like what he wante« 
them. Some will be comp: ed 
on labor, farm, 
legislation, the President f 


ongress 


[he table at the left where 
President Eisenhower's 
gram stood this week ngre 
loped into the straighta dre 
breath for a 60-day sprint d an 
Aug. | closing 

Anxious to go home in } f time 
before the fall campaigni 
tors and representatives 
only the most important p f legis 
lation remaining. It’s that, 
when Congress finally dis) Fisen 
hower will have been 
than half of the 
quests he sent to Congr January 

As the tabl th 
legislation yet to be acted 
son for this is that, thr t 
life of the 83rd Cong: » the 
life of any Congress—the been 
constant delays. Congr ta 
finds its attention 
Carthy-Army quarrel on om 
other matter the next. As | ower’ 
businessman Administrati 
to its sorrow, Congre 
matically excited by an A ration 
program. 

The Taft-Hartley 
proved as they stood b 
Labor Committee without 
or an “i” dotted, wer 
once they got to the Sen 
broad-gauge Randall Con n 
posals on foreign trade 
the President, were ign 
powerful House Ways & M 
mittee. Last week, Eisen! had 
agree to a retreat in order t é 
a simple exten f the 
reciprocal trade 
¢ Issues—The 
office and his subordinat 
drive behind his program t 
a good deal of the progra 
acted before the session 
there will be a lot left o1 be 
issues at the polls in Nov 

It is true that Eisenh 
ary sent more to Congres 
act on m one session. 5 
it was enough to keep { 
busy. Part of it was t the 
voters that the Administ 
so-called “bold” program. f 
10 requests were for thing 
hower keenly wanted ena 
provide key issues in fall ress 
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that can become campaign liabilitics. 
* Thorns—Here are the factors con 
tributing to Eisenhower's problems with 
his program in Congress: 

¢ The paper-thin margin in the 
House and actual one-seat deficit in the 
Senate. This permits no absences o1 
deviations on close votes, and robs lead 
ership of maneuverability. 

¢ Weak leadership—particularly in 
the Senate. Floor Puree William 
Knowland, relatively new to his job, 
is not a heavyweight in influence. And 
he often fails to see eve-to-eve with the 
Administration. He’s critical of its for 
eign policy, particularly as regards Asia. 

e¢ Democratic solidarity. Democrats 
have become united as a minority as 
thev seldom have been as a majority 
particularly in the Senate. Under 
Minority Leader Lyndon Johnson, 
Democrats have been able to find many 
issucs on which they could vote almost 
solidly. They hit their apex of unani 
mity on ‘Taft-Hartley amendments, 
when all 48 members showed up to 
yote for recornmittal 

¢ Basic differences in ideology b« 
tween Eisenhower and many congres 
sional Republicans. Old Guard con 


giessmen don’t agree with his foreign 
trade views, and they are distrustful of 
his social legislation. 
too international-minded for the 
west group. 

¢ Progress—All these are factors that 
have impeded the program to date, and 


Eisenhower is 
Mid 


will slow it even more sharply in the 
frantic closing weeks, when the appro 
priation bills get priority and the lead 
ership begins scuttling legislation that 
has run into roadblocks. 

House legislation actually is in fair 
shape. But in the Senate, the Adminis 
tration program is really bogged down. 
With only two major appropriation bills 
cleared, the Senate will have to devote 
more and more time in its closing weeks 
to voting money to run the government 
That means less and less time to debate 
time-consuming controversial issues such 
as farm price supports, taxes, housing, 
foreign aid, trade extension. And it 
means even less time for such Admin 
istration measures as immunity for con 
gressional witnesses, legalization of 
wiretap evidence in security cases, and 
health reinsurance. 
¢ Asia~A specter in the background 
that might convert all the Eisenhower 
program into secondary legislation is 
the prospect in Southeast Asia. Certain 
to devlep into a major debate befor 
Congress quits, what-to-do-about-Indo 
China might provide the issue on 
which Eisenhower can recoup his con 
gressional losses, or it might provid 
his biggest headache to date. Certainly 
it will provide an acid test for his ability 
to command bipartisan support. It 
may even test the brightness of Eisen 
hower’s glamor in the public eye. 
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LORD BEVERIDGE tells U.S. businessmen (as Lady Beveridge 


to-grave protection isn’t substitute for private insurance. 


watches) 
His talk points up the 


state 


cradle 


New Look in Social Security 


Last week in New York, Britain’s 
Lord Beveridge—father of the cradle-to 
the-grave government social security 
plan—contronted Ray D. Murphy, presi- 
dent of Equitable Life and leading 
spokesman for U.S. security-through 
private insurance plans. 

I'he occasion was a meeting of the 
National Industrial Conference Board. 
len years ago the result would have 
been a pitched battle. 

But now, as it turned out, 
cemed to be in harmony. 

Their meeting is a dramatic illustra 
tion of what has happened to a major 
political issue. But even the relative 
harmony between Beveridge and Mur 
phy—and the fact that a vast new ex 
pansion of the U.S. Social Security 
system is sliding relatively easily through 
Congress—do not mean that there are 
no more problems in social security 

¢ In Britain, the sheer burden of 
the welfare state threatens to raise up 
1 financial Frankenstein’s monster 


the two 


e The U.S 
a big problem in meshing 
and public security program 
¢ Patterns— Ther 
even between Republican 

ocrats in Congress—on_ basi 
curity aims Beveridge and 
were so harmonious in this th 
time they finished it was ha 
arate their views. Murphy e 
Beveridge in stressing his apy 
t government system provid 
mum support. Beveridge d 
the welfare state, saving he 
welfare rather than state 

But despite the 
quets between the U.S 
speakers, it’s that | 
fundamental 
security systems of the 
Sritain’s is a unified 
one thing, without the over! 
federal, state, and private | 
grams. 
¢ Crazy Quilt—Some expert 


., experts agre: 


is gencral 


cxe h it} 


obvious 
differences in 
two 


national 


thie 





as to call the U.S tem a crazy quilt. 
The federal government is responsible 
for old age, dependency, and survivor 
pensions; along with the states it pro 
vides grants-in-aid for temporary unem 
ployment, and for occupational disa- 
bility. Private insurance and employer 
union pension plans supplement this, 
while those without any funds can ap 
peal to public assistance or private char 
ities 

The unprecedented 
has kept unemployment funds at a 
fairly high level, but any prolonged 
drop might endanger present reserves 


postw i boom 


while bringing demands for more cov- 
erage 
¢ Womb to Tomb—Britain is running 
into trouble even with record employ 
ment, and faces a growing deficit in its 
fund. The whole British concept of 
social security plainly differs from ours, 
which is basically an insurance 
plan providing contributors 
pendents with a substantial portion of 
former earnings when regular income is 
stopped by death, injury, unemploy 
ment, or old age 

Britain's 
goes much further, ranging from pr 
natal maternity payments to funeral 
It goes far beyond the insur 


mcorn 
or their de 


system—like most others 


benefits 
ance principle, For 
stop or go on, medical care is included, 


whether earnings 
as well as allowances for large families. 
And under the British “flat rate’’ svstem 
for old age msurance, both employer 
and employee have the same deductions 
from their weckly pay, and are entitled 
to exactly the same benefits. That's be 
Britain aims only at bare sub 
Beveridg: that 
for individual action to 


cause 
sistence 
leaves 
supplement the minimum.) 

¢ Contrasts—Thus, the British policy 
is one of equal shares for all. Objective 
experts, however, consider the American 
plan of graduated benefits based on 
previous carnings as more egalitarian 
‘The reason: Under our system. low 
wage carners get more than they put in, 


this 


Irgucs 


room 


high wage earners less 

Both countries aim at avoiding direct 
public assitance. But Britaim’s subsist 
ence benefits have outdated by 
inflation, and the 500,000 who asked 
for additional public aid in 1948 soared 
to 1.2-million in 1953. Though the 
U.S. program is much less 
numbers on state public assistance rolls 


bee n 


inclusive, 


have been dropping ever since benefits 
were raised in 1950 

¢ Expansion—The Old Age and Sut 
Insurance bill, which sailed 
the House Wavs & Means 
this 


more 


vivors 
through 
Committee 

benefits still 
practically everyone earning a cash in 
come (BW --Jan.23'54,p27). It would 
blanket in more than 10-million work 
ers in addition to the 51.7-million 
(81% of all workers) now covered. This 


would 
} 
bringing in 


weck, increas¢ 


Ww hile 


32 


would leave fewer than |.5-million out- 
side the act. 
The bill would also 
¢ Raise the wage base from $3,600 
to $4,200. 
¢ Increase contribution 
¢ Step up present and future bene- 
fits by from $5 to over $30 a month. 
¢ Objections—The increase in old age 
benefits is drawing fire from insurance 
companies. They argue, as does Bever- 
idge, that once the base is over $4,000, 
social security becomes competitive with 
private msurance 
The new benefits—by a trick timing 
provision in the bill—will likely become 
effective next October, just before the 
congressional elections. This irks the 
Democrats, already annoyed by losing 
what was once big ammunition for the 
New and Fair Deals 
¢ Private Sector—The cnormous growth 
of employer-union pension plans was al 
ready spiking the Democratic guns even 
before the Republican 1952 victory. 
There are now well over 20,000 pension 
and profit-sharing plans registered with 
the U.S. government, and they enroll 
an estimated 40% of nonagricultural 
workers. Ten years ago there were less 
than 2,000. 
lhese plans~—and the voluntary health 
insurance schemes covering some 90- 
million persons—seem to be the U.S. 
answer to Europe’s governmental cradle 
to-grave programs. Yet British experts 
insist that our employer-union plans, 
though a private enterprise operation, 
actually limit freedom 
¢ Vesting Rights—They refer to the 
lack of employee “vesting rights.” In 
most plans, when the employee leaves 
before retirement age he loses his equity 
in the employer's contributions. Only 
one-fourth of present plans have any 
vesting rights, and then only for more- 
than-10-year employees 
Critics say this limits 
bility” by tying down employees. To 
ect around this, Democrats and somc 
unions may push to bring all old age 
pensions under government 
¢ Cost—This would mean 
payments by industry beyond the m 
creases in the present bill. These call 
for the present 2% on both employers 
and employees to go to 34% im 1970, 
4% in 1975. For the self-employed it 
1970, 6% in 


labor mo 


idditional 


would go to 53% in 
1975 

Even this cost is small compared to 
Britain's. Beginning next year, the Brit- 
ish National Insurance Fund 
uled to run a deficit that’s expected to 
mount by 1980 to £400-million—nearly 
half the entire present yield from in 
come tax. That's without considering 
a probable increase in benefit rates. The 
British are toving with the idea of rais 
ing the pension age from 65 up to 67 
or 68—or increasing contributions. 
Chances are thev'll have to do both 
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them up a ramp on thei: 


onto a moving 


trams 


PLATFORMS where they catch the 
that will take them to their | 
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COMMUTERS RIDE HAPPILY UP A 10% GRADE ON THE... 


World's First Moving Sidewalk 


walking speed on the level, but 


A few of New York City’s harried 
commuters got a break this week—and 
an idea that has intrigued and baffled 
the world for centuries finally cam 
true—when the world’s first comme: 
cially feasible moving sidewalk went 
into operation. 

« Now that the ice has been broken 
the manufacturers—Goodyear Tire & 
Rubber Co. (the belt) and Stephens 
Adamson Mfg. Co. (the machinery) 

believe the idea will spread rapidly 
They already have several nibbles from 
such diverse fields as airports (the pas 
senger-loading wings of terminal build 
ings), supermarkets (from the store to 
the far reaches of the parking lot), 
baseball stadiums (the long ramps up 
to the top deck), and city subway 
systems (this is the use for which the 
idea was originally developed). 

le fact, Col. Sidney H. Bingham, 
general manager of New York City’s 
Transit Authority, announced this week 
that plans are almost complete for a 
moving-belt subway to replace the city’s 
antiquated 42nd St. shuttle line (BW 
—Mar.31°51,p26; Jul.26’52,p28). The 
authority has already set enough money 
aside out of its capital budget to finance 
a big chunk of the construction, Bing 


BUSINESS WEEK © May 29, 1954 


ham said, and work will probably start 
on the project around the end of the 
yCar. 

¢ Jersey City—The of the first 
“Speedwalk” installation is the Eric 
tation of the Hudson & Manhattan 
RR, in Jersey City, N. J. The Hudson 
& Manhattan (known to New Yorkers 
s the Hudson Tubes) is a rapid transit 
line that connects downtown and mid 
town Manhattan with Newark, Jersey 
City, and the New Jersey terminals of 
two commuter railroads that don’t come 
into Manhattan, the Erie and the 
Lackawanna. 

At the Erie station, the 
ommuter, after he gets off the tube 
train (top picture, left), has always had 
to climb a short flight of stairs at the 
end of the platform, then walk up a 
long ramp (227 ft., of which the fist 
137 ft. is a 10% grade), go through 
mother passage to the Erie terminal, 
ind, finally, climb another flight of 
tairs to his track (lower picture, left). 

lhe moving sidewalk (pictures, above 
ind center, left) eliminates the long 
ramp, with its 10% grade. 

Ihe belt moves at a speed of 120 
min., which is just short of 14 
Vhis is than an average 


site 


homebound 


tt per 


mph slower 


commuters now make the trip a | 
quicker than before for 
(1) the old ramp was far from | 
and (2) most of them walk 
the belt. 

¢ Endless Belt— Ihc Spec dwalk con 
of a 460-ft. endless 
belt, 54 ft. wide and @ in. thick 
on a bed of closely spaced steel 1 
or idlers. 


two I i 


whil 


20-hp. GE motor, The installati 

a capacity of 10,800 passeng 
hour, which should b« than 
ficient, since only 9,000 commut 
day use the station—although the H 
hopes its $75,000 investment 
back some of the commuter 
now use the ferries. 

The Speedwalk principle wa 
from the loading platform of ¢! 
veyor belt subway developed b 
vear and Stephens-Adamson orig 
to replace the New York shutt 
such an installation, passengers 
step from a 14-mph. belt into car 
ing alongside at the same speed 
cars would be speeded by 
wheels to around 15 mph. betwee 
fions. 


mor 


many 


(, 


han| 


rubber-and-fa 


| 


++i 


lhe power, which is appl 
directly to the belt, is supplied b 
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Washington vs. the Farm Surplus 


It's a fierce, seesaw battle. Right now, the sur- 


plus is ahead. Government stocks are growing fast. 


@ Agriculture Secretary Benson's latest tactic is to sell 


the unwanted stocks abroad, at cut prices. 


It may be his only hope. Other Administration 


plans for reducing the surplus have run into stiff opposition. 


housewives and stubborn 
driving Ezra Taft 
biggest gamble of his 
Secretary of Agricul- 


Stubborn 
congressmen irc 
Benson to the 
stormy career as 
ture 

In order to cut down the huge and 
stocks of government-held 
farm products—the products 
bought by the government to hold 
prices up—Benson started aggres- 
selling the abroad, at cut 


growing 
surplus 


has 
sively stocks 
prices 
¢ Stabs—It’s a new approach to a prob 
lern Benson tackled the day he took 
office. So far, he has tried about 
everything in the book to reduce sur- 
pluses 

e He has 
from a 


just 


flood of 
farmers 


listened to a 
advice commission of 
ind businessmen 

¢ He has 
back their plantings by 

¢ He has cut the 

bad He has isked 
elaborate new set of 

But surpluses have 

creasing, and threaten t 
new highs within the 
Stocks of corn in the hands 
modity Credit Corp. will probably 
reach §800-million bu. by Sept. | 
roughly one-fourth the total 1953 pro 
duction of cor. Stocks of butter may 
hit 433-million Ib roughly one 
fourth 1953's production. Stocks of 
wheat may reach 825-milhon bu 
two-thirds 1953 
¢ Gamble—The new 
surpluses abroad is a 


cut 
30-million acres 
of butter. 
Congress for an 
farm laws 
gone on in 


ord red tarm« rs to 


price 


mushroom to 
next 90 days 
of Com 


ilso 


over 
production 

push to peddle 
gamble for two 
reasons. 

First, there’s a political risk here at 
home. Butter, which costs U.S. house 
wives up to 61¢ per Ib., can be bought 
by foreigners for 45¢ of This 
week, Benson offered corn, barley, and 
rve from government stocks at 15¢ per 
bu. below the U.S. market He 
knocked 10¢ off the price of oats. Lima 
beans, which cost taxpayers $11.80 per 
cwt. to acquire under the price support 
program, are on the foreign — trade 
counter at $4 per cwt 

All this is the beginning of a 
price system—one it home, a 
lower one abroad—by Benson 
hepes to work down stocks 


kk SS 


two 

price 

which 
urplus 


34 


Nervous congressmen have warned the 
Dept. of Agriculture that the system 
may arouse consumer resentment, and 
lose votes in November 
Not only that; relations 
of our allies may worsen 
“dumping” is an old one, 
one. The State Dept. has always been 
leery of anything approaching a cut- 
price operation abroad, though it has 
entered no formal tions to the 
Benson program so far. One reason is 
that Benson so far has met world prices, 
but has not tried to undercut them. 
¢ Ogres—Behind gambles are 
some grim facts: 
¢ Surpluses are getting 
lot bigger, and fast. Even the 
reduction in the acreage of basi 
this year isn’t helping any. A big winter 
almost ured. Crop 
favorable. 


with some 
The crv of 
ind a potent 


obi 


the y¢ 


bigger—a 
30-million 
Crops 


wheat 
conditions 
Farmers who were ordered to cut down 
hifted 


rops such as 


crop 1S 
gencrall ir 
on wheat, or cotton have 
to other price-supported 
barley, and sovbean \ vear 
the government owned about $3-billion 
worth of stocks, taken in to 
upport Now it owns $6.3 
bilhon Next vear: $8-billion 
or more 

e The 10¢ to 15¢ dr yp im the price 
of butter, effected by Benson last 
month when he lowered support prices, 
has not solved that particular problem 
and plainly will not. So far, housewives 
increased consumption by only 
10% As a result, the govern 
ment is still buying more butter than 
it is selling. Some 20-million Ib. were 
added to surplus stocks last month 
What's Benson has been over 
ruled on istically 
the price what 
was to have been an all-out, shelf 
clearing bargain sale. ‘The cost would 
have been $500-million—too much to 
get an QO.K. from Treasury Secretary 
George M. Humphrey. Now Benson's 
best hope for a big deal is with Great 
Britain, which is dickering for 40 
million Ib 

¢ Normal exports, though improv 
ing for some products—notably cotton 
are still running behind last vear, and 
show no sign of picking up. Wheat 


corm, 


oats, igo, 
urplus 

prices 

worth 


have 
about 


more, 
a plan to reduce di 


to U.S 


consumers mm 


exports, for example, 
e Sell—The answer to 
son sees it, is the ha 
starting with price 
to competitive world 
his wares, he has tea 
touring Asia, Latin 
Europe. So far, they 
headquarters with orde 
Some crop exports h 
over-all, farm exports h 
below March a year ag 
¢ Politics—Benson’s tr: 
plicated by Congress 
refused to embrace the 
sponsored farm ideas 
President Ejisenhoy 
believe that if price-s 
gradually lowered, pro 
off, too—thus solving th 
lem over the long run 
They want Coner 
lowered support levels 
geared closely to the siz 
To keep the levels fron 
right away, Eisenhow 
would “‘set 
worth of the present 
declare that much of th 
nonexistent for purp¢ 
support prices. (They 
from legal limbo whet 
was cut Neither H 
has shown much inte 
age, although the set 
has considerable appeal 
The House Agnicultu 
leans toward a continu 
support levels. Some 
plan to bring in 
in the closing hour 
too late, they hop 
risk a veto 
¢Do Nothing?—If ( 


iside”’ 


I 


‘ 


does nothing, the present 


will 
wou! 
far 
specifies 75 of parit 
mean a victory for ft! 
Benson philosophy, but 
thev have 
A do-nothing decisi 
is not likely. Farm-stat 
have shown no 
this fall on a 
To avoid this, 
supports, and 
wrapping this provision 
things Eisenhower and 
thus 
veto. 
In effect, an omnibt 
would be a challenge t: 
ahead and trv to sell 
trouble 
That is 


would have 


support program 
Support activitics 
erned by the basi 


suggested t 


desire 
basis of 
they 
order th 


making the mea 


ibout th 
left 
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SINCLAIR 


Sinclair Research Wins Again 


Commander Jack 
Rutherfurd 


known motor expert who is inter- 


well- 


nationally famous for his racing 
triumphs, recently set a new record 
for sports cars at Daytona Beach, 
Florida. Over the electrically- 
measured mile he averaged 136.03 
m.p.h., using Sinclair Power-X 
Gasoline and Sinclair Exrra-Duty 
Motor Oil. 

These products are the direct re- 


sult of far-sighted research by the 
scientists, engineers and techni- 


with...Sincair POWER-X 
Gasoline and 
Sinclair EXTRA-DUTY 


Motor Oil 


cians of Sinclair Research Labora- 
tories, Inc. at Harvey, Illinois. The 
fuel and lubrication requirements 
for modern high-speed motors 
these men. 


were foreseen by 


Power-X Gasoline and Exrra- 
Duty Motor Oil were especially 
built for today’s high-compression 
engines and also proved to be the 
perfect oil and gasoline for the 


growing sports car market. 


When performance counts, you 


can always count on Sinclair. 


“4 tried a wide variety of gasolines, 
including aviation gas, none of 
which gave the performance | felt 
my car was capable of. if wasn't 
until | used POWER-X that I got the 
rich, peak performance | wanted 
1 use it—and Sinclair ExTRA-oDUTY 
Motor Oil—in all my cars,” says 
Commander Rutherfurd. 


SINCLAIR “A Great Name in Oil” 


OIL CORPORATION 


* 600 FIFTH AVENUE 


NEW YORK 20, N. Y, 











Formerly 128 man hours 
«ee Now cleaned in 4 man hours 


HIS SAVING in costs is typical of thousands of operations throughout 
industry when idea men convert from hand cleaning and finishing methods 
to power brushing. 

This job consists of cleaning greasy deposit caused by auto exhaust smoke 
from the wall of two tunnel tubes 1662 feet long. It formerly required 4 men 
working 4 days .. . or a total of 128 man hours. Now the machine shown, 
equipped with an Osborn Rota-Master» Brush scrubs the wall and a follow-up 
water truck rinses it in a total of 2 hours... or 4 man hours. Costs are slashed 
and traffic interference is minimized. 

In maintenance work and in production . . . in cleaning, finishing and de- 
burring . . . for large parts and smali . . . for materials of all kinds and shapes 
.-. the opportunities for cutting costs with power brushing are limitless. Ask 
for an appraisal of your possibilities by your nearby Osborn Brushing Analyst. 
Call or write The Osborn Manufacturing Company, Dept. A-38, 5401 Hamilton 


Avenue, Cleveland 14, Ohio. 
4 
} 
y 


Osbouw Bru 


OSBORN POWER, MAINTENANCE AND PAINT BRUSHES AND FOUNDRY MOLDING MACHINES 
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BUSINESS BRIEFS 





The die is cast for the N rk Cen 
tral, but nobody knows won the 
toss. Proxies were voted ‘\ 
the battle for control bet 
ment and the Robert R. Y g force 
but with challenges expe 
left, no formal count 
announced until next w 
diction by both sides: “\W 

® 
Small Business Administration wants to 
turn its loans over to pri hands as 
fast as possible. The program would 
permit maximum turno\ f $55-mil 
lion, which is all SBA ji rrently au 
thorized to lend. Most SBA loans are 
now made in associati with local 
banks; it hopes to let the banks tak« 
over entirely whenever they want to 

s 
Factory hiring this year 
April rate (24 per 1,00 
Bureau of Labor Statist 
ing count in 1930. Con ntly, lay 
offs reached 24 per 1,000 hest April 
figure in five years 

* 
Exclusive rights in the U.S. for the 
European oxygen steelmak process 
(BW—Mar 6'54,p52) ha been a‘ 
quired by Henry J. Kai Cr The 
process is said to combine high quality 
with the tonnage and cost advantages 
of the bessemer method 

3 
Is boxing a sport? The Su; 
has agreed to look into the 
of this moot point. Last 
court said baseball was a sport and so 
out of bounds for antitrust action. New 
York’s Madison Square Garden and 
others hope for a similar ruling against 
Justice Dept. monopoly charges 

* 
Expatriate money: The Commerce 
Dept. says U.S. investments abroad 
were valued at $39.4-billion at the end 
of 1953. That’s more than double the 
1946 figure. In the same stretch, for 
eign investment in the U.S. rose $8 
billion, to $23.6-billion 

* 
One for the pot: Coffee drinkers perked 
up this week when the Agriculture 
Dept. opined that the price of the berry 
might drop this year, was almost cer 
tain to in 1955. The wary optimism 
was based on increased production in 
Colombia and Africa. 

e 
Standing still: That's the 
on the U.S. over-all economy 
Commerce Dept.’s magazine, Survey of 
Current Business. Mulling over a batch 
of earlier statistics, the magazine said 
it could find little change 


manage 
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gal aspects 
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given by 
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JONES & LAMSON REPLIES TO AN OFT-REPEATED QUEST 





“What is High Velocity Turning?” 


Hundreds have asked — 


and here is the answer 


The word is spreading. 

As J&L’s Production Seminars go on, telling and showing how “High 
Velocity Turning’ can increase metal turning production, reduce costs, and 
improve surface finish, increasing numbers ask this question. 

An optimum balance between tool life and tool cost gives the best 
production rate for each production dollar generally at much higher surfac 
speeds than usual. This permits and demands the use of harder grades of 
carbides and more efficient cooling. We call this ‘High Velocity Turning”’. 
At our two-day Seminars, groups of Master Mechanics and production 
executives are told how J&L approached the subject scientifically 

are shown how it is done out in the shop and are given a demonstration 
of the engineering proof and the advantages to be gained. 

For two years now, visitors have been convinced, and invariably put it to 


work back in their own plants. 
Results are phenomenal. 


Does your plant use “High Velocity Turning’? 


G 
PRODUCTION VK. STUDIES Seminars are booked to capacity at present coms 
ro) but we are now reserving for next Fall. 


JONES & LAMSON MACHINE COMPANY 
Os 503 CLINTON ST., SPRINGFIELD, VERMONT, U. S. A. » TURRET LATHES + FAY LATHES 
=—/ THREAD % FORM GRINDERS + OPTICAL COMPARATORS + THREADING DIES 








Sand Trap Sam the golfer was a man who looked the 
/. part. He strolled into the Statler with his little caddy 
cart. “In country clubs from coast to coast they say 
the Statler’s best. Pros and duffers all agree, “You 


really are a guest!’ 


2 “Wow! What a room!” cried Sam. “It’s just a 
@as it can be! The bed’s terrific—everything just 
me to a tee! Those big, soft chairs! And all this 
Here, let me get some balls—I'll practice on m 


ting in between my business calls. 














3 “There's nothing more relaxing than a good hot bath,” 
esaid he. “This Statler bath is super-plus! It sure feels 
fine to me. There's lots of soap and towels and hot 
water in the tap—-I'd break that old course record now 


without my handicap! 


C—__ puis Foon 1S JUST sureRs 5% 


SUPERB / — yy 


ow? BY A 
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“Sheer poetry!” cried Sand Trap Sam, “this food is 
4,5. superb! Those Statler chefs sure have a special 
way with spice and herb! The service, too, is excellent! 
Oh, I have found today the only courses I have seen 


I'd rather eat than play! 
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“The Statler's really in the heart of town just like they 
ies The shops and shows are just about a mashie 
shot away. No wonder Statler’s famous! Staying here 
has been a treat! For friendly hospitality, the Statler 


can’t be beat!” 











STATLER HOTELS: NEW YORK « BOSTON «+ BUFFALO + DETROIT 
CLEVELAND + ST.LOUIS « WASHINGTON + LOS ANGELES 


Any Statler will be glad to make a reservation for you at 
any other Statler. Reservations confirmed the some day. 


TWO GREAT NEW STATLERS—HARTFORD + DALLAS 
tOpening summer, 1954) (Opening toll, 1 





WASHINGTON OUTLOOK 





WASHINGTOWM 
BUREAU 
MAY 29, 1954 


Washington sees the next 30 days as critical in Indo-China. The issue 
of intervention may be settled in that time. 


The big effort now is to negotiate a peace at Geneva. If the Reds stall 
and draw out the talks while their armies pile up new gains, then the plan 
is to break off negotiations. That would force the intervention question to 
ahead. Until then, Washington will stand by present policy, based on peace 


That’s what Humphrey had in mind this week when he said the cut 
of $5-billion scheduled in the next fiscal year would “miscarry” if world 
conditions force a bigger defense effort. 


On the surface, his New York speech was interpreted by some as reject- 
ing plans to increase defense spending. But he said explicitly: We must 
and will always spend whatever is needed for our security; that is our first 
concern. In this light, Humphrey was posting a warning to the Reds: The 
U.S. will revise its military budget to strengthen its armed forces and to 
sponsor a Southeast Asia alliance. 


There’s no big dispute between the House and Senate on taxes. Changes 
have been made in the House-passed bill by the Senate Finance Committee 
But they’re mostly refinements—a tightening up here, an easing off there 
And it’s unlikely the Senate will vote big changes when it gets the bill in 
another week or two. So you can look ahead with more certainty. 


—o-— 


Liberalized depreciation is a sure thing. It’s paramount in Eisenhower's 


plan to encourage investment. The Senate seems willing to go along with 
the House. 


Easing of the double tax on dividends isn’t so sure. Eisenhower asked 
for this as part of his plan to stimulate investment. But the Democrats have 
tagged it as “favors for the rich.” It’s still better than an even bet, however 


More favorable treatment of capital gains is out. The Senate com- 
mittee voted against cutting the six-month holding period down to three 
months. 

ay ee 

Treatment of retired business partners will be an issue. The House 
bill stipulates that payments to a partner retired for five years shall be 
gifts. The Senate committee killed this—made such payments income to 
the partner, deductible expenses for the partnership. 

Inventors may get a break. Under existing law, if they put two years 
into an idea, they can spread the pay-off over three years. The Senate bil! 
would extend the spreading to five years. 


Oil and gas depletion allowances won't be changed. 


Uranium depletion will be liberalized—may be fixed at over 20% of 
your return. 

Deductions for medical expenses will be liberalized. Under the law 
today, you can only deduct expenses in excess of 5% of adjusted gross 
income. The change likely to be voted will set the line at expenses in 
excess of 3%. 


Housewives with one-day-a-week maids should note the revisions pro- 
posed in the Social Security Act. They may have to pay payroll taxes. 
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Here’s what's in the mill: As the law now stands, housewives must pay 
these taxes only if maids are employed twice weekly or 24 days quarterly 
and are paid as much as $50 in cash wages, quarterly. The plan is to kill 
the time factor, making $50 or more per quarter the sole criterion. The 
tax is 4%, divided between employer and employee. But the custom is that 
the housewife pays all the tax (4% of the maid’s wages). 


Doctors, police, and firemen won’t be covered under Social Security. 
The House Ways & Means Committee was al! set to bring them into cover- 
age. Then came a wave of protests, and the committee backed down. 


Eisenhower may take a licking on unemployment insurance expansion. 
The law now exempts employers of less than eight from this payroll tax. 
Fisenhower’s plan was to cover everyone, thus adding some 6.6-million to 
the roll of workers qualified for unemployment compensation. But Congress 
is shy. Voting Eisenhower's plan would mean a tax of about 3% on the 
payroll of small business—the very smalls, which politicians court hardest. 


Eisenhower's backdown on foreign trade policy came as a big surprise 
It has been a foregone conclusion that Congress wouldn’t vote the plan of 
the Randall Commission to liberalize trade. But the expectation was that 
Eisenhower would at least make a fight for this program, since the com- 
mittee was hand-picked by the White House for its job. 


The Democrats will play this one up. What Eisenhower is settling for is 
a one-year extension of the present trade law. Apparently he figures this 


is better than a protectionist fight within his party in this congressional! 
election year. 


Another Presidential backdown, on farm prices, is high in speculation 
(see page 34). The thinking in House and Senate farm quarters is that 
Eisenhower will take a postponement of his plan for flexible price supports, 
geared to supplies. Just how this compromise will work out isn’t sure. 
Congressmen up for reelection this fall simply can’t see how the President 
could veto legislation to maintain high supports for another year. 


Note the use of the old two-price system by Secretary of Agriculture 
Benson in an effort to sell surplus farm products abroad. He’s marking 
down prices of government-owned stocks to foreign buyers—offering them 
butter and grain well below domestic prices. If this works, it may become 
a major plank in the farm program. Benson faces the prospect that crops 
coming to harvest this year will push surpluses sharply higher. 


There’s nothing stirring on Taft-Hartley. The Administration has no 
plan to revive its amendments, which were killed by the Democrats. 

Steel wage demands may be settled without a strike. The union knows 
that Washington—meaning the White House—is determined to stay out of 
labor-management disputes. 

The pattern may be set by auto and electrical workers. Auto workers 
will net a 4¢ hike next month—their annual productivity increase, with 
1¢ subtracted for lower living costs. The electrical workers have been 
offered a small raise. There will be strike talk. But leaders know inventories 
are high, which would mean a long strike to put on pressure. 
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reinforced plastics 


A: THE BALL PARK, maybe . . . in a tough little cap that 
defies bean balls. Or in a bakery truck . . . as lightweight, 
easily-stacked trays that speed loading and take only a 
fraction of the room needed for old-fashioned boxes. 

No idea is too big, no product too small, for rein- 
forced plastics made with Bakexrre Polyester Resins 
and glass fibers. A machinery manufacturer uses them 
for a durable, protective carrying case shaped to fit 
demonstrators’ models of his product. Another makes 
4% in, O.D. pipe in 20-foot lengths that a man can lift 
alone. 

The Army has a reinforced plastic sled, molded in 
one piece, that carries 200-pound loads over Arctic ter- 
rain. And new plastic-bodied sports cars are alerting 
everybody to the styling possibilities in these materials. 

Reinforced plastics are structural plastics. Architects 
use them indoors and out because of their mechanical 


strength, color and decorative effects. Reinforced plas- 


tics are molded with very low pressures, and can be 
formed into a variety of shapes to fit many different 
requirements, 

Bakelite Company produces several types of resins 
for the manufacture of reinforced plastics, so you can 
be sure of getting the one that meets your requirements 


best. Write for information and data to Dept. TW-61. 


BAKELITE 


TRADE-MARK 


POLYESTER RESINS 


TRADE — 


BAKELITE COMPANY 
A Division of 
Union Carbide and Carbon Corporation 








as 
30 East 42nd Street, New York 17, N. ¥. 
in Canada: Bakelite Company 
Division of Union Carbide Canada Limited 
Belleville, Ontario 
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$30,000 switchgear blasted 
to lengthen equipment life 


That’s a 15,000-volt circuit breaker equip- 
ment, worth some $30,000, going up in a flash 
at General Electric’s High Capacity Switch- 
gear Development Laboratory at Philadelphia. 
In this laboratory, largest of its kind in the 
world, G-E development engineers punish 
newly designed power equipment—even test it 
to destruction-to provide a better product. 


Out of this laboratory comes equipment assur- 
ing improved power-service continuity, greater 
protection for workers and machines, lower 
power-handling costs, less maintenance. 


Product Development like this is one of many 


Electric Application Engineering, Analytical 
Engineering, and Project Co-ordination assure 
that you will receive the right equipment 
properly applied and installed on schedule 
Field-Service Engineering and Maintenance 
Service help protect your investment through 
out the life of the equipment. 


Whether you are a direct user of electric 
equipment or whether you incorporate electri- 
cal components in your product, your G-E 
Apparatus Sales Representative can put these 
engineering services to work for you. Contact 
him early in your planning. Meanwhile, for the 
full story on G-E engineering services, write for 


brochure GED-2244 to General Electric Co., 


engineering services available to you through 
Section 672-15B, Schenectady 5, New York. 


G.E.’s Apparatus Sales Division. General 
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THESE G-E ENGINEERING SERVICES HELP PROTECT YOUR EQUIPMENT INVESTMENT 





y 


V, Aa 2 | 
PRODUCT DEVELOPMENT pro- 


vides improved equipment to meet 
tomorrow’s increasing demands 


MAINTENANCE SERVICE helps 
keep your plant electric equip 
ment operating at peak efficiency 


APPLICATION ENGINEERING combines lat- 
est products and techniques into efficient 
electrical systems for your specific needs 











- at 
— - 
5 yr” ‘= me, 
PROJECT CO-ORDINATION plans 


deliveries to simplify purchas- 
ing, speed construction schedules 











ANALYTICAL ENGINEERING 
solves complex system problems 
cuts time used in system desig: 


FIELD-SERVICE ENGINEERING facilitates 
equipment installation, expedites start-ups, 
helps train personnel for proper operation 





The still: A new ofie, = 
its largest ever, 
with 125,000-bbl. 
daily capacity 
@ This jungle of tanks and 


towers is the Philadelphia Refinery 
of Gulf Oil Corp. lp 


@ A $50-million expansion, 
completed this week, makes it 
the largest refinery on the 
East Coast 


Sweetening plant: | 
@ This in turn helps make Gasoline is cleaned here” 


Greater Philadelphia the nation’s gets additives 
second largest oil refining area 





eneetnt f| Oil Refinery: 


If you drive across th 


mat he. 8 ots Bridge in the Git wd Point 
Schuylkill | ee pve , eta Shi Philadelphia, you'll see the ‘ 
Fay, ‘ ae aif GIR a Big : Corp. refinery as it looks | 
fe Ry Sey is where Gulf has just 
rari Os bes oe million for new facilities t 
2 Ble Daint |’ dedicating this week 
— ome au’ Bs To most people, th 
all refineries—looks like a 
jumble of huge tanks, bulb 


Darby Creek” ‘ ‘ y , tall smokestacks. There : 
Tank Farm : gt indicate that it is all on 


machine, so precisely cont 


rHog island Greater integrated that it can almost 
Wharf Philad i " Only the fact that vou se 


around (nae area would sus 
cl 











here is something very 
automatic factories of scien 
e Giant—As refineries go, Gulf 
delphia operation is a big on 
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ud catalytic 
. cracker: 
World's largest, 
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octane gas 





“Blending tanks: 
Here gas is brought 
up to specifications 


ee 





Precision Tool Looks Like a Maze 


Gulf’s biggest. It has not one but two 
“cat crackers”~one of them the big- 
gest in the world. Including docks and 
storage areas, it covers about 970 acres, 
contains about 7 mi. of railroad track, 
4 mi. of concrete road, 300 mi. of pipe, 
1i-million bbl. storage capacity. 

Yhe size of a refinery, however, is 
based primarily on what's known as 
“thruput.” That's the amount of 
crude that comes in and the amount 
of finished product that goes out. The 
main products of this particular refinery 
are gasolines for both automobiles and 
airplanes, home heating oils, residual 
oils for ships and big industrial users, 
and lubricating oils. 

Gulf’s expansion program increases 
the refinery’s capacity by 75% and 
gives it a total thruput of 185,000 
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bbl. per day. This makes it the biggest 
icfinery on the East Coast. For the 
reasons why Gulf decided to sink all 
this money into Philadelphia, see page 
62. 
¢ Octanes—Crude oil, the raw material 
entering a refinery, is almost useless 
in its original state. Each of the hun- 
dreds of oil products has to undergo 
a lot of processing in the refinery. 
With the rise of the automobile, 
gasoline became the most valuable 
petroleum product. But in straight-run 
gasoline, the kind you get from dis- 
tilling crude, the octane wasn’t as high 
as engines needed for best operation. 
The big push in the last 25 years 
or so has been toward higher octane 
gasolines, and it’s this move that has 
made refineries so much more complex. 


To get more gasoline and higher octan: 
asoline, refiners have broken up the 
seu parts of the petroleum left over 
after straight-run gasoline, kerosen¢ 
other light molecules are removed. This 
breaking or cracking is done by 
acting the heavier stock with catalysts 
at high temperatures. 

¢ Byproducts—You get gasoline this 
way—but you also get byproduct 
quiring miles of pipe, storage tanh 
processing equipment. In the $50 
million expansion, Gulf added a hug 
new fluid catalytic cracking unit pri 
marily for producing high octane gaso 
line. But it has had to modify othe: 
equipment, add more facilities for by 
products. For a closer look at the new 
process and equipment highlighted 
above, turn the page. 


ind 
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Crude is heated to vapor which rises in the tower (left), the lighter fractions rising 


] First stop for crude entering the refinery is this atmospheric and vacuum still. 


to the top, the heavier ones lagging below. The tower is tapped at intervals, and 
the different vapor fractions are drawn off. Each then runs through its own cycle, 


to end up as a specific product 





ns 


= 


=i sal f 
Pe 
Raw gasoline from the cat cracker flows to this sweet- 
ening plant, moving from the pumphouse (right) through 
the oddly shaped tanks (left) where odors and corrosives 
are removed. Caustic is scrubbed out, and copper added 





Cleaned gasoline goes next 
to the blending tanks, where 
tetraethyl lead may be added 
to bring it up to specifications 


Oil Refinery: Stepping Up the Octanes 


A glance through the diagrams on fact, that a Gulf Oil Corp. engineer, “There she stands. Ain't a big 


these pages is pretty convincing evi- asked recently to explain to visitors the one?” 


dence that making high octane gaso- workings of a huge catalytic cracking An oil refinery, though it starts with 
line to put more pep into your car is no —_ unit like the one in the second diagram, such simple items as crud water, 
simple matter. It's so complicated, in could only furrow his brows, and say: and air, is probably the most complex 
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One of the middle fractions, called cracking stock, is passed through the pipes 
of this fluid catalytic cracker. Reacted with a catalyst (center tower), it is broken 














into lighter fractions, of which the most important is raw gasoline. Such byproducts 




















The finished product can be 
stored here pending shipment, 
or pumped to the cross-river 
storage area 


(Story starts on page 44) 


operation in industry today. Out of the 
jumble of automatically controlled pipes 
and tanks flow an almost infinite num- 
ber of products touching every aspect 
cf daily life. 
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as light and heavy gas oil then pass to other processing units 


= ass 


Refinery products can be moved out in many ways. 








-—— 





Here gasoline is loaded into a tank truck in the termi- 
nal area. Pipelines, railroads, trucks and ships all used 
in taking the finished product from the refinery 


A fluid catalytic cracking unit (above, 
diagram 2), whose principal product 
is high octane gasoline, is one of the 
latest and most complex additions to 
Gulf’s Philadelphia refinery—the heart 
of its expanded operation. This refin- 
ing giant, with 63,750 bbl. daily capac- 
ity, was built by M. W. Kellogg Co., 





took close to two years to finish. 
¢ Fitting It In—In order to make use 
of the new “cat cracker,”” Gulf had to 


make many modifications in older 
equipment and install new units to pro 
vide the correct amount of “charge 
stock” for the cracker and to carry 


away the raw gasoline and any other 
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GLYKON* Polyester Resins 


fresh...and 


Fresh ... because we have concentrated on two resins thus elim- 
inating aging and storage problems. By producing only two 
resins we maintain a constant and rapid turnover in inventory. 
By using these two you can streamline your own inventory and 
be assured of having fresh resins at hand. 

Ready for anything . . . because in these resins, at a standard 
price we are combining high reactivity, good wetting properties 
and light stability. By blending versatile, rigid Glykon R-100 with 
its companion resin flexible Glykon F-600 you can meet practi- 
cally the whole range of fabricating requirements. 

For more information fill out the coupon below or write to 
General Tire & Rubber Company, Chemical Division, 1708 
Englewood Avenue, Akron 9, Ohio. 


GLYKON 


THE GENERAL TIRE & RUBBER COMPANY, Chemical Division 
1708 Englewood Avenue, Akron 9, Ohio 


Send literature on Glykon resins 


Have your representative contact us 


Name 





Company Street 


City State 








products leaving it. Buildi 
and fitting it mto the est 
finery cost Gulf $50-milli 
« How It Works—In on 
might say that all modern 
alike in that they perform ¢! 
function. Yet no two ar 
same. They vary in charact 
ture depending upon the t 
oil they process and the | 
products they specialize 
to sce how a modern refi 
to trace the production of 
gasoline by the new pro 
All crude oil for this p 
finery arrives by tanker. It 
lexas, Louisiana, Venezucl 
Kuwait Concession in 
Gulf. Big supertankers, so 
carrying more than 200,000 
tic up at Hog Island Wh 
Delaware River and pump 
through two 24-in. pipelin 
Creek Tank Farm 24 mi 
tank farm, which is newl 
store 2.9-million bbl. of 


; 


refinery equipment is read 
if 
¢ Step One—lrom the st 
the crude is pumped anoth 
the refinery. Its first stop 
tion unit Che Philadelph 
has three of these: two wit! 
of 30,000 bbl. a day cach, 
new atmospheric and va 
handling 125,000 bbl. a d 
] page +46) [he nev 
largest ever built. Some pe 
trade are wondering if perhay 
too large because, when it | 
down periodically for maint 
means that almost 70% of t 
of the refinery is cut off 

Che still separates lighter 
able fractions of the crude f 
residues. ‘The principle is 
the actual practice is 
When you heat petroleum 
hydrocarbon vapors which 
condensed and cooled, forn 
with different properties fror 
crude oil 

To handle the tremend 
of oil pumped in, the new 

furnace or heater covering 
ft. This alone consumes 2 


} 


fuel oil per day, enough to h 
verage homes The unit 
cnough live steam in a day t 
other 7,000 average hom 
35,600 gal. of water per min 
heater was built by Foster 
Corp 

From the heater, the h 
vapors and hot crude oil 
bubble or fractioning tower 
of a serics of plates arrange: 
in a narrow skyscraper Th 
liquids settle and flow down 
stripping plates and are draw 
lighter vapors and suspend 
ris¢ through holes known 
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finger. .f -. nuit by 
CROSLEY 


Concealed in the B-47 bomber is a Crosley 
built Fire Control! System to put the finger 
on enemy planes fast. Radar tracks them 
down and the mechanical brain compute 
factors, lays the guns right on target 


It's a complex system but hardly a challenge 
to the Crosley background in radar and fire 
control, either airborne, shipboard, grour 
mobile or fixed radar, and sonar. 


Crosley defense production not only : 
the whole field of electronics but has 

an equally wide spread in the mechanical! and 
electro-mechanical fields, from component 

to complete weapons systems. 


up to schedules on government developme 
and production contracts—-proof that Cr 
does the job RIGHT and delivers ON TIME 
Proof too, that the close Crosley coordinat 
of research, development and manufactur 
skills pays off fast in production of equi; 
ments and systems to meet rigid military 
specifications. 


@ ‘Right and On Time," an illustrated | 
describing Crosley facilities for military 

production, is available to Procurement 
Agencies and other defense contractor 

Be sure to write for your copy today 


CROSLEY 


GOVERNMENT PRODUCTS 


DIVISION (Ave /O) 


CINCINNATI 15, OHIO 





... Setting 
new standards 
for 
time-saving 
BUSINESS 
MACHINES 


Adding machines in al! 


A cash regicter model 
price brockets 


for every business 


CLARY MULTIPLIER CORPORATION 
San Gabriel; California 


MORE AND MORE businessmen are looking to Clary for the things they want 
most in modern adding machines and cash registers... beauty, quietness, 
exclusive money-saving features, and above all-the world’s fastest speed. 
VOUR CLARY REPRESENTATIVE would like to show you exactly how these Clary 
advantages will help your office or store show more profit. Call him soon. 


Look in the yellow poges of your phone directory. 


Leib eet 
Bee 


HOW VIKINGS PUMP VISCOUS LIQUIDS 


A. B. Dick Co. 
Plant 





Forty Viking Pumps are used 

daily handling inks, oils and 

related process liquids at 

A. B. Dick Company's modern 

plant, Niles, Illinois. From 

underground storage tanks Site Wilt Pamm aalents Galle hendli , 100. 
with up to ll-foot suction gallons pe aieute of viscous liquids. Kr alia 
lifta, liquids are delivered to 

mixing stations—-some 800 

feot distant and 22 feet 

above the pumps. 


Do you heve a liquid mov 
ing problem? Look to Viking 
for the solution whether 
liquids are viscous or gase 
ous. For information write to 
day for bulletin series 545. 


! 


j ° ‘ 
/ \ Four slow speed Vikings handling viscous liquids up to 
Pint a 30,000 SSU. 


Ene 
acid VIKING PUMP COMPANY °°; 


) 
THE ORIGINAL GEAR-WITHIN-A-GEAR’ ROTARY PUMP 
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caps. Gradually the 
condense and scttle 
trays at different height 
with liquid and are fraction 
out There are a great ma 
Straight-run gasoline is drav 
one; naphtha, kerosene, ga 
oils, and residual from othe: 
¢ The Cracker—Each of thi 
is then routed by a separat 
further processing into finis! 
ucts. The gas oil fraction 
that goes on to the “cat 
of it will eventually wind 
octane gasoline for your aut 
here are several different 
tions from the bubble tow 
formed or upgraded into ga 
fluid catalytic unit diagram 
is the most recent. In a 1 
operation, a catalyst i yth 
causes a chemical reaction wit 
dergoing any material change 
catalyst used in the big, ne 
clay substance that looks and f 
much like talcum powder. It 
a fluid catalyst because it 
“flows” through the unit un 
sure. 

There are three major to 
cat cracker: regenerator, rea 
re-former. 

Che regenerator is the pl 
the catalyst is cleaned up 
it picks up deposits of coke d 
cracking process. The actual 
of the heavier fractions int 
ones takes place in the react 
The gas oil is passed up thror 
of catalyst. The stuff that 
reactor then enters a fracti 
similar to the one at the still 
there are usually only fou 
separated: (1) wet gases, (2) ut 
gasoline, (3) heating oil 
oil, and (4) heavy gas oil, wh 
recycled through the reactor 
* Finishing Up—from_ this 
the handling of automobil 
pretty routine no matter 
been re-formed. The raw 
lized gasoline goes to a treatin 
weetening plant (diagram 3 


This is where odors are rem 
uf 


fr 


corrosive clements taken 
is added as a “sweeten 
blending tanks (diagram 4 
lead may be added to bring 
up to specification 

irom the blending tank 


th 


in a sense storage tank the 


can travel by many rout 
out by tank truck (diagran 
car, or ship at the Girard P 
adjoining the refinery prop 
products may be pumped 
river to a new finished pi 
wwe area, others may go 
linc 

Lubricating oils, anothe: 
the refinery, are packaged 
drums for shipment by rai 
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Filter cloths woven from acrylic type fibers are Wellington Sears reinforcing fabrics insure long Sturdy cotton drills, jeans and other Wellington 


low in.absorption, resilient and highly resistant 


to acids used in chemical processing. conveyor and power transmission belts. 


life and top performance in rubberized industrial Sears fabrics are widely used to back abrasive 


cooted products — sheets, rolls or sanding belts 
and sanding discs. 


How ‘‘Sitting Down on the Job‘’ 


makes a better auto upholstery 


Wellington Sears 


A SUBSIDIARY OF WEST POINT MANUFACTURING COMPANY 


FIRST In Fabrics For Industry 


WELLINGTON SEARS COMPANY, 65 WORTH STREET, NEW YORK 13, N. Y. 


OFFICES IN: ATLANTA + BOSTON + CHICAGO + DETROIT 
LOS ANGELES « NEW ORLEANS + PHILADELPHIA - SAN FRANCISCO ~ ST. LOUIS 


It is one thing to design a better backing 
fabric for auto upholstery—and another to 
prove it. The job isn’t finished until the fabric 
is not only tested in the lab, but in use for 
comfort, flexibility, wear. 

Searching out what's wrong with a fabri¢ 
rather than being content with what's right 
has helped us develop sateen backings of 
high strength, and non-woven fabrics of 
superb flexibility. And it has led us into new 
fabric constructions that are of great impor- 
tance to the coating field. 

Making fabrics prove themselves in action 
is standard procedure at Wellington Sear 
whether they are destined for laminated air 
plane plastics, or ocean-going tarpaulins, for 
chemical filters, or coal conveyors. For over 
100 years we have “questioned” our fabric: 
before marketing them—saving ourselves and 


you embarrassing questions later on 


For your free copy of “Modern Textiles for I 
— 24 pages of facts on fabric development 


cation—please write Wellington Sears Co., De; 








Rubber 


Automotive Chemical Mining 
Fabric Coating Food Processing Ceramics 


Plastics 
Canvas 


WELLINGTON SEARS OFFERS MANY VARIETIES 


Cotton Duck Chofer Fabrics 

Drills, Twills and Sateens Synthetic Fabrics 
Automobile Headlining Airplane & Balloon Clot! 
Industrial & Laundry Sheeting Fine Combed Fabrics 


FOR THESE AND OTHER INDUSTRIES 


Abrasive Petroleum 


Sugar Refining Farm Mact 
Products Loundry 


OF THESE FABRICS 


Bonded (Non Woven) Fabrics 
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ENGINEERS in 


diese] locomotive 


Iwenty-nine years age 1 strange, 
new kind of locomoti olled over 
the Jerse. Central track COVCI 
No. 1000—sin become famous—was 
the first diesel-electric built for com 
mercial service in the U.S 

Now, 175 diesels later, Jersey Central 


is completing its fleet of these locomo 


tives with modern, powerful models 
The green and yellow treamline: 
(cover, left) is the end of a series used 
for passenger traffic. All that is left to 
wind up the diesclization program of 
the road is the purchase of a tew 


ublity types 
¢ Durable—Over the 29 vears, diesel 


have become more efficient, but No 
1000 has not become obsolet« It 
still giving good service in the vards 
around Jersey City 

As a matter of fact, that verv dur 
ability of the diesel has lately created 
1 problem among manufacturer: \ 
diesel i © good that it won't wear 
out, which means that the makers havi 


no replacement market to 
What's more, the l 


industry can 
evd of its 


ye ik of 
now 


sce the narket in new sales 


The end won't come tomorrow. But 
in the next several vears the new loco 
motives coming off produ tion lin 
will be just a trickle, not enough to 
allow a health profit 

There are today about 000 diesel 
on U. S. railroads. Most of the 12,000 
steam locomotives still in service are 


52 


plants... 


Diesel Locomotives: Too Tough for the 


doomed to the scrap heap. Sooner or 
later, thev will be replaced by the 
roughly 8,000 diesels that can give an 


equivalent amount of servic« Uhat’ 
a limited market, and one that must 
be split up among the industry's fou 


manufacturers: American Locomotive 
Co., Baldwin-Lima-Hamilton Corp., the 
Electro-Motive Div. of General Motors 
ind Fairbanks, Morse & Co 

¢ New Twists—Keeping the wolf from 
will 


SCOP ot operations 


Corp 


the door require a shift in the 


Each manufacture: 


has begun such a switch, but non 
has completed it The chang will 
over four fields that are all designed 
to spur sales 


Hyped-up models: The latest diesel 


locomotives and those to follow will 
be designed to round out the remaining 
needs of the railroads. All in one pack 
ige, they will offer compactn powe! 
me versatility 

Modernization: Many in-ser dic 
scl units are more than 15 vears old 
Ihese old workhorses have lost none 
of their original power for pulling 
trains. But thev lack such modern 
devices as braking accessories and signal 
controls that could make them mor 
efhcient. [he manufacturer's assemb] 
lines are well suited for ving an 
old diesel a complete heckup, and 
making it lke new 

Replacement parts: A steady mon 


maker in the past, parts ll be pushed 


are specializing in rebuilding and modernizing old models, in order to keep busy as 









the 
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cvc! by the 
Chey'll 


mamtenarn i 


than 
salesmen 
preventive 
road that it 
breaks down before repl 
Diversification: A locom 
facturer has the kind of h 
capacity that can turn out 
locomotive product 
fications. ‘he industr 
ing over outlets for that 


more 






































| 
Mak 


needn't wait 


witl 


Ihe big boom in 
to a halt after 1950, wh 
units were producce In t 
vear sales slipped to 3,60 
deepened in 1952 and | 


nual production down 


locomotives. And for 1954 
try’s marketing experts doubt 
will go over 50. Th 
in the market has b 
by the general recession 
nomy, which has in 
resistance of th Niro 

At the current rate f 


will waive 1] 


of mediocre production 


industry 


reach complete diesclizati 
roads, like Jersey (¢ 


many 
onlv a few more units t 

programs. On the other 

late starters, bi road 
Pennsvlvania, Southern P 
Northern Pacific, whose u 

comotive requirement 1] 


hundreds of unit 
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the new-model market fills up. 


Makers’ Good 


¢ Timing—Perfect marketing timing 
and strategic design will be needed to 
capture a share of the remaining orders. 
You can see what’s coming in the re 
cent announcements of new locomo 
tives by Fairbanks, Morse, and—a little 
belatedly—by American Locomotive 
Fairbanks, Morse got the jump with 
its Trainmaster, rated at 2,400 hp 
Later, Alco announced its DL-600, a 
new model of 2,250 hp. 

Here’s how these units fit into sales: 

In planning their diesclization, rail- 
reads worked out their operating needs, 
and bought so many locomotives of 
each type: passenger and freight units, 
yard switchers, and road switchers. That 
brought them close to complete diec- 
sclization, but to round out the job, 
thev found they needed an in-between 
sort of locomotive. For this purpose, 
a single 1,500-hp. unit wasn’t enough, 
but two of them had too much+ power 
for top efficiency. That's the slice of 
the pie that FM and Alco hope to 
get with their new units. 

At FM, cost cutting has also helped 
to offset the lag in the market. During 
the lush days, many locomotive part 
were subcontracted to outsiders. ‘Thes 
parts were the easy-to-make ones such 
as fuel tanks, operating cabs, and 
frames. Lately, FM has found it mor 
economical to make the components 
at its home shop 
¢ Refurbishing—Now overhauling and 
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* 284 Techwood Drive, N. W., ATLANTA, Phone Alpine 4502 * 
Phone Murray Hill 5-2562 ° 


Just how big is big? 


Depends on your point of view. 

For instance, if you’re planning to build, it’s a 
big project. It may be a self-sufficient 
industrial city or a small branch for 
distribution. To you, however, it’s as big as 
anything going, whatever its relative size. 

We look at it your way. 

Every project the Harte Company 

undertakes is as big as any other. 

All of the Harte resources back 

everything we do. That’s a guarantee backed by 
our reputation. We wouldn’t have it 

any other way. 


If you're planning to build anywhere 
any time, call us in. There is no 


obligation. of course. 


COMPANY 


JOHN J. 


ENGINEERS « ARCHITECTS « CONSTRUCTION MANAGERS 


NEW YORK 


274 Madison Avenue 

511 Sheraton Bldg., WASHINGTON, D. C., Phone Metropolitar 

Bermac Building, HOUSTON, Phone Justin 3322 . Amargura 201, HAVANA, Phone M-3811 
* Palma 30-205, MEXICO D. F., Phone 18-37-34 


8-5078 





Fresh air 


and “elbow room” 


You're living in the period of the 
great American exodus—from the 
cities to suburban living. In the 12 
largest metropolitan areas of the 

United States, 72% of their growth 
during the last decade was in the 





suburbs. 

This change in the pattern of our 
living would not be possible without 
another great change that has taken 
place in the pattern of commercial 
transportation. Those suburban areas 

depend upon trucks primarily for 

everything but personal transport. 
Food, household furnishings, gasoline 
and all the other necessities of life flow 
into the suburbs by truck. In fact today 
77% of all the nation’s commerce is hauled 
all or part of the way by truck. 

The businessman, the farmer and the 
city dweller realize how essential trucks 
are to them. Next time you see kids 
whooping it up in the fresh air of a suburb, 
think how essential trucks are to them, 
too. If you’ve got it—a truck brought it! 
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American Trucking Associations 
Washington 6, D.C 
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modernizing the old die 
for the industry. It’s like 
bread-and-butter busines 
roads sign up for their last 
The volume and profit « 
in the boom period 
might have an output of 
motives a weck. But th 
their shops will keep bu 
coming back for refurbishi 
Gencral Motors’ Electr 
the giant of the builders, 
trv the rebuilding idea (BV 
p40). The operation is 
one your car gets at a 
garage when the mechani 
an overhaul job—sav, new 
and a tuneup for the ig: 
EMD’s rebuilding is d 
vear Oakland, Calif.; Balt 
Jacksonville, Fla.; and St 
and EMD’s home offic 
ill. The company is buil 
shop at Salt Lake City, a1 
have it readv by the end 
The shops ire fitted 
that would tax the maint 
ties of a railroad. A max 
a diesel’s complex machi 


+l 


rl 


tools and machines wor 
dollars as well as a staff of 
ers. And such a full 
haul shop would have a 
beyond the requirement 
dividual railroads 
° Big Setup— Mod rnizat 
even greater capacity and f 
rebuilding. The locomoti 
adapted to improvement 
performance developed 
built. The end product 
good as a new one 

All this involves a trick 
motive enginecring. The 
the new parts and a 
be interchangeable with th 
the traction motors that 
the wheels of a locomoti 
redesigned to give 30% m 
they ft exactly the same 
earlier ones 

EMD got a head start 
in modernization, just as 
tuilding. Recently, Alc 
using its main shops at 
Alco says that modernizin 
locomotive will cost from 
$90.000 tor a passenge! 
Chat’s only a fraction of 
iginal price tag, which | 
thumb value of about $1 
Diesels neve! weal 
break down occasionally. S 
ers need a live-wire part 
to take care of emergen 
ments of off-the-shelf part 
branch plants, or warch 
in heavily diesclized area 
parts are shipped back 
shop because they nee 
and work for rebuilding 
e Trades—Unit exchang: 


nif 
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Model AH47 —2 H.P. 17 Ibs. 
With Shroud and Rewind Starter. 


8 iperss is no other industrial engine on the market 
today comparable to this new Power Products 
more compact in de- 


engine. It is lighter in weight 
is simpler to 


sign — requires less effort to start 
service than any other industrial engine. The design 
of this engine is the result of adapting to the indus- 
trial field many of the principles incorporated in the 
nationally known Power Products lawn mower and 
chain saw engines. 


These famous engines were used on over 50% of 
all small rotary lawn mowers in 1953 and by every 


POWER PRODUCTS ANNOUNCES 


a new line of industrial engines 


major chain saw manufacturer who purchased engines 
lightweight and 


The features these engines offered 
easy starting for lawn mowers — sustained perform 
ance at high speeds and heavy loads for chain saws 


are combined in the new industrial engine. 


If you make or use any industrial product that 
requires power in the range of 2 to 4 horsepower, it 
will pay you to investigate this engine. It can add 
important advantages to your product. Write today 


for complete specifications, 


POWER PRODUCTS CORPORATION 


GRAFTON, WISCONSIN 





the best cure for 
financial headaches 


the kind that afflict management 
executives is, of course, cash in 
large amounts. 
It is our special business to furnish 
cash in many business situations not 
covered by normal bank credit. Much 
of our business comes to us through 
banks, either directly or by recom- 
mendation. 


A sound company may have invested 
too heavily in plant and equipment and 
needs operating capital. A company 
may have developed a wonderful prod- 
uct and needs more cash to fhnance 
sales. Situations of this type are as 
varied as American business. 

To cure these headaches, we offer spe- 
cial programs for supplementary 
financing and furnish the funds needed 
to execute the programs without inter- 
fering with management control or 
participation in profits. 

Proof of success is that we are now the 
largest company in America devoted 
exclusively to industrial financing .. . 
with a volume in excess of $500,000,- 
000.00 per year 

To learn the facts, write for « free copy 
of our brochure: Operating Dollars for 
Every Business. You are also invited to 
consult us, by letter or in person, about 
specific financing problems. There's 
no obligation. 


Walter £. Heller & Company 


Bankers Building 
105 W. Adams Street 
Chicago 90, Ulinois 


10 East 40th Street 
New York, New York 





for their parts-replacement pro 
It works this wav: Say you 
new crankshaft EMD orn 
rom the company’s stock, you 
1 rebuilt shaft that carries a war 
o many miles of service. The 


nam 

grain 

need ! 
Alco 
draw 
ranty for 
old part is reconditioned in the build 
into the parts 


reconditioning 


trom 


ers shop and then goc 
of the 
price you pay for the new re 


pool The cost 
is. the 
placement part you received 
Three years igo, the dollar 
of the engine parts business at EMD 
passed the new engine business. N. C 
Dezendorf, the general manager of the 
Klectro-Motive Dis GM vice 
president, estimates that half of the 
department 
motors 


olume 


and a 
transmission business 
(gencrators and 
placement. But the 
such as frames and 
the ratio of 
business to the 


today is re 
nonengine parts, 
bodies, pull down 
from the over-all 


locomotive 


revcnuc 
parts new 


business. ‘That's because such parts r 
quire more manpower and spac 

* Specialized—[n diversify, 
MD once designed a special flatear for 


carving truck trailers (BW—Sep.12°53, 


trving to 


pl00). For a while 
duce the cars, but 
idea. “Anybody can 
steel,” says Dezendorf, 
for products requiring the 
high skills and production 
that we possess.” General); 
problem facing the oth 
matching the diversified pro 
shop’s special capacities 

Alco has branched out 
different lines. It makes ni 
tubing of extra high qualit 
Atomic Energy Commission 
like containers for shipping; 
craft engines, and a 
clectric generator 
gency or stand-by power s« 

As for Baldwin-Lime-Ha 
feels that a sort of diversih 
be found in reverting to st 
tion 

Right now, it has complet 
turbine clectric locomotive 
to Norfolk & Western R 
motive best f 
steam and clectric power, 
rating of 4,500 hp. 


it plann 
finalh 


bend 


CoTHNp 


designed 


? 


combines the 


Bright Future for Magnesium 


Dow's new mill is expected to speed fabrication of 
the metal into useful, salable sheet form. 


Last week, Dow Chemical Co. dedi 
cated a huge magnesium fabricating 
mill at Madison, Tl. As many 
sce it, this mill could signal the begin 
a major readjustment in the 
Magnesium, long 
hind 


observer 


ning of 
light metals industry 
in underdog metal, may suddenh 
opportunities for fast expansion. Alu 


may find the competition 


minum 
growing stiffer 

By all previous 
a giant. It has a capacity of 
16-million Ib. of sheet 
With relative] 
who know the 
turn out 


standards, the new 
mill is 
rouglils mag 
nesium a year minor 
idditions, 
sav, it could be made to 
100-million Ib. a total 


production of magnesium ingots last 


men mill 


veal industry 


veal 

he mill is the world’s first facility 
for miass-producing magnesium mill 
Until recently, the industry 


products 
casting the 


concentrated largely on 
metal in ingots. Some 
but it was turned out in relativel 
sizes on hand mills. The Dow 
can make the sheet in big sizes 
cost his 
opportunity it 

widely to the 


tl ide, 


small 
mill 


and 


sheet wa 


it lower magne 
sium the 
itself 
automobile industries 

¢ Torchbearer—Dow Chemical Co. has 
been working with magnesium sine 
the early 1920s Over the 


especially during the two world wars 


may give 
need ro scl] 


more urcraft and 


practically every other big na 
U.S. metals industry has tak 
at magnesium; but only De 
few smaller producers have | 
In a sense, Dow has 
default. 

Dow’s major competition 
from other magnesium mal 
from aluminum. [n trving t 
with the other light metal, D« 
nesium operation lost 
often during its first 20 vea 
profit 


1 me 


mon 


showed even a I‘ 

One trouble with 
from the basic one of alum 
petition—is that it’s hard 
It is almost found 
state as are copper, gold 
of the other metals. It is alw 
up in chemical combination 
thing clse 

But there is plenty of it. It 
in sea water, underground b 
a variety of minerals. A cub 
sca water contains about 12-1 
of magnesium—probably twi 
of the metal been u 
entire world during the past 
¢ Uses—Not only 
but it is 
chemically. ft 
weight of steel and two-third 
aluminum. In its pure forn 
primarily in fireworks and 
bombs (it burns with a fi 


magi 


neve! 


is has 


is there pl 
uscful once vou 


is about one-f 
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HAUSERMAN MOVABLE WALLS 


Save °7, 278 














Equip a fast-changing business with versatile, fast-changing walls and substantial cost 
savings are inevitable. Proof! The six-year record of Hauserman Movable Walls at 
Smith, Kline & French Laboratories, Philadelphia pharmaceutical producer. 


With the constant development and introduction of new pharmaceuticals, floor space 
requirements in offices, laboratories and production areas have changed drastically 
in the past six years. Numerous wall rearrangements have beqn made quickly and 
easily, without costly work interruptions. Savings in rearrangement construction costs 
alone have amounted to $63,343, using movable walls instead of the permanent 
masonry type. 

Additional savings of $7,935 are attributed directly to the elimination of redecorating 
expense, made possible by the durable, long-lasting surface finish of Hauserman 


Movable Walls. 
Result: More proof that it pays to invest in versatile Hauserman Movable Walls when 
you build or remodel offices, laboratories, production areas, hospitals or schools, 


NEW “SAVINGS STORY” BOOKLET... Just off the ress is this new 12- 

booklet, ‘How Eight Companies Saved $595,363.’ in eddition to eight Peet 

reports on actual installations both large and small, it contains interesting high- 

lights on the many cost-saving reasons for owning Hauserman Movable Interiors. 

Write for your free copy today. The E. F. Hauvserman Company, 7291 Grant 
Avenue, Cleveland 5, Ohio. 


Rg AUSERMAN Poy 


OFFICES +» SCHOOLS + LABORATORIES + HOSPITALS + INDUSTRIAL PLANTS 





Good value... sold well 


sells better 


gg 
eee 


Be ready for tomorrow...with better value ! 


Reasoning that the lid on volume is 
off when you offer better value, the 
Furnas Electric Company of Batavia, 
Ili., took a course that has meant high- 


er sales and profits in many kinds of 


business: they redesigned to make max- 
imum use of phenolic plastics 

Fewer parts are necessary in the new 
switches. Assembly is simpler. Basic 
molded units are used in several models. 
Along with better performance and 
improved appearance, customers got a 
20% cost saving...and sales boomed! 


Durez has specialized in these most 
versatile of the engineering plastics for 
33 years and continues to extend their 
industrial importance by developing 
new molding compounds and resins 

Why not find out where they fit 
your objectives best —- in simplifying 
production — lowering costs im- 
proving product service — and appear- 
ance? Write...and ask for our helpful 
monthly ‘Plastics News.” 

Durez Plastics & Chemicals, Inc., 


4005 Walck Rd., N. Tonawanda, N. Y. 


for the new 
Competitive Era ~ 


MOLDING COMPOUNDS. Scructur 
al, electrical, and chemical prop- 
erties in many combinanons 


RESINS FOR INDUSTRY. Bonding 
casting, coating, laminating, im 
pregnating, and shell molding 





flame), and in dcoxidizer 
lurgical work 

Alloyed with about 10 
and fractional amounts of 
and zinc, it gains structural 
Its biggest market as a structu 
is the aircraft industry. A B-3 
for instance, uses about 10,0! 
magnesium sheet and extrusi 
airframe; and another 9,000 11 
ings, gun turrets, and radar e 
Almost the entire skin of th 
helicopter is magnesium 
powered aircraft are using 
more and more—although ject 
are looking further ahead, at 
The Douglas Skyrocket 
portedly has hit a speed al 
mph., has a magnesium skin 
¢ Early Days—Magnesium’s | 
human affairs gocs a long 
In 1695, an English doctor 
medicinal properties in the 
spring at Epsom. In 1805 
Salts were discovered to bx 
of a then-unknown metal 
scientist found out how to prox 
magnesium in 1830, and 
production began in German 
From then until World \W 
many was the only bulk 
of magnesium 

When the war broke out 
to the U. S. from Germam 
off, and the price of magnesiu 
country leaped from $1.65 a 
$6 in a matter of months. S« 
U. S. businessmen started 
the metal. When the war en 
of these U. S. producers wei 
business. By 1920, only Amer 
nesium Corp. and Dor 
producing. In 1927, howe 
stopped producing the meta 
then until the outbreak of \W 
Il, Dow was alone in the field 

Then came World War I! 
ernment declared magnesium 
metal, pumped some $362-m 
the industry to build up it 
By 1943, there were 16 p 
operated by 12 companies. B 
the war ended, the post-Wor 
pattern repeated itself | 
dropped out but Dow. Prin 
nesium production — fell 
million Ib. in 1943 to abor 
Ib. in 1946. Production ha 
to about 100-million 
largely because of th 
aircraft. 
bd Fabricating— Magic ium 
lem has alwavs been to 
industry. To sell th 
fully, experts say, vou can’t 
the customers ingots. Air 
facturers and other potential 
magnesium want their met 
and other fabricated forms 

That is where magnesium 
lies. Magnesium men ki 
turn out the metal itself f 
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WESTINGHOUSE 


FLUORESCENT LAMPS 
Last Over 7500 Hours..do yours? 


Coils of tungsten wire, precision mounted like the one ore to final electrode. You can’t foretell the life of a 

above, packed with an electronic mix, breathe life into standard fluorescent lamp by looking at it. But with a 

your fluorescent lamps. The purer the tungsten; the fuller Westinghouse label, you can be sure of an average life 

the packing; the longer your fluorescent lamps will of more than 7500 hours. 

last. For details, contact your Westinghouse Lamp Sup 
To assure an average life of over 7500 hours, Westing- _ plier, or write to Westinghouse Lamp Division, Bloon 

house processes its own tungsten and chemicals from raw field, N. J. 


you CAN BE SURE...iF iTS 


estinghouse 


Tune in each week on TV... Westinghouse Studio One 




































- fastest, 
- simplest, 


most economical 


In the assembly of your products, 
to the wide extent that cold-roll- 
formed components can be used, 
substantial economies can be effected. 
A Yoder Cold-Roll-Forming 
Machine with one operator and a 
helper will make upwards of 30,000 
feet per day. Thus the cost usually 
is only a small fraction of a cent 
per foot for converting strip into 
structural shapes, trim, mouldings, 
panels, tubular or box shapes. 

The machine may, therefore, be 
highly profitable even if operated 
only a few days per month. After 
you install it for a given purpose, 
you are likely to discover other 
things which can be done better and 
more cheaply on it than by methods 
heretofore employed. 

You may also find it practical to 
combine other operations with 
cold-forming, such as curving, coil- 
ing, embossing, welding, perforating, 
notching, etc., at little or no extra 
labor cost. Yoder engineers are al- 
way’ glad to assist in making up such 
multi-function production lines, 
The Yoder Book on Cold-Roll- 
Forming is a valuable source of 
information on the scope, mechanics 
and economics of the art. Send for 
free copy. 


THE YODER COMPANY 


5530 Welwerth Ave., Clevelend 2, Obie 



































Cold-Roll 





FORMING 
MACHINES 









but ‘i } tice ym mill 
some trade ubs r,s feel Dow cw 
mill marks the beginning of the enc 
of that trouble 

Until the new mill appeared on the 
scene, only three magnesium mills 
existed in the U. S. Dow and Alcoa 
were milling 3-million lb. of magnesium 
apicce per year, and Brooks & Berkins, 
milling l-million Ib. a yea 
7-million Ib. of milled 


In , Wa 
Chat adds up to 
magnesium a year—against the 100 
million Ib. of total production 

Not only will Dow's new mill turn 
out more magnesium sheets; it will 
turn out wider and longer~and hencc 
more useful—sheets. Dow's hand mill 
rolls sheets 48 in. wide and 6 ft. long 
The new mill will turn out sheets 
84 in. wide and 60 ft. or 70 ft. long 
¢ Markets—These wider, longer sheets 
may open the way for magnesium to 
cnter all sorts of new jobs. There are 
already many potentially big jobs in 
which the metal is just getting started 
dock loading ramps, handtrucks, de 
livery cars, and highway trucks. These 
are all markets in which magnesium’s 
light weight can prove an endearing 
charm. 

Another big future market, as yet 
almost untapped, is the field of en 
graving plates for the printing industry 
Dow has developed a magnesium etch 
ing process that, according to the 
company, finishes a screen within five 
to seven minutes—compared to as much 
as four hours in conventional engrav- 
ing. A few magazines have tried the 
process; so has the latest Kinsey Report. 








PRODUCTION BRIEFS 





A new process for refining beryllium 
and other metals from ore has been 
developed by Light Metals Refining 
Corp., 20 Exchange Pl., New York. 
Che process uses a powerful electric arc 
at a temperature of 15,000F to refine 
the metal. The company says the pro 
css can reduce the cost of producing the 
metal by 75%. 

» 
New stainless steel alloys with high 
temperature strength have been devel 
oped by Cornell Aeronautical Labora 
torv, Inc., Buffalo, N. Y.. for the Navy 
Bureau of Acronautics The metals 
are basically chromium-nickel stainless 
steels, modified with small amounts of 
titanium and boron 

° 
Radioactive detectives: Aluminum Co 
of America is using tinv radioactive 
tracers to evaluate lubricants, alloy de 
velopment, meta’ flow during the ex 
trusion process rhe U.S. Dept. of 
Agriculture will use a ton of radioactive 
fertilizer this year to find out how plants 
live and grow 


NEW PRODUCTS 
Cheaper Spray Can 


\ problem that has alw 
the manufacturers of spray~ 
has been how to get th 
container down to a small f of 
the total cost of the product 
selling an acrosol insect spra 
cost you 50¢ for th« liquid 


50¢ for the can, the gas, and 
button nozzle. 

Wolco Products, Inc., said k 
that it can cut the cost of t t b 
making it usable again 


Wolco’s container looks mi 
other. But the key element ttle 
different. The key is a ti let, 
filled with carbon dioxide. It ft de 
the can; when you push the butt he 
carbon dioxide forces the in pray 
or other liquid out of the n 

The difference comes wh in 
runs dry. Instead of throwin ry 
thing away, the customer un the 
nozzle part and keeps it. At t tore, 
he buys another can of liqu in 
other pellet—but not anoth 
¢ Saving—Wolco claims that mn 
use the same nozzle for 10 « mn 
In the long run, that saves t yu 


chaser some money. With th t pur 
chase—nozzle and all—the luct 
might cost $1. But the next 1 SO 
purchases might not cost than 
50¢ each. 

Wolco is producing a f f the 
units now. It expects to be yr 
duction by fall. It is talking I] 
ing the spray unit to go h 


products as shampoos, anti 
odorants, even whipped creas 
¢ Source: Wolco Products, ! 36 


Woodland St., Hartford, Co: 








NEW PRODUCTS BRIEFS 





A pistol-shaped torch that \ nn 
gas for soldering, burning her 
jobs has been announced thi 
Velocity-Power ‘Tool Co 
Pa. The company savs that t h’s 
trigger enables the user t 
50% more time from a 
« 

A labeling tape that sticks t t 
and drv metal surfaces ha 

duced by Labelon ‘Tape Ci $50 
Atlantic Ave., Rochester, N. Y. A sp 
cial adhesive combines with 

duce a bond, strips off without ig 


a mark. 


t 


ee ‘ 


A flooring material for indu 
that is unaffected by chemi 
grease has been mnoun 


United States Rubber ¢ 
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FASTEST THING IN 


SPEED NUTS give helping hand on 


“Yard Hand” assembly problems 


The new Hiller Yard Hand is an excellent example 
of how an assembled product benefits from a 
Tinnerman Fastening Analysis Survey. This mini- 
ature garden tractor, capable of rugged service, is 
a product of the Hiller Engineering Corporation, 
Redwood City, California. 


Standard “U” Type Spreep Nuts were recommended for assem- 
bling the hood to the yoke. Speep Grip Nut Retainers were specified 
for securing the yoke brace to main frame and for fastening saw 
table to hood. Both types of fasteners snap easily and quickly 
into place by hand, are self-retaining in screw- or bolt-receiving 
position, and are ideal for blind locations. Result: heavy duty, 
vibration-resistant attachments at a significant savings in assembly 
costs and materials handling! Let Tinnerman lend a helping hand 
on your fastening problems; ask your Tinnerman representative 
soon for complete details on the Fastening Analysis Service. 


<< 


FASTENINGS® 


SPEED Grip 
NUT RETAINER 


“U” TYPE 
SPEED NUT 


These standard Tinnerman 
fasteners snap into place 
by hand. They provide 
secure, heavy-duty attach 
ments... eliminating weld 
ing, clinching, staking, tap 
ping of holes, or costly 
threaded inserts. Complete 
range of sizes available 











Write today for your copy of the nev 
Tinnerman Fastening Analysis Servic« 
Bulletin No. 336: TINNERMAN Prop 
ucts, INc., Box 6688, Department 12 
Cleveland 1,Ohio.1n Canada: Dominion 
Fasteners, Ltd., Hamilton, Ont. /n 
Great Britain: Simmonds Aeroces 
sories, Ltd., Treforest, Wales. 1n Franc: 

Aerocessoires Simmonds, S.A 7 rue 
Henri Barbusse, Levallois (Seine) 












@ Within a 300-mi. radi- 
us of Philadelphia are 24% of 
the motor vehicles registered 
in the U.S:, 43% of the market 
for light oil (space heating, 
dieselfuel), 31% of oil con- 
sumption, 


@ The area has SUB 
hippittg facilities. Tai ‘ 
bring the worldisi@il Up 
Delawarewté 









hs )\These make the region 
ast-growing oil center. But 


A hard look at the map above will 
shew vou several reasons why the Dela- 
ware River Valley area, with Philadel 
phia as a center, has become the sec 
ond biggest oil refining area in the 
world 

This week, Gulf Oil Corp. dedicated 

its expanded lavout inside the Philadel 
phia city limits. The company spent 
$50-milhon to add capacity and to mod- 
ernize its old refinery there (page 44). 
That expansion, plus the investments 
of such companics as Atlantic, Sun, 
Texas, Sinclair, and Socony-Vacuum 
all among the first 20 integrated oil 
firms in the U.S.—now gives Philadel- 
phia the title of second largest refinery 
center in the world, pushing Los An- 
cles down to third. The Port Arthur 
Tex.) area still ranks first, but some in 
the trade believe that within the next 
decade Philadelphia will overtake it, 
too. 

This raises the question; Why Phila- 
delphia? To find out, take a look at the 
management thinking and planning that 
went on at Gulf before it decided to 





there are lots of ott er reasons... 


Why They Still Put Refineries 







PHILADEL \ 















JERse, 


plunk down such a heavy investment 
in One spot. 

¢ Background—/'or several 
Gulf is a good choice for analysis. It 
ranks fifth among the 20 largest oil 
companies. It has big refining opera- 
tions in Texas with units in Pittsburgh 
and Ohio; presumably, they would be 
expandable. It also has producing fields 
in the Southwest. 

Gulf’s chairman, Sidney A. Swen- 
srud, is a top-flight marketer. Though 
relatively conservative—like other Mel 
lon family enterprises--and consequent), 
careful in its decision making, the com- 
pany lately has undergone top-level 
changes, and is taking on more of the 
color of other oil firms. In research, it 
leans toward investment aimed at cut- 
ting costs and improving existing proc- 
esses, important in the Philadelphia ex- 
pansion. 

Besides that, Gulf is important in for- 
eign oil. Its new president, W. K. 
Whiteford, came directly from the Brit 
ish American Qi) Co., a Canadian com. 
pany using lots of Venezuelan oil. 


reasons, 
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Refining Co. 































So at the top there are a marketing 
man and an executive who knows the 
foreign oil business. In the Philadel 


phia story, marketing and the ss to 
foreign production both play impor 
tant parts. 


¢ Deciding Factor—But th. ning 
at Gulf goes deeper and is m com- 
plex than that. There were numerous 
reasons—you can trace out at least nine 
—why Gulf picked Philadelphia rather 
than another East Coast port, includ- 
ing Staten Island in New York’s harbor, 
where it already had a small operation, 
or some other area entirely. All of the 
reasons counted. Some weighed more 
heavily than others. None would have 
swung the investment to Philadelphia 


alone. 

But three probably were determin- 
ing, with the others confirming the de- 
cision. 


1. The Plant 


First, and this would apply t: 
of the other oil firms in the area 






most 
it was 
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a lot cheaper for Gulf to build in Phila- 
delphia than elsewhere. Its existing re- 


finery, with its 107,000-bbl. daily ca- 
pacity, had ample auxiliary plant— 
enough to support the 76,000-daily 


added capacity Gulf would get for its 
$50-million. It had roads and utilities 
in place, warehouses, storage buildings, 
packaging facilities, pipe and _ boiler 
shops. If Gulf needed new office space, 
its old office would make a dispensary 
and cafeteria. 

With these already on hand, Gulf 
could save $300 a bbl. on the cost of 
new capacity—making the construction 
cost $700 a bbl. instead of $1,000. On 
a net addition of 76,000 bbl., the sav- 
ing amounts to $22.8-million. Gulf is 
hardly poor—it has assets of $1.7-billion 
—but it obviously found that saving 
attractive. In fact, it was probably the 
No. 1 reason for building at Philadel- 
phia. 


Markets and Distribution 
Probably the second most important 
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in Philadelphia 


reason breaks into two parts: (1) su- 
perior product distribution facilities al- 
ready available there, and (2) the handi- 
ness of a huge market to use those 
facilities (map, above). 

¢ Distribution—A_ refinery exists to 
make products from crude. This it does 
continuously and in great volume. A 
lot of it you must store, just by the 
nature of the trade. But basically, what 
you make, you move. 

Where you can, you move products 
through pipelines. Already operating at 
Philadelphia were three big siping 
systems. One goes to Buffalo, with a 
spur back to Rochester, another goes 
to Wilkes Barre, Pa., then on to Syra- 
cuse, N. Y. A third carries Gulf prod- 
ucts to Johnstown, Pa. It wasn’t really 
difficult to add a fourth, to Staten Is- 
land. At another site, Gulf would 
have had to build most of the ca- 
pacity these lines offered. That would 
be expensive and—at the time the de- 
cision was made—slow because of the 
pipe shortage caused by the Korean war. 

Then, too, you move considerable 











department 


Pennsylvania 
store installation shows how 
Smitheraft Fluorescent Light- 


or more 
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ing Units save 10% 
in initial and in operating costs 


Before re-lighting a complete survey was 
made and exact lighting requirements were 
established. To meet these requirements, 
Smithcraft units and the units of several other 
nationally-known top quality manufacturers 
were subjected to an exhaustive comparative 
analysis. Here are the results: 
10% FEWER UNITS REQUIRED 
Number of units required to achieve recom- 
mended lighting levels: Smithcraft — 270 
2nd Best Fixture 297 
3rd Best Fixture 339 
10% LESS INSTALLATION COST 


Proportionately less labor and materials were 

required to install the 270 Smithcraft units 

than the 297 units of the nearest competitor 
10% FEWER LAMPS 
(Initial & Replacement) 

Lamps required: Smitheraft — 706 


2nd Best Fixture 776 
3rd Best Fixture 914 
Recommended practice is to replace lamps 


every 18 months—a continuing 10°% savings 
10% LESS POWER CONSUMPTION 


Required wattage: Smithcraft: 51.3 kilowatts 
2nd Best Fixture: 56.3 kilowatts 
3rd Best Fixture: 64.8 kilowatts 


10% LESS MAINTENANCE 


Less labor in cleaning and/or relamping of 
the 270 Smithcraft units as compared with 
the 297 fixtures of the nearest competitor. 


Whether you're lighting a store, office, school, 
factory or institution, it pays to... 


buy Jighting _ WoT FIXTURES 


GHTINE 
ve FINEST FLUORESCENT Ut 
’ merica’s FINES 
Mm yest ws 


Sruthenadl 


LGR TNE DIVISION 
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Write today fer 
your PONY CATALOC of 
Smitheraft Fluorescent Lighttag! 
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lil. Oil Loves Tidewater 
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Makes machinery cleanup easy. 


Thompsen Industries in Maywood, 


Illinois, had a real problem with 


chair seats and backs using such . . : 
E 4 be called the “ke irou 
inflammable materials as burlap, f 

two other chief reasons t 
got a 40-year k 
water wharf 
Delaware. This climmates 
7 ‘ } . rou Scl 
hard-to-reach corners made an in- turns im the narrowe! “si 

where the refinery is | 


kapok, cloth and wood, Lint from 


these materials gathering under These materials raise difficult lint 


and around machinery and in problem. 


ecendiary fluff that an electric , 
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problem. For the 250,0 
tankers that are im use 
Island offered — straigh 


spark or careless cigarette could 


set off instantly. 


That's why Thompsen put a Tor- . ; faster turn-around time 
several ships at once Uh 
Now their versatile Tornado is 7" vipat & dock alone wouldn't ha 
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used to clean off work tables. decision, but Gulf mer 
: found the other reasons | 


nado 92 vacaum cleaner to work. 
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ery, blow out sewing machine ¢ Strategic Spot—\With 
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wilt-o'-the-wiep. Simplifies cleaning of work tables. 
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CASE HISTORY: Mon+-O-Coach "'041" Mobile Home 


This revolutionary all-aluminum Mon-O-Coach 
features new monocoque stratoliner construction 
which means the entire body is actually one strong 
unit made of Reynolds Aluminum instead of body- 
on-frame. The drawing above shows how extruded 
aluminum bottom, sidewall and top members make 
a one-piece riveted unit reinforced with aluminum 
castings. 


Reynolds engineers were asked in by the builder— 


the Mon-O-Coach Division of Ironwood Trailer 
Coaches, Inc., Ironwood, Michigan—right at the 
initial design stage. Reynolds engineers worked 
closely with Mon-O-Coach engineers through the 
completion of the job. 

As a result, Reynolds Aluminum and monocoque 


construction make this mobile home up to 4,000 
pounds lighter—structurally about one-third lighter 

















than conventional trailers—-more mobile . . . easier 
to pull... more economical on the road. All-alumi 
num construction also eliminates any chance of 


buckling, warping, corrosion and bi-metallic action 


You, too, can take advantage of aluminum 
advantages and also get Reynolds engineering and 
styling help in the design of your products. Remem 
ber—aluminum is light but strong...is always 
attractive (frequently without special finishes 

has excellent heat and light reflectivity .. . high ele« 

trical and thermal conductivity ...is low in cost 
and often permits fabrication economies. 


Consult Reynolds Aluminum Specialists on your 
next design or redesign project. Call the Reynolds 
Office listed under “Aluminum” in your classified 
directory or write Reynolds Metals Company, 2585 
South Third Street, Louis’ ille 1, Kentucky. 


See “Mister Peepers,” starring Wally Cox, Sunday nights on NBC-TV 


REYNOLDS 





MODERN DESIGN HAS 


ALUMINUM 
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ALUMINUM™ 





MODERN 


¥, ... the ideal translucent 
fiberglas panel, proven over years 
of service, is shatterproof, feather- 
light ...saws and nails like wall- 
board. 19 colors; corrugated and 
flat panels. 


is perfect for patios, car 
poris, awnings, shower stalls, window 
walls, greenhouses, skylights. 


provides unlimited day- 
lighting for factories. Ideal for sky- 
lights, sidewalls, Requires no framing. 
Reflects heat, reduces glare. 


is perfect for store fronts, 
partitions, luminous ceilings, signs. 
Color range permits unique decora- 
tive effects. 


ALSYNITE COMPANY OF AMERICA 
Dept. 8W-A, San Diege 9, Calif. 
Send free color folder and compiete 
information on Alsynite to 


NAME 

COMPANY 

ADDRESS 

city. -_ STATE 


DISTRIBUTORS THROUGHOUT THE U.8 








“  . . it could hold costs 
down if it could modernize 
or add capacity in single 
projects... .” 

REFINERY starts on p. 62 


water. At Philadelphia this is abundant 
Salt intrusion stops short of the refinery 
on the Schuylkill. This offered Gulf a 
chance to save some operating costs by 
generating clectric powcr instead of 
buying it. Oil processing needs lots of 
clectricity and steam, so Gulf put up 
three turbine-generators for the power 
und gets byproduct steam for process 
ing. You could do this with salt water, 
but the extra investment and expense 
for water treatment might have ruined 
the economics of Gulf-owned power 
gencration facilities. 


IV. The Other Reasons 


With these three points in hand, 
the remaining reasons just made the 
decision to build at Philadelphia easier 
for T. J. Sullivan, vice-president of 
manufacturing, to sell to top manage 
ment. For instance, there was plenty 
of room available, even though virtually 
all of the operation lies within Phila 
delphia’s city limits. 

To operate the biggest refinery on 
the Atlantic Coast, you need 
From Hog Island, Gulf can pump crud 
by pipeline to a tank farm three miles 
away. Thence, the crude flows by pipe 
line to the refinery on the Schuylkill’s 
northeast bank. Products flow back 
across the Schuylkill to a product tank 
farm on the southwest bank, whence it 
takes off in pipelines, by water or truck 

This product farm is important. It 
acts as a sort of surge tank to Iect you 
operate the refinery at a substantially 
constant—and highly efficient—product 
mix the year around. For cxample, it 
stores the heating oii you produce (but 
don’t sell) in the summer and the gas 
olinec you make (but don’t sell) in the 
winter. A big efficient refinery needs 

big product farm. At Philadelphia, 
Gult has land enough for such a farm, 
It probably would have been harder to 
and more expensive—in, sav, 


COoTHC by 

New York 
¢ Modernizing—Vhen, too, the 107 
000-bbl. refinery Gulf enlarged had a 
certain amount of obsolescent capacity 
Gulf knew it could hold costs down if 
it could modernize or add capacity in 
large amounts in single units and proj 
ects. At Philadelphia, Gulf could do 
both. It needed modernization to get 
the higher octane gasolines auto makers 
were demanding. That improvement in 
octane lowered the output of residual 
oil, the lowest-priced product a refiner 
make S. 


The modernization not ¢ 


Gulf gasoline competitive, it al 


the cash yield of a barrel of prox 


+% or 15¢ at normal prices. M 


that by 183,000 daily bbl 
capacity) and you can se 
$27,450 of potential daily gro 
I'hat’s about $10-million 
gross a year. Capitalized at 
would support an investment 
$166-million. Gulf got m 
plant and the added capacity 
vield this $10-million gros 
£50-million. Of course, this $1' 
isn’t all gravy. You first must 
products to realize it; then th 
manpower and capital charges 
into it and it’s taxed as any 
come is 

What's 
price structure the refining en 
oil business isn’t the profital 
The integrated oil compan 
their moncy producing 
Hence, the benefits of cheap 
are likely to take the form 
losses on the refining operat 
than higher profits. 
¢ Speed—Another point in | 
phia’s favor was the Korean 
caught Gulf’s expansion prog 
incomplete. 

The Petroleum Administrat 
Defense asked the industry f 
lion bbl. more daily refining 
than it had planned. Gulf 
75,000 bbl., just about what 
get out of the new expansion 

PAD wanted that capa 
way. In a material shortag 
steel plate for tank farms, for 
was on a 12-month delivery—t! 


more, under th 
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way to expand was to use as litt 


as possible. The existence of tl 
auxiliary capacity at Philad 
which made the project the 
nomical—also helped speed 
pletion. 

Added capacity at Philadelp! 
its anticipated an 
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will meet 
pacity requirements through 
In 1950, the industry’s rate of 
was about year, with ¢ 
little higher. Though no on 
that to go on indefinitely, Gulf 
it could count on a 3% annua 
or additional capacity each ve 
000 to 14,000 bbl. daily 

That works out to about 
70,000 bbl. over the five v« 
close to the 76,000 bbl. Gi 
yare River Valley layout giv 
* Personal Choice—A final 1 
Philadelphia won out fairl 
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wet or dry... the best dressed bortles in town 


Why is it you can keep any of these beer bottles in a refriger- are “regular items” at Borden's Chemical Di 
ator or a cooler filled with ice water ... for weeks... yet the product is “losing its label,” talk to one of Bord 
labels stay on as tight and clean as when they left the brewery? experts. The Borden Company, Chemical Di 
It's because they re labeled with Borden’s CASCO Label Glue, ment BW-54A, 350 Madison Avenue, Ne 
the first adhesive specially formulated to keep bottle labels on 
tight under all conditions of moisture or heat 

Many leading brewers, distillers and food packers use 
CASCO Label Glue . . . because they know a neatly labelled 
bottle is their best advertisement at the point of sale. 

Specialty adhesives like CASCO ice water-proof Label Glue 


ADHESIVES * CASEIN # INDUSTRIAL CHEMICALS 


RESINS # POLYMERS » MOLDING COMPOUNDS 





vahesin 


The low-cost, compact Micro-Twin takes 
up a minimum of space . can be used 
on any desk or table or can be ob- 
tai with a matching operating stand* 
as it is pictured in the illustration below. 


Belle Howell etal shs 





The sensational new Acro-Feeder* will 
handle documents of intermixed sizes 
as fast as an operator can prepare the 
material to be recorded. Rapid feeding 
and accurate spacing are all automatic. 


TWIN - 


The Micro-Twin reading screen assures 
a sharp, brilliant image even in broad 
daylight . . . provides wide-angle vision. 
Facsimile prints can be made quickly and 
easily —directly from film in the reader. 


11 §) 


READER 


9 8 §] 


RECORDER 


The indexing meter is the last word in 
rapid document location. As many as 999 
positions can be indexed on each 100 
roll of microfilm. No other film indexer 
provides such rapid document location 


(Lh new micnofylrn 


RECORDER + READER 


UY 


one umits | 


The Micro-Twin is a unique combination 
recorder and reader that brings micro- 
filming within the reach of all. It is de- 
signed and priced to meet the needs of 
many concerns that have wanted the ad- 
vantages of microfilming but have so often 
found the initial equipment cost too high. 


The new Micro-Twin with 37 to 1 reduc- 
tion ratio provides 8-mm. photography on 
16-mm. film for maximum film economy 
. . . handles documents up to 11 inches 
wide by any length . . . records fronts and 
backs of documents simultaneously and 
side by side on the full film width .. . or 
photographs fronts only down one side of 
the film and up the other. Just one cent 
gives you completed film records of as many 
as 74 check-size or 29 letter-size documents! 


The new automatic Acro-Feeder,* exclu- 
sive indexing meter, film speed indicator, 
copy classification indicator, plus every 
modern protection feature, combine to 
make the Micro-Twin extremely simple 
and easy to operate .. . assure you of the 
very best microfilming performance at 
rock-bottom cost. 


For work requiring maximum detail . . . 
for documents that are originally hard to 
read .. . the Micro-Twin with 24 to | 
reduction ratio is also available. 


Find out how you can enjoy the space- 
saving, time-saving benefits of microfilming 
with the new Micro-Twin. Make a date 
to meet the Micro-Twin personally at your 
local Burroughs office. Or write Burroughs 
Corporation, Detroit 32, Michigan. 


*Available as an optional feature. 


Whenever there's bustmess thenes Burroughs ee 





AIR Parcel Post 


flies with the Air Mail 


FAMILIAR RED AND BLUE 
stripes on Air Parcel Post 
packages attract immediate 
notice — naturally, they're 
opened first/ 


FASTEST! Airc Parcel Post 
travels nationwide over- 
night, world-wide in a few 
days. A big shipping bar- 
gain for packages up to 
70 Ibs. 

Air Parcel Post gets pri- 
ority handling. Can be 
Insured, Registered, sent 
C.O.D. or Special Delivery. 


For more information and 
rates call your Post Office. 


use... 


IR Parcel Post 


® and Air Mail 


Advertisement by 

the Scheduled Airlines 
as 4 public service 

for the U.S. Past Office 
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NOTHING SUDDEN was the retirement principle Howard Doane (above 


Loug before he quit, he began to work shorter years, giving him time to dev 


pe Oe Tila 


NEW INTERESTS, such as the farm he now operates. Doane, formerly ; 
Doane Agriculture Service, worked out a step-down plan that provides for . . 


Retirement Without a Wrench 


clear about cight years ago to D. H 


Most people visualize a retired execu- 
tive as a tired, but contented, gentle 
man in his late sixties, doting over his 
grandchildren, digging in his garden, 
wintering in Florida, writing jong letters 
to newspapers, and going to meetings 
of the Old Guard Club. 

And despite the attention the sub 
ject has received in recent years, few 
companies discourage this idyllic con- 
cept. Usually, there is little to cushion 
the possible shocks that come with re 
tirement—a feeling of uselessness, a lack 
of direction, for instance. The 65-year 
old is gently pushed off the cliff into 
retirement. Some men land very hard. 
Everyone knows executives who failed 
rapidly within months after quitting. 
¢ Thinking Ahead—Al! of this became 


Doane, the 70-year-old Miss: 
tured on this page. As is the 
most energetic executives, D« 
retirement closing in on him 
He knew that, for himself, sim 
ping work some Friday at f 
never coming back, would b« 
upsetting, perhaps even da 
Doane also knew the same tray 
be waiting for men who woul 
him into the pasture. 
Fortunately, Doane was al 
more than just fret over hi 
founder and president of th 
Agriculture Service, Inc., he 
position to guide the retirement 
he would follow himself. Th 
has been in operation for 35 
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STANDARD OIL 


report 
that concerns everyone! 


THE BUSINESS OF FINDING, refin- 
ing and bringing to market the 
world’s oil is a big and continuing 
job—one in which Standard Oil 
Company (New Jersey), among 
many others, plays a significant part. 

How this job is done affects Amer- 
ica in many ways—and is therefore 
important to every American, Our 
Annual Report for 1953, recently 
mailed to the 284,000 shareholders 
who own this company, tells about 
our part in this job, and some of its 
high lights may interest you. 


ca ” * 


Today, when many thoughtful 
people are wondering about the eco- 
nomic future, we're glad to say that 
things look good to us. As far as we 
can see from the evidence available, 
the economy of the free world is 
stronger now than at any time since 
World War II. 

But more important than hopeful 
words are positive actions. 

Since 1946 Standard Oil Com- 
pany (New Jersey) and its affiliated 
companies have spent nearly 4 bil- 
lion dollars on new facilities to help 
supply the oil needs of free people... 
a 4-billion-dollar vote of confidence 


in the future. This year we intend to 
invest even more than the 500 mil 
lion dollars we spent last year 

The result? Continuously increas 
ing reserves of oil in the ground. 
Modern equipment. More efficient 
operations. New and better products. 

Our customers used more oil in 
1953 than ever before, which meant 
that people lived better, that indus 
try was more active, that the free 
world’s economy prospered 

We took in more money, and paid 
out more wages and salaries to em 
ployees, more taxes to governments, 
more dividends to shareholders than 
in any previous year. 

Esso research made great strides 
...outstanding gasolines and lubri 
cants were among the results of 
dynamic progress in this field 

»* » »* 
These activities 
made to get people the oil they need 
—are vital factors in our nation’s 
economy, for they directly affect 
thousands of businesses and individ 
uals, And everybody benefits 

This is a continuing process. It 
has been our job for 72 years. It wil! 
continue to be our job. 


these investments 


IF YOU'D BE INTERESTED in receiving a copy of our 1953 Annual Report 
write Standard Oil Company (New Jersey), Room 1626, 


30 Rockefeller Plaza, New York 20, N. Y. 


COMPANY (NEW JERSEY) 


and affiliated companies 
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As “Fishing can be wonderful for 
SS . . . but the day comes whe 
s look another worm in the ey 


In commodity warehouses and manufactur- } 
: provides specialized farin 
ing plants “EMI” strong, safe, better engi- 
service for absentee farm 


neered, stocking racks con save handling 
tains a farm appraisal servi 


time and space from receiving to shipping 


Our engineers ere eveilable te study your lishes a variety of literatur 


Doane’s headquarters is in S! 


operation and make suggestions 
branches in 26 cities, and 


¢ ware FOR THIS NEW CATALOG 200 fulltime specialists ang 
¢ Guinea Pig—After con 


E UIPMENT Cl) search, Doane decided on 
eG. INc. step-down retirement prog 
Hi accepted by the board 


21540 HOOVER + DETROIT 5, MICH 
and Doane himself, beins 


executive, became the first 
Here’s how the program 


These AUTOMATIC Doors Cost type cep iigpenlh, aang 
NO Man-Hours to Operate man must submit to the D: 


detailed program of what h 
do with his life upon retire 
board reviews the program 
the employee's health situat 
record with the compan 
has two choices. It may ret 
at 65, or it may retire him 
him 

The man actually 
He may quit at 65, or he 
with the board’s approva 
extended employment prog 


vt “ih ae : Ris “ , 
REVOLVATOR Crawford Marvel-Lift Doors SAVE THEIR COST many oe Plean—The first of the 


times over 


GO-GETTER 1. NO UNPRODUCTIVE LABOR tending door. Push | COW Program. This is th 
Lift Efficiency button control from one or several points operates | followed. ‘The vear aft 


doors at a fraction of man-power cost; quickly pays 65 - 10 mo 
Door-to-Door Warehouse outing Gane enat | 65, he worked only 10 m 


en @ Elicioncy 2. NO WAITING. Fast operation speeds traffic in and out. 


For the efficient flow of goods . 
within and without a plant — 3. LOW MAINTENANCE. Hand operation is very hard on 
sven pexendiien S 47 doors. Automatic contro! gives cushioned action, little 
to shipping — there is no t e . } 
truck on the market today that .— ’ i year only 6 months. At th 
surpasses the Revolvator Go- . LOW HEAT LOSS. Fast operation, with NO pumping | December Doane was full 
Getter line action as in old swing doors, saves heat, keeps workers : ] } 
Illustrated above is the high happier complete v divorced himself 
lift model Go-Getter—-a favor- 
ite of the food producers — Crawlord Marvel-Lift Doors, wood or steel, with famous 
necepted throughout ell indus- Crawford Marvel-Lift Mechanism, fit all openings up to company could start the st 
try. In 2000-3000 Ib. capacities | 30 x 18 feet. Push-button or radio remote control. Backed 60. end it at 65.) 
—remarkably adept in narrow by a nation-wide door service organization » CNG a 
aisle work, the Revolvator Doane 
Go-Getter high lift truck Call local Crawford Door Sales Co. listed in classified , 


permits great economies in phone book under “Doors”. Or, write direct for literature. more of the administrativ: 

ee kept sloughing off responsi! 

Write for the full facta today. I 5 i) rcs] . 
ing speeches onlv when | 
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not when | had to. | 

REVOLVATOR co. CRAWFORD DOOR COMPANY whittling away at my man 
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token salary by the company. After 
World War II, he sold 49% of the 
company’s stock to some of the em- 
ployees, but a rule was established that 
a man cannot take the stock with him 
when he leaves. Doane is still officially 
an employee so he may retain his 51% 
control.) 
¢ Plan [1—The alternative to the 
step-down program is a renewed con- 
tract for three years. The man works 
full time for three years, retires when 
he is 68. The second employee to 
go through retirement, Dorsey Glenn, 
chose this plan. Another employee, 
O. E. Palmer, is eligible for retire- 
ment next year and has begun dis- 
cussions with the board. He will prob- 
ably select the step-down program and 
work as a trouble shooter and ap- 
praiser. Doane says, “Palmer wants to 
work part of the time and utilize the 
beneficial effects of sloughing off work. 
He wants the privilege of turning down 
any job he won't like. I think the 
board will be able to work something 
out for him.” 
¢ Softer Bumps—Doane goes on about 
himself: “Instead of falling off a preci- 
pice, I found myself being rolled gently 
down the hill into retirement. And the 
bumps on the way were a whole lot 
softer. The one nice thing of it all was 
that from the day I began giving up 
the executive reins until today, I’ve 
never had the feeling of being left out. 
1 credit the five-year planning for that.” 
There is, of course, an important by- 
product of the step-down plan. Many 
65-vear-olds are still sharp, energetic, 
and have much to offer their compa- 
nies. In other words, the company is 
doing more than just being kind to 
cushton a man’s retirement: It gets its 
money's worth. 
¢ Padding—Doane admits that while re- 
tirement was a crucial problem for him, 
because he had been so heavily in- 
volved in building the company, it was 
considerably eased by plans he started 
on years ago. He insured himself well 
enough to provide a current income 
from annuities of around $400 a month. 
Also, he bought 325 acres of farm land 
about 110 miles from St. Louis. He 
added to this through the years until 
now, Grasslands Farm is a 1,000-acre 
profitable operation. Doane lives there 
with his wife, and two men help him 
work the farm. In addition, he is active 
in a limited number of organizations, 
for instance, the Agricultural Commit- 
tee of the U.S. Chamber of Commerce. 
Thus, he is provided with what he feels 
are the two necessary elements of a 
good retirement plan: something to live 
on—annuities and the farm; and some- 
thing to live for—his organizational 
activity. 
¢ Preaching the Gospel—Next month 
the 50 top field men and officers of 
Doane will gather on the campus of 
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THIS EMBLEM IDENTIFIES 
EXTRA DEPENDABLE 
INDUSTRIAL MACHINERY 


The red power spot on industrial machinery 
means “Powered by Electro Dynamic.” Such 
machinery relies with confidence on the extra 
dependability of Electro Dynamic motors, the 
proven industrial motors which give indus- 
trial equipment extra dependable operation. 


Conclusive evidence of the extra dependabil- 
ity of Electro Dynamic motors is now revealed 
in the new candid report “MOTOR SHOW- 
DOWN”. The revealing proof is found in com- 
‘ parative tests* conducted in accordance with 
A.LE.E. standards. Don’t miss your copy! 
Send the coupon below today. 
*Tests certified by J. Arthur Belmford, 


Professor of Electrical Engineering at 
_@ leading Eastern university. . 


LECTRO 
1 to 250 hp. AC and _ Pd YA A Me co 


NC. Standard or 
special purpose. 
N.£.M.A., standards, 


ELECTRO DYNAMIC - Division of General Dynamics Corporation 
173 Avenve A, Bayonne, New Jersey 

Please send me a NAME. 
sown on secs |B | commann 


new 
namic ial motors. smowDown ADDRESS. 


ependable motors 





























HOUGHTON Monticello College, at Godf 
1001 Products to improve processing | (where Doane is a trustee), for | 

nual meeting. Rex R. Bailey, ! 
president, will tell his people that 
are running at an all-time high 
also talk about the retirement 
Then Howard Deane will get 
tell his old associates about h 
ment experience—and how hay 
been. 

That is, the Doane boa 
Howard Doane will be there. |! 
lhe was supposed to be in St. ! 
a meeting of the Doane board 
ducked out. One of his bri 
was having a big litter, anc 
thought she might have trou! 
stayed at Grasslands to att 
animal. Howard Doane 
company can run without 
sow might have needed 
with her pigs.” 





MANAGEMENT BRIEFS 





Company campus: General EF) 
options on a 27-acre site in ‘ 


N. Y., where it will set up 
/ management development instit 
cluded are the buildings of t 


Institute of Management 


cease operations. The GI 


be staffed by a dozen instruct 
will have housing facilities for 
= program of 12-week courses i 


to be in full swing by next 
e 


YOU CAN REDUCE FIRE RISKS Crucible Steel has elected Joc! 


48, as president to succeed W 


Col , 57, wh s retiring. Hh 
BY USING HOUGHTO-SAFE pr resaceni eer ‘Crucible in | 
fmancial vice-president 
NON-FLAMMABLE HYDRAULIC FLUID Aircraft has elected Whitley ¢ 
66, to fill the presidency left 


the death of Gen. Oliver P. | 
* 


i 
fe 4 how © © insist on Houghto-Safe non-flammable : gut. -: 
e Cornell University has a new 


hydraulic fluid in equipment operating under hazardous 
conditions, such as near high heat, molten metal! or that enables a student to a 
open flames. This. modern highly efficient fluid won't bachelor’s degree, either a M 
burn . .. won't explode. It guards personnel, property, Business Administration (MBA 
and production! Master of Public Admin 
Just as important as this safety value is the excel- (MPA), and a law degree in sev 
lent hydraulic efficiency you get with Houghto-Safe 
It won't harm standard packings, is non-toxic, non- 
foaming, has unusual built-in lubricity, to protect mov- 
ing parts. Houghto-Safe is safe any way you look at 
it. Cut down risks in your plant—use Houghto-Safe. 


* 
The 1,000 largest corporations 
asked to contribute $5.5-million 
to the Corporate Foundation 
search and Training in Psychiat 
funds would be used t 
pi iol ti psychiatric education and resea 
lescripiive bulletin-— , ’ e 
get all the facts! Industrial education is boomin: 
iy: ing to The Education of | 
A Status Report, a new Ameri 
wement Assn. publication 
Douglas Williams Associates 
port warns, though, that ther 
siderable waste due to lack of 
jectives and evaluation, and that 
is too much action just for 


Metalworking and Textile Processing Products + Lubricants - Packings - Leather Belting | sake. 
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A lASTaS THE Same 


anywhere in the world 
(thanks to TWIAA) 


TWAS TWICE-DAILY *COAST-TO-COAST ROUND-TRIP 
ALL-CARGO Sky MERCHANT FLIGHTS ENABLE 
ANHEUSER-BUSCH IN ST.LOUIS TO HAVE PERISH- 
ABLE BREWERS’ LIQUID YEAST ARRIVE AT NEWARK 

AND LOS ANGELES BREWERIES SAME DAY 
=» SHIPPED. ALL OF THEIR BREWERIES CAN 

USE SAME STRAIN OF VEAST AT ALL TIMES, 

INSURING THAT "BUD" TASTES THE SAME 
A EVERYWHERE IN THE WORLD. TWA SERVICE 
: Mm MAKES TIME IN TRANSIT A MATTER OF HOURS. 
_ Se Bip, GET RATES ON YOUR OWN SPECIFIC COMMODITY. 
Rade’ «CALL TWA. ASK FOR CARGO CONSULTANT. 


yg * 
Ie EXCEPT SAT/SUN. 


(ins In LONDON HosprmaL Ss; 


=9% GET ORANGE-JUICE 
TREAT VIA TWA TRANS- 

ATLANTIC SHIPMENT 

OF WELCOME GIFT 

ee pe (rm ORANGES FROM 

Sie, CALIFORNIA SUNKIST 
GROWERS. REGULARLY SCHEDULED 

ALL-CARGO FUGHT LEAVES N.Y. TUESDAY... 


c 
er 
= 


fo BOTH MADE WITH LEATHERS 
SHIPPED VIA TWA AIR CARGO 
FROM BOSTON TO MILAN, 
ITALIAN MFR. SHIPS FINISHED 
ITEMS BACK TO US. MARKETS 





ARRIVES LONDON AND FRANKFURT WEDNESDAY 
... RETURNS THURSDAY. ANOTHER TWA FLIGHT 


MAKES ROUND TRIP EVERY WEEKEND, 
RETURNING VIA PARIS. SPEEDPAK 
CONNECTIONS TO POINTS BEYOND. 











SAME WAY. MORE AND MORE IN- | 
DUSTRIES NOW USE TWAS DOMES- ~~ 
TIC AND TRANSATLANTIC ALL-CARGO 
FLIGHTS ON ROUTINE BASIS. SAVES 


TIME AND MONEY. PHONE TWA FOR 
DETAILS ANY TIME. 


. TRANS WORLD AIRLINES __ 


Pc 0 eee ert TWA 
Air Freight and- in USA-Air Bgptess 


USA EUROPE AERICA- A8tA 
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The Indexes: 





|Mar.| Feb. “Mar. 
1954/ 1954/1953 
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369.8 
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405.9 
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o 
SK 


321.6 


No Change 305.0 


Right Back to Year-Ago Level 


U.S. incomes for March swung full 
circle back to the exact levels of March 
1953, according to BUSINESS WEEK'S 
composite of Regional Income In- 
dexes. In between, the composite had 


hit an all-time high last July, and then 
edged downward for seven months in a 
row. 

For individual regions the pattern was 
mixed. Eight of the 12 regions were 


still bumping along ahead of March 


1953, by marks ranging up to 4.4%. 
Four regions were down: ¢ land, 
Chicago, Dallas, and San Francisco. It 
was the first drop for Chicag: last 
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DON'T GAMBLE! 


Ask Your 
LYON Dealer 


e Gambling on unknown, 
unproved steel equipment can be 
pretty frustrating and costly. And 
it isn’t at all necessary. 

Your Lyon Dealer offers the 
world’s most diversified line of 
quality steel equipment. (A few of 
Lyon’s 1500 standard items are 
shown below.) Equally important, 
he can show you how to get the 
most out of steel equipment in 
terms of saved time, space and 
money. Why not ask him to stop 
in? He’ll bring along a 76-page 
catalog full of Lyon equipment and 
a head full of practical ideas. 


LYON MeTAL Propucts, INc. 
Gen. Offices: 510 Monroe Ave., Aurora, Ill. 
Factories in Aurora, Ill. and York, Pa. 
Dealers and Branches in All Principal Cities 
















































































October, when year-to-year declines 

first began to show up. Cleveland was 

down for the second straight month. 

In Dallas, incomes have been below 

the year-ago figures for three straight 

etm vee months, in San Francisco for five 
ees La auee! ey Na ga Ue Fe oa < months. 

PAD PII yo ge AME A hee Babe Leet a ¢ Department Stores—Drooping depart- 

soee ; St EER id Bs ment store sales in all regions have 

tended to depress the indexes. Accord 

ing to the Federal Reserve Board, de- 

partment store sales for first-quarter 

1954 were 7% below the 1953 period; 

in Cleveland the drop was 14%, in San 

Francisco 10%. Undoubtedly, these 

decreases are a reflection of the shrink 

ing payrolls noted in every region on 

the March-to-March comparison. In 

foundry wengaansy ye Gunes x a - Plants a Cleveland and San Francisco, declines 

poate aggthl or eigen: whos Whi ? in construction were an added depres 

UPS Wee wee poarw — sant to incomes. 

; wrap conv ) Ae By the end of 1953, every region had 

, fallen from its peak, but two of them 

Minneapolis and Kansas City—have 

since aehieed up to new records, 

about 1% above the 1953 tops. New 

York, Philadelphia, and St. Louis have 

also perked up from their lows at the 
start of the year. 

Regional comparisons with carlier 
records again show San Francisco and 
Cleveland as the tail end Charleys. San 
Francisco had the biggest drop, with 
7.2%, closely followed by Cleveland 
with 7%. Other regional drops from 
previous peaks were Atlanta 4.5 
Philadelphia 4%, Dallas 3.2%, Chicag 
2.6%, Boston 2.3%, Richmond 1.9 
New York 0.3%, St. Louis 0.2% 

The decline of incomes since last 
August has been tagging after the some- 
what steeper downward movement of 
business activity. By March, income 
was poised for the dive below year-ago 
figures; business activity took the plunge 
in October. 








REGIONS BRIEFS 


Toledo’s payroll tax revenue hit an 
eight-year peak in 1953. Officials had 
counted on $7.9-million; they got 
slightly over $8-million. The $122,000 
surplus comes in handy—tax receipts 
through May 15 were behind estimates. 
° 

Tucson has finally made the grade— 
the Census Bureau has recognized the 
city and its surrounding Pima County 
as a metropolitan area. You can’t have 
a metropolitan area without a metrop- 
olis of more than 50,000 population. 
In 1950, Tucson was counted at 45,774, 
but a special census in the past year 
recorded a population of 51,257. 


ry 
Arkansas taxpayers who flouted the May 
15 deadline for state income taxes are 
threatened with sterner punishment: 
double the taxes owed, plus 12%. 
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How a 9% “Extra” Earns 


More proof that Republic ENDURO Stainless Steel 
sells! 

Guardian Locker Division of the Flxible Com- 
pany, Millersburg, Ohio, is making and selling 
public rental lockers. The entire exteriors, and 
locker bottom sections that take the most wear, 
are made of ENDURO. So are coin receivers and 
lock parts. 

This costs only 9% more than using carbon steel 
and painting. But, what results! 

In properties where the new Guardian stainless 
steel lockers have replaced former leased painted 
lockers, the majority of owners report revenue 
increases of 15% to 40%. Not one report of de- 
creased earnings has been received. Even where the 
ratio of 25c lockers to 10c lockers was increased. 
Seems that women particularly like the bright, 





15% to 40% more revenue 


attractive finish that ENDURO supplies. It has a 
psychological “‘sell.’”” ENDURO lockers naturally 
are easier to maintain. Easier to keep clean and 
bright looking. ENDURO resists abrasion, dent- 
ing. It has no applied surface to chip, peel, or 
wear away. These lockers will stay attractive and 
coin-inviting ... for a long time. 

Where can a change to ENDURO Stainless Steel 
improve your product? Or process? Republic 
metallurgists will help you develop your ideas. 
Help you apply ENDURO’s “bonus benefits” to 
best advantage. Write: 


REPUBLIC STEEL CORPORATION 
Alloy Steel Division « Massillon, Ohio 


GENERAL OFFICES oe CLEVELAND 1, CHIO 
Export Department: Chrysler Building, New York 17, N. Y. 


7 
| REPUB 











Food Fair Stores, Inc., fast growing 
maverick of the food retailing industry, 
found out last week that it’s still true 
about that cake vou can’t have and eat 
There has to be a compromise in a 
case like that, and something has to 
give. What gave for Food Fair was 
the policy that more than any other 
has made it its time-hon- 
ored “own-it-yourself” idea for its re- 
tail stores. 

Food Fair isn’t abandoning this 
policy of owning a large number of its 
own stores; it’s only beating a strategic 
retreat, so there'll be enough of the 
financial cake left to push through 
its other pet policy its big expansion 
program. 
¢ Decision—The clashing financial de 
mands of the two policies came to a 
head at a meeting of lood Fair direc 
tors on May 18, and the issue was 
settled then. The upshot appears to 
be a compromise, though no official 
announcement has made, Best 
bet is that the expansion will go on 
Food Fair will sell some of its old 
stores, with repurchase strings, and re 
tain title to the new stores it is now 
building. 
¢ Still Different—Jt looks like 
thing of a turning point for Food Fair, 
but that doesn’t mean the chain is go- 
ing conformist in the matter of store 
ownership. 

Food Fair has never gone all-out on 
the ownership policy, of course. Right 
now, it owns 80 of its 197 stores in 
the Atlantic states from New York to 
Mlorida, But most other chain retail 
ers view the whole idea of store owner 
ship with something like horror 

Several of Food Fair's big competi- 
tors—such as Safeway (BW—Dec.26 


a maverick 


been 


some 





80 


"53,p90)—make almost a religion of 
owning no real estate. Safeway and 
others do buy sites and build their mar- 
kets. But then they sell the property 
and lease it back. This lease-hack sys- 
tem is common to all retailing now, 
and most chain retailers of all kinds 
use it—Sears, for one. Some other food 
retailers are interested only in leasing 
stores, and then on a short-term basis. 
¢ Pacesetter—F'ood Fair's maverick pol- 
icy of tying up funds in real estate 
hasn’t kept it from finding the where- 
withal for a tremendous expansion— 
both in number of its stores and in 
its sales—that has made it the country’s 
fastest-growing retail chain. Since the 
war, it has more than doubled its re- 
tail outlets—from 89 stores at the end 
of the war to the present 197 

In sales, Food Fair is consistently 
showing its heels to all competitors 
among the retail chains (BW—May22 
"54,p58). Its long-term record shows 
sales in the 1953 fiscal vear more than 
13 times the 1939 figure. And its gain 
of nearly 20% for 1953 over 1952 set 
the pace among the 20 biggest U.S. 
retailers. 

his rapid spreading out in all direc- 
tions inevitably brings some financial 
strain, Louis Stein, Food Fair presi 
dent, concedes. But he makes it plain 
that while Food Fair aims to keep those 
expansion figures zooming up the chart, 
it will still be able to own some of its 
stores. 

“Whatever we do,”’ Stein avers, “we 
won't give up the policy of ownership.” 
¢ Why?—It's a policy that goes back to 
1937. That’s when the chain first went 
to banks in its headquarters city of 
Philadelphia and borrowed money to 
put into stores it would own 


Food Fair’s Louis Stein: “We won't give up our policy of store ownership.” Even so, he finds . . . 


To Expand You Have to Lease 


od Fau 


Here are the reasons w! 
turns up its nose at the | 
and lease-back systems, w! 
the own-it-yoursclf idea 
eventually buy back an 
sell to meet present exp 
e Savings—“If you leas¢ 
an individual builder, you 
what he thinks is satisfact« 
market,” Stein explains 
air conditioning, special |i 
of other things we want 
you have to pay for it 

You pay for other thin; 
tects’ fees, which generall 
are one. Food Fair's B 
has its own staff of archit 
individual builders can 
able interest rates 
Fair. Stein says the cl 
average of 34% 

Even if you build you 
lease back the store, you 
well as Food Fair, Stein i 

“You always have t 
cost of construction,” h: 
“In addition, you hav 
owner some profit. Even 
term lease, say 25 year 
pay a rental amounting t 
We save a lot of money b 
34%.” 


¢ Right Spot—lood Fair 


avail ! 


the 34% rate, run from 20 t 


What happens if the | 
store goes sour, or Food | 
unload it for some othe: 
Stcin’s answer 
“We haven't had a lo 
on us since we started bu 
markets in 
course, we have to take ext 
choosing locations 
¢ Flexible—Stcin is also « 
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Regatta Day at Newport Beach, ¢ 





A familiar landmark—the bank that knows California 


To Californians everywhere, Bank 
of America is a familiar land- 
mark —a sign of home. With 543 
branches in 330 California com- 
munities, this is the home-town 
bank where millions of Califor- 
nians do their banking. 

As the bank itself is widespread, 
so are its services. To new industry 
entering California Bank of Amer- 


..- Met te fwcw the 


Bank of America has main offices in the two Reserve cities of California, San Francisco and Los Angeles. Overseas branches 
Manila, Tokyo, Yokohama, Kobe, Osaka, Bangkok, Guam. Representatives: New York, Mexico City, Milan, New Delhi, Paris and Zurich 
Correspondents throughout the world. Bank of America (International), New York, a wholly owned subsidiary; overseas branch, Duesseldorf 


& rec te 


ica offers assistance in locating 
new plant sites... obtaining land 
costs... estimating labor sources. 
To out-of-state clients this bank 
gives on-the-spot sales and mar- 
keting information... makes col- 
lections .. . and offers experienced 
advice based upon intimate knowl- 
edge of the market. For specific in- 
formation write Bank of America, 


hat ferowd Calxor <a 


300 Montgomery St. San Fran 
cisco, or 660 South Spring St. Lo 
Angeles. Attention: Corporation 
and Bank Relations Department 
° 

With resources of over $8 billion 
Bank of America is the world’s 
largest privately owned bank. It: 
shares are held by more than 
200,000 stockholders. 


~—6 Bank of America 
LANE? ASSOCIATION 


NATIONA 


London 


mMinmere FEOCMAL OEPE 





SERVING INDUSTRY...SERVING AMERICA 
You are always close to Continental Ca ts 
78 plants in the United States, Canada and 
17 field research laboratories and 66 sale 














Another work-saving aid 
FOR HOMEMAKERS OF THE NATION 


Containers made by Continental have long made foods easier 
to buy and prepare. Now, with the introduction of plasti: 
surface Bondware", we are making foods easier to serve as well 

Bondware is not intended to replace the family china, yet 
neither is it to be confused with ordinary picnic plates. It allows 
the serving of soups, chili, ice cream and other dishes that would 
leave a paper plate soggy and limp. Even oily salad dressings 
or hot gravy will not soak through. And knives and forks won’t 
scratch the smooth plastic finish. 

Bondware is gleamingly beautiful on the table. The plates 
and bowls, and cups for hot and cold drinks, come in soft paste! 
colors, with paper cloths and napkins to match. In addition, 
there are plates available without the plastic-surface feature 
for serving dry and semimoist foods. 

Bondware was developed with everyday family needs in 
mind. It is priced reasonably; so it doesn’t have to be reserved 
for parties or for “company.” Some of its most common use 
are for dinners when the family wants to get away from hom 
quickly for an evening’s activities... for breakfast and luncheon 
to avoid midday dishwashing . . . for serving after-school treat 
or midnight snacks. 

Once Continental made cans and can-making machinery ex 
clusively. Then we increased our usefulness with packaging of 
paper, fibre, foil, film, plastics and other substances. Bondware 
we believe, offers another welcome aid to homemakers of the 
nation, 


CONTINENTAL CAN COMPAN 


CONTINENTAL CAN BUILDING 100 E. 42nd ST., NEW YORK 17, N. Y. 


Continental Can Company of Canada Limited, Montreal 
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STEEL PALS AND ORUMS CAPS AND CORK PLASTIC BOTTLES OECOWARE 

















HERE AT LAST is a revolutionary new kind of screening for 
your windows, doors, and porches—especially designed to 
keep your rooms cool and comfortable in hot summer sun. 


Kaiser Aluminum Shade Screening resembles a miniature 
venetian blind. Because of its unique, patented design, it 
blocks out the blistering rays of the sun. Thus it keeps rooms 
cooler—and protects rugs and fabrics from sun 


up to 15 
fading. Easy to install, it fits any frame 

Kaiser Aluminum Shade Screening is only one of hun 
dreds of new and better products which have greatly in- 





creased the demand for aluminum in this country 
To help meet this demand, we are completing 

pansion program. Before year’s end we will have the 

to produce close to 30% of all the primary aluminun 


in this country. This will be two and one-half times 


as the whole industry produced prior to World War I! 


We are proud to serve American industry by prov 
production capacity that has helped end the shortag 
minum in this country. 


Kaiser Aluminum 


America’s fastest growing major producer of aluminum 








ownership gives more flexibility in mod- 
ernizing markets to keep up with any 
changes that do come along. 

Food Fair doesn’t have to dicker 
with an owner when it wants to paint 
one of the stores it owns. Stein says: 
“We just figure out what changes we 
want to make—and make them.” 

The firm nets slightly more than one 
cent and a half on each dollar of sales. 
When the margin is that slim, savings 
of some 3% a year in the carrying 
charge on a store that cost $300,000 to 
$350,000 are not to be sneezed at. 
¢ Exceptions—It’s always the excep- 
tions that prove the rule, even when, 
as in the case of Food Fair, the excep- 
tions outnumber the rule-followers. 

The chain has tried to build and own 
its markets wherever possible. But 
sometimes a choice location can be 
obtained only by lease. Or, as in Food 
Fair's recent purchase of a group of 
nineteen Florida stores, the chain simply 
takes over the properties or leases of 
the previous owner. 

Where outright ownership is impossi- 
ble, Stein likes to negotiate an option 
to purchase. This gives the chain some 
power over the owner; Food Fair can 
threaten to take over the property if 
it has any trouble. 
¢ Future—Food Fair’s Florida pur- 
chase isn’t the end of its expansion by 
any means; its plans call for 21 new 
stores in the fiscal year ending next 
April and 37 the following year, bring- 
ing the total past 250, in or near areas 
now served—New York, New Jersey, 
Pennsylvania, Maryland, Florida—and 
perhaps some neighboring states. 

Competitors have been saying the 
firm was taking too big a mouthful 
and would have to disgorge. There were 
even reports of a prospective spin-off, 
with the setting up of a new company 
to own the markets and issuance of 
additional stock to finance the building 
program. The May 18 announcement 
of a 5-for-4 stock split (an additional 
one share of common for each four 
held, with the 80¢ annual dividend to 
be extended to the new shares) obvi- 
ously signaled‘the dropping of any such 
spin-off, 

The only alternative appears to be 
sale of some of the properties with op- 
tions to repurchase them later. 
¢ Goals—Disposal of some stores on 
this basis would not mean any change 
in management sales goals. Whatever 
the ownership, management expects 
cach of its supermarkets to gross $2-mil- 
lion to $2.5-million a year—though sales 
per store haven’t yet reached the lesser 
figure. The average last December was 
at the rate of about $1.8-million a year. 
Over-all sales now run close to $380- 
million a year. 

For a look at the kind of store Food 
Fair is building now to reach its goal, 
turn the page. 
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WHEREVER YOU ARE JANITROL WORKS BEST 


‘Qonaliot Crgincering made 
samy [0 walt do the job of 15 for us! 


ee 





A STATEMENT OF Mr. H. M. Watkins, Manager, 
Layne-Bowler Pump Co., 2943 S. Vail, 
Montebello, Calif. 


“For our new Montebello plant, Janitrol engineers 
took advantage of the quantities of stray heat from 
processing equipment that would have accumulated 
near the top of our saw-tooth roof. This pre-heated 
air was recirculated by Janitrol Gas-Fired Unit 
Heaters, placed near each roof peak, high above the 
floor. Janitrol engineers of Natural Gas Equipment, 
Inc., Pasadena, found that in this particular installa- 
tion only 10 units were required, as compared with 
15 when placed at the normal 8-foot height. 

‘This design saved us 4 on our original heating 
installation cost. And with fewer units, we’ ve realized 
substantial fuel savings ever since.” 


Heat from these Janitrol Unit 
Heaters is directed to the floor 
with high velocity nozzles. 


The experience of Janitro] engineer-representatives 
can help you select proper equipment to get more 
value from your heating investment. Whether you 
are building or remodeling, send us your problem 
No obligation. 


jjanitrol 2.72 


DIVISION OF SURFACE COMBUSTION CORPORATION 
400 DUBLIN AVE., COLUMBUS 16, OHIO 


ALSO MAKERS OF Surface INDUSTRIAL FURNACES « Kathahar HUMIDITY CONDITIONING 





HERES WHY FOOD FAM = 
iS OFF FERENT 


SUPER SPEED SELS SERVICE Sour 7 


MEAT DEPT 
means you ore 
always first 











irket. 


MORE PREPACKING. More and more MORE DIVERSITY. Housewares are only MORE EQUIPMENT. These 


fresh produce is prepacked at the store. some of the items supers stock today. compressors for the frozen food 
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MORE SERVICE. Parking lots are so big 
that supers hire boys to carry out orders. 


BUSINESS WEEK © May 29, 1954 


The Supermarket, 1954: 
Changes Come Slower 


Chis new Food Fair supermarket, like 
most of the supermarkets of 1954, is 
basically a variation on an established 
theme One supermarket may differ 
from another in size and detail; a Food 
l’air supermarket may differ sharply in 
some respects from an Atlantic & Pa- 
cific super. But the over-all format is 
much the same. Except for refinements, 
it has not changed greatly over the past 
five or so years, and, according to Louis 
Stein, president of Food Fair, it is un- 
likely to change over the next decade or 
so (page 80). 

In other words, the pattern is set. 
Take size. 

Ihe floor area of supermarkets has 
been creeping up over the past few 
years, but the rate of change is slower 
nowadays. Supermarket operators gen- 
erally look on a floor area of around 
15,000 to 16,000 sq. ft. as about the 
ideal, according to the Super Market 
Institute. That’s just about the size 
of the new Food Fair supermarket 
along the so-called “Miracle Mile” shop- 
ping development in Great Neck, N. Y., 
in the populous suburban Long Island 
area. 
¢ High Volume—In other ways this 


etn lial Dal 
WEDSTERS 
FAMI 1 ichOwy 


aint w BQ: 


MORE FRILLS. ‘Today’s supers have all kinds of refinements. 
pickle barrels, thinks up stunts, offers parcel systems, puts related items together 


supermarket, along with othe: 
Fair stores, is not typical. It 
should hit somewhat more th 
present $1.8-million annual \ 

Food Fair stores. This is well « 
average of $l-million-plus for st: 
longing to members of the Super M 
ket Institute. 

Likewise, Food Fair stores ma 
get a larger average dollar sale per 
action than the average SMI sto: 
Great Neck outlet, for exampl 
ting around $8 per order as a 
SMI average of less than $4 

In part this is due to the | 
Food Fair is made out of th 
cloth, so to speak. It never ha 
small, old-fashioned grocer\ 
contend with; it started a 
market chain and it has alway 
stores with volume in mind. Add 
this, Food Fair has always beli 
carrying a wide assortment of 
items, cutting across the rang 
¢ Atmosphere—l'urthermore, | 
sells atmosphere. Myer B. Mar 
ecutive vice-president of the chain 

“There’s a big difference bet 
merchandise just laid out and 1 
dise presented properly. We t 


; 


tc 


‘ 


"OLO up 
NUMeER 

for « 
PARE | 
PICK-UP | 





Food Fair puts out 


ES * PHENOL 


This is a factual, 


Company, for the State of Oklahoma and is 


The chemical industry is viewing Oklahoma’s natural resources in terms 
of new plants and plant expansion. Oklahoma’s abundance of raw mate- 
rials: refinery gases, salt and oil field brine, limestone, natural gas, silica 
sand and coal, make it attractive for specific processes and products. 


Thus, Oklahoma is ready to go. 


Within a 500 mile radius of central Oklahoma, there is a population of 
37,822,000 —- annual income payments of $52,760,000,000 — retail sales 
of $57,917,521,000 and bank deposits of $35,681,794,000. These advantages 


await you. 


The Oklahoma Planning & Resources Board has pioneered the way to the 
development of the chemical industry with this report. For a more specific, 
scientific and organized approach, tailored to fit your needs and require- 


Ppor 


BY COMPETENT 


LAHOMA’S 


. POTENTIALS 


HYLENE * VINYL CHLORIDE * CHLORINE 


* CYCLOHEXANE 


ACIDS * SILICONES * AMMONIA 
OLYSTYRENE * GLYCERINE 
MIDE & HCN * HYDROFLUORIC ACID 


preliminary engineering report designed and prepared 
by the skilled facilities of the Chemical Plants Division of Blaw-Knox 


available to you. 


ments, write in complete confidence, at no obligation. 





In seeking general infor- 
mation on Oklahoma 
plant location possibili- 
ties, write for “Okia- 
homo—State of Industry” 
—a free brochure ovt- 
ining the state's facili- 
ties, 





pee 






* Those basic materials which serve as start- 
ing points and “BREED” additional industry. 
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create a feeling of appetite appeal. We 
make people want to buy. . Certainly. 
You can take the same merchandise 
and put it out in crates. But who 
wants to buy it?” 

In making the customer want to buy, 
Food Fair has developed a lot of re 
finements on the basic supermarket 
theme. It puts all its fresh produce, 
fish, and other perishables on big piles 
of ice. It plays up its fish counters in 
each store, tended by experts. It puts 
out pickle barrels so that the people are 
tantalized by the basic appeal of a deli 
catessen—smell. 

But these are refinements. Any basic 
changes in the supermarket will be slow 
to come from Food Fair or other chains 
today. Food Fair, like others, is con- 
stantly experimenting in one store or 
another with new ideas. But doesn’t 
hasten to incorporate these in its met 
chandising doctrine. 
¢ Deliveries—Take the problem of home 


Celiveries. Food Fair is toying with 
some form of delivery to customers’ 
homes. But there’s a catch: To make it 
feasible the chain would probably have 


to ask the customer to pay. According 


to Edward R. Munich, Long Island 


district supervisor, this would violate 
Food Fair's basic principle that any 
service supers gives should be f 

Keeping services within control is 
of course, a major problem with all 
supermarkets. The new Great Neck 
store employs no less than 100 people, 
75 of them full time. There are not 
only checkout people and clerks, but 
meat cutters, vegetable and fruit pack 
ers, girls to wrap fresh produce (that 
can’t be prepackaged) on the floor 

It’s not like the old days when gro 
cery store help was the bottom of the 


labor totem poll. Help starts at $42 a 
week (for a five-day, 45-hour week) and 


steps up to $65 in two years. The up 
grading of labor conditions and pay is 
one of the outstanding contributions of 
the supermarket to the economy. It 
has created greater efficiency, cut labor 
turnover. But it has also put pressure 


on getting out of the cost squeez« 

* Nonfood Items—One of the chief 
methods by which Food Fair and other 
supermarket operators have accom 
plished this is by moving into nonfood 
items—such as drugs—with a higher 


profit margin. Food Fair has been 
particularly active in this movement 

How far will this process go? Ex- 
cepting such extraordinary stores as 
Weingarten’s in Texas and others like 
it, which carry everything from major 
appliances to men’s suits, there prob 
ably a ceiling for most supermarkets on 
the amount of nonfood items they can 
carry without ceasing to be food stores 

Marcus looks for Food Fair super- 
markets to hit an eventual 12% to 


15% of their over-all sales in nonfoods 
including drugs 
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uipment Division 
‘a. and Elyria, Ohio 


Chemical and Process Equipment 


AE. 


scrubbing gas with oll heips utilities 


maintain “good neighbor” relations 


By the time gas reaches you, it is one of the 
cleanest fuels that you can use. But, it starts 
its journey filled with particles of sand, well 
dirt and pipe scale. If not removed, these 
particles sandblast expensive compressor parts 
and meters. They clog pilot lights, fray 
tempers and lose customer good will. 

Many means of trapping these dusts have 
been tried, but it remained for Blaw-Knox to 
engineer a gas cleaner which removes even 
microscopic particles. These tiny particles are 
actually scrubbed from the gas by oil, filtered 
and refilterea to help utilities provide you 


with dependable, uninterrupted service 

The service record of Blaw-Knox Gas 
Cleaners has never been equalled. It is the 
type of performance you receive from many 
products engineered by Blaw-Knox. In most 
major fields of industry Blaw-Knox enginee: 
ing achievements are increasing productivity 
and lowering costs. The list of products and 
services, below, is indicative of the broad 
scope of its activities. 


BLAW-KNOX COMPANY 
Farmers Bank Building / Pittsburgh 22, Penna 


before you buy, see if Blaw-Knox makes it 


Buflovak Baipmert Division 
Buffalo 11, N.Y. and Mora, Minn 
Chemical, Dairy and Food 


Lewis Machinery Division 


Groveton, Pa. 


Nation oy Division 
Pittaburny ‘f 


Alloy Steel Castings for Extre 





Clamshell Buckets 

Gas Cleaning Equipment 

Open Steel Grating 

Radio, TV and Transmission 
Towers 

Road Paving Machinery and 
Construction Equipment 

Steel Forms for Concrete 
Construction 

Steel Plant Equipment 
Cooled I , Frames 
Reversing Valves, et< 
for High Temperature Furnaces 


Water 


Process Equipment 


Chemical Plants Division 

Pitteburgh 30, Pa. 

Engineers and Constructors of 
Chemical Process, Industrial, 
Petroleum and Atomic Energy 
Plants 


Foote Const. Equip. Division 
Nunda, N_Y. 

Black Top Road Pavers 
Concrete Road Pavers 


Rolling Mills and Auxiliary 
Machinery for Rolling Stee! and 
Other Metals 

Ordnance Equipment 


Power Piping and Sprinkler 
Division 


Pitteburgh 33, Pa. 

Prefabricated Piping for all 
Pressures and ‘Temperatures 

Avtomatic Fire Protection Systems 

Pipe Hangers 


‘Temper ture A bor ion 
Corrosion Keasist 


Union Steel Castings Division 
Pittaburgh 1, Pa 

Heavy Industrial Stee! Castings 
Ordnance Castings 


Rolls Division 
(Pittaburgh and Le 
Pittaburgh 1, Pa 
Iron, Steel and All 
Rolling Ste« 




















ig 





KLINIC at Kenilworth Steel drew customers and competitors, gave 32 
Towne showed off its latest fork truck (above) .. . 


chance to hawk their wares. Yale & 


exhibitors a 


ALCOA demonstrated aluminum welding (left), Adams Stamping exhibited a high-speed 
stamping machine made by U.S. Tool (right). Meantime, host Kenilworth was busy . . . 


Plugging Stee! Warehousing 


Supplicrs, competitors, and customers 
trooped to the warehouse of Kenilworth 
Steel Co. at Kenilworth, N. J., last week 
to see the five-day Kenilworth Klinix 
Kenilworth, a young steel warehousing 
concern, was out to sell the industry 
on new ideas—and on Kenilworth Steel. 
Basic to the show was the fact that, in 
steel, the warehouseman is a middk 
raan supplying small users. 

At the invitation of John G. Berry, 
40-vear-old Kenilworth president, 32 
exhibitors displayed equipment ranging 
from presses to floor cleaners, from 
grinding machines to labels for shipping 
cartons. Not all the products or proc 
esses were new, but some were hot off 
the griddle. Yale & Towne Mfg. Co. 
showed off its latest fork truck. Alumi 
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num Co. of America demonstrated 
aluminum welding. Air Reduction 
Sales Co. showed its newest welding 
clectrode. Pratt & Whitney exhibited 
a Beta-Ray gauge—at work in the ware 
house Barry Corp. showed off its 
mounts to set big machinery on. Minne 
sota Mining & Mfg. Co. displayed its 
packaging tape. 

¢ QOuickened Pulse—The clini 
symptomatic of some changes in today’s 
warehousing picture. An old, staid busi 
ness is waking up to the need for mer- 
chandising its wares and services. Steel 
warchousemen have shared with the 
mills the drop in business this year—a 
drop, one big warehouse reports, in the 
neighborhood of 25%. Though Ameri 
can Steel Warehouse Assn. reports a 


Was 











[SYNTHANE| 
SS 


laminated 
plastics at work 


In chemical applications 
Synthane's chemical-resistont properties, 
smooth surface, and durability are valuable 
to the photographic industry. Synthane 
components ore used in preparing and 
developing sensitive films. 


In electrical applications 
Numerous insulating parts made of Synthane 
are used in radio and TV sets. Synthane 
supplies dielectric strength, the ability to 
resist elevated temperatures and excellent 
insulation resistance. 


Be SS ca 


Where many properties 
Gre Needed synthone is o fovored 


base material for printed circuits. It has 
chemical resistance to resist etching acids 
dielectric strength, dimensional stability 
and it bonds securely with copper foil 


What's your PROBLEM ? 
MAIL COUPON FOR FREE FOLDER 


Our 25th Year 
SYNTHANE CORPORATION 


1 River Rood, Ooks, Pa 

Please send me your free folder describing od 
vantages, properties, uses and kinds of Synthone 
plastics. 


ei ctinintdbemenensins 
Title —_— 
Compeny 
Address 


| 


| 
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The designer's inspiration for this 
beautiful gown began with a fabric. And 
this fabric is made from Chromspun, 
Eastman’s color-locked acetate yarn... 
which had its beginning in reaction... a 
complex chemical reaction involving the 
long molecular chain of cellulose. 


As one of the leading producers of 
cellulose ester compounds, Tennessee 
Eastman Co., Kingsport, Tennessee, also 
manufactures cellulose ester molding 
compositions and industrial chemicals. 


Sparklingly clear, brilliantly colored, 


Over fen thousand agents . . 


or softly shaded, these cellulose ester 
products of Tennessee Eastman are fa- 
vorites with fabricators of products for 
home and industry alike. 


Tennessee Eastman Company relies 
on U.S.F.&G. to supply the bonding 
and insurance coverages essential to the 
success of business operation. 


Whether you make or use cellulose 
compounds, own a business or your home, 
no matter what you do or where you are, 
there are U.S. F.&G. coverages to meet 
your individual needs. 


. there's one in your community, 


Consult him as you would your doctor or lawyer. 


CASUALTY. FIRE 
INSURANCE 


FIDELITY SURETY 
BONDS 


United States Fidelity & Guaranty Company, Baltimore 3, Md. 
Fidelity Insurance Company of Canada, Toronto 








steady month-by-month pickup 
the first of the year, 1954's tota 


house sales are still behind 


Last year, manufacturers jamn 


their inventories till the 
clogged. 

* Two Losers—l'or the wareh: 
a jam-up can work both way 
warehousers suppl) 
quick delivery—usually 24 h 
drop in demand shows up fast 
order books. On the other h 
because thev are small-order 
they profit when manufacture: 
big inventories, start to reord« 
of this and of that at a time 
users of steel may do this kind 
ping at the warehouse though 
perhaps an average 20% to 
for the small orders 

Now that business is work 
to what one warchouser cal! 
good,” the warehouses are t 
just to the competitive mark 
are tackling the problem in 
of ways. Some, like Jones & | 
warchouses, are expanding 
cally to reach new markets. Ot 
setting up “feeder” wareho 
to their customers 
* Response—Berry is of the 
believes in doing a bigger | 
job. He has his own slitting « 
to cut the coils to a custom 
He bought a Steckel cold 
that cuts to fine tolerances. H 
for specialties such as temper 
steel, tempered strip. And 
averse to diversifying; eight m« 
he added aluminum to his |] 

Berry is convinced, though 
big answer is new ideas and 
push. The clinic served both 
Judging from the response | 
got, a lot of people agreed. Eat 
on attendance ranged from 
10,000. By midweek, Berrv had 
up his hands on keeping a 
count. “They're coming 
dows,” he said. 

Attendance cut clear acro 
dustry board. The big mil 
worth’s own suppliers—sent t 
management to watch th 
The competition, too, show 
force, and, “we got a coup! 
says an executive of Jos. I 
& Son, big warehouse chain. A 
tive of one warehouse competit 
three times, brought a differ: 
of employees with him each t 
¢ Everybody Came—Berry’: 
of course, was to sell his cust 
potential customers on K 
Steel. He urged his own cust 
invite their customers. Invitat 
to the company heads, but 
went to the people with wh 
worth does business-—th« 
agents, the men in the shop 
the show running at night 
duction men could get ther 
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Back of the CinernaGcope screens 
there's. a moving picture, too! 


Yes, behind the big CinemaScope screens and wondrous stereophonic sound, 
stands your Railway Express Agency — America’s biggest and most 
experienced carrier. For via Railway Express these huge screens are being 
shipped all over the country. Only Railway Express, with its 

324,000 miles of rail, air, land and water facilities, can bring to the 

many communities within its coverage the CinemaScope screens that 

thrill millions. Only Railway Express, serving 23,000 cities and towns, is able 


to offer so many services u hatever your shipping problem! si Lw 1 


eae EXPRESS 


Speed of service, Railway Express combines fast passenger train schedules <] ~ 
with air flights and truck operations to provide the fastest means of shipping NS f E N ( 


by one nationwide carrier, One-carrier responsibility. This avoids delays 
caused by transfers between carriers, allows uninterrupted movement of 
traffic. Door-to-door coverage. Without additional charge, your shipments 
are picked up at your factory, office or home and delivered direct to your 
consignee’s place of business or residence in areas covered by Railway 
Express vehicle service. Economy. Single shipping charge includes everything P - 
. even basic liability! Remember! Whenever you think of shipping, Serving America 


think first of Railway Express. We're as near as your telephone! 


As 8 contribution in the public interest, RAILWAY EXPRESS will take your orders for CARE, for 115 Years 





UP TO 10 FT. 
WIDE 


ON A THILCO print-pecorareD 
PROTECTIVE PAPER! 


Adding “salesmanship” to this upholstered 
sofa protective wrap cost the Chittenden 
and Eastman Company just 2.3¢ . . . power- 
ful advertising value with brand identity at 
less than the cost of a first class stamp! Spe- 
cifically, C & E's attractive, trademarked 
wrapper is a non-staining blond laminate, 
fibre reinforced paper for unusual strength 
— safer product protection. All, for an 
amazingly /ow unit cost. 


WHAT ABOUT YOUR PRODUCTS? 

Let Thilco Print-Decorated papers add sell- 
ing power and protection to your wrap- 
pings. Available in a wide range of base 
papers and treatments up to 10’ wide, Thilco 
grades meet packaging’s most exacting re- 
quirements, whether for a spool of thread 
or a carload of machinery. What's your 
wrapping problem? 


Thileo FUNCTIONAL papers: 
Asphalted Wotergroot Borriers, 
Wexed Moisture- Vapor Barriers, 
Glossines ond Greoseproots, 
Polyethylene Treated Papers, 
Specialty Krafts and Speciaity 
Boys. Write for sample kit, 


NEW YORK + CHICAGO + DETROIT + MINNEAPOLIS + CINCINNATI 
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the officials coming in their Cadillacs,” 
he reported, “and right after them 
there'll be the shop foreman with his 
wife and baby.” 
¢ Many Bought—l'rom the exhibitors’ 
point of view, this was all to the good. 
“We're really getting the people we 
want to see our stuff,” one exhibitor 
commented, “the men who can see 
where a new technique can cut corners 
en production.” 

Some exhibitors did business at the 
show. V&O Press Co., division of 
Emhart Mfg. Co., had sold three presses 


h & 


equip- 


at midweek. DoAll Co. and | 
Lomb Optical Co. had sold 
ment. 

The clinic will run into m but 
“I didn’t budget on it,” Ber . To 
feed his visitors he hired a Pennsylvania 
RR dining car, backed up to the 
warehouse’s own siding. 

Good will for Kenilworth i chief 
target of the show. But benefits of a 
more tangible kind have already turned 
up: a “token” order of 4,01 lb. of 
aluminum from a guest at ti linic 
and a customer for Kenilw 


Ultra High TV in Trouble 


Telecasters using UHF channels tell Congress they're 
caught in an economic and regulatory squeeze that only 
FCC can ease. Only 15% are in the black. 


lhe Federal Communications Com- 
mission has another TV crisis on its 
hands. The agency is being pressured 
to do something to rescue the financially 
faltering telecasters who applied for— 
and got—permits to broadcast on the 
70 UHF (ultra high frequency) chan 
nels, 

Chances are your set doesn’t pick up 
Channels 14 through 84, the new fre 
quencies FCC made available to tele 
casters following its 34-year study that 
produced the channel allocation plan 
in use today. Most sets pick up only 
the standard VHF (very high frequency) 
Channels 2 through 13, all that was 
needed when TV first got booming at 
the end of the war, and all that’s 
needed to pick up most stations today. 
There are about 26-million VHF re- 
ceivers in use, and only an estimated 
2-million or 3-million UHF sets 
e UHF Blues—This fact of set owner- 
ship is one of the things that pain 
the country’s UHF broadcasters, and 
it’s one of the causes of their hard 
times. 

The UHF broadcasters put their 
case before a special subcommittee of 
the Senate Interstate & Foreign Com- 
merce Committee last week. The pic 
ture they painted was not a pretty one, 
especially when the 135 UHF stations 
are compared with the 151 VHF sta- 
tions that also got started in the past 
two years. Here's what FCC chairman 
Rosel H. Hyde laid on the record 

eQOnly 15% of the new UHF 
stations are making a profit, compared 
to 37% of the VHF stations. 

e During the first quarter of this 
year, 60% of the new UHF stations 
showed “substantial monthly losses,” 
compared to 25% of the new VHF 
stations—and the losses of the UHF 
stations are larger. 


e Of the 77 
who got telecasting permit 
them in without using them, 64 were 
UHF channels, only 13 VHF. Of the 
12 who quit after getting on the air, 
10 were UHF stations, only two VHF. 
¢ Up to FCC—The UHF broad 
say the FCC rules that permitted them 
to get into business are what is killing 
them now. They say they can’t com 
pete if their audience can be reached 
by a VHF station—and assert that the 
FCC itself is making it easier for VHI 
stations to invade UHF communiti 

UHF broadcasters say th 1ught 
in an economic and regulat 
circle that only FCC can 
goes like this 

VHF stations got in on tl 
floor first-108 of them wer 1 busi 
ness in 63 of the country’s | largest 
markets: all during the 3 


companies persons 
t turned 


isters 


round 


FCC 
“freeze” on new stations. ‘I! neant 
that networks were scrambling—and 
still are scrambling—-for VHF stations 
as afhliates, because advert wa 
to spend their money where 1 

reach the markets at the 

per 1,000 audience. 

¢ Contrary to Plan—That t the 
way FCC planned it, when nter 
mixed” VHF and UHF channels in 
its allocation plan back in 19 Inter 
mixture” means putting UHF channel 
alongside VHF channels in f the 
biggest markets. FCC cam with 
this plan as the only way of parceling 
out availablé channels so as to produce 
a “nationwide competitive tem” 
and give as many cities as possible at 
least two channels, the bigg towns 
6 or 7. 

FCC was told that 
UHF stations actually got on the air, 
new equipment would eliminate one 
UHF handicap—that is, the fact that 


by tl time 
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A WHIRLPOOL SPIRALS into the inlet of a model pump. This unique picture shows 
how air, a common cause of pumping trouble, was.carried_ into. the pump in 


The Case of the Baffled Whirlpoo! 


Some time ago, the report reached us that two 
Worthington vertical turbine pumps installed by one 
of our customers weren’t working right. They deliv- 
ered plenty of water, but vibrated badly and burned 
out bearings. 

Customer asked us to find the trouble fast. After 
checking we knew the pumps were okay, so Worth- 
ington Research had to answer him. 

First thing we did was build a one-tenth scale model 
of the customer’s installation. The photo shows what 


happened when we started pumping. 
A whirlpool immediately formed between the water 


surface and the pump inlet. Air, trapped in the whirl- 


pool and carried into the pump, turned out to be the 
villain in the case. 

The solution came with experimentation. A simp 
baffle arrangement in a side channel eliminated th 
whirlpool — and the trouble-making air. 

Chasing the gremlins from pump _ installations 
boosting the efficiency of heat transfer in air condi 
tioners, developing better seals for pumps and com 
pressors — these are all in the day’s work for Worth 
ington’s busy research engineers. At Worthington 
research ranks right alongside engineering, produ 
tion, and sales to develop better products for industry 


Worthington Corporation, Harrison, New Jersey 
48 


WORTHINGTON 


SSS Ss a 7 
AAU /I/IIIIN 


AAAVAAAANS 
CS 


THE SIGN OF VALUE AROUND THE WORLD 


AIR CONDITIONING AND REFRIGERATION - COMPRESSORS - CONSTRUCTION EQUIPMENT + ENGINES » DEAERATORS - INDUSTRIAL MIXERS » LIQUID METERS 
MECHANICAL POWER TRANSMISSION « PUMPS - STEAM CONDENSERS - STEAM-JET EJECTORS » STEAM TURBINES - WATER TREATMENT APPARATUS - WELDING POSITIONERS 
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UNUSUAL 
BUSINESS 


OPPORTUNITY 


/05e5, 


brassiere, is 


the adhesive 
available as an _ outright 


purchase or on a royalty 
basis. 


The product is amply pro- 
tected by foreign and domes- 
tic patents and trademarks. 


Will demonstrate the pro- 
duct’s advantages and prac- 


ticability. 


Unlimited possibilities in a 
tremendous, exclusive field. 


xxx 


EDWARD A. ASH 
6535 Third Ave., Detroit, Mich. 
Telephone: Trinity 5-490! 











for technical reasons VHF stations can 
put out a better picture a longer dis 
tance on less power 

Instead, the past two years have 
gone just the other wav-UHF cquip 
ment still can’t reach much farther 
than it did two vears ago, but FCC 
has permitted many VHF stations to 
imcrease their power, thus going even 
into communities where the UHI 
broadcaster thought he had a mo 
nopols 

Here's one example: UHF' station 
WFPF-TV in Atlantic City was in 
business when FCC permitted an exist 
ing VHF station in Philadelphia to 
step up its powcr enough to reach 
Atlantic City, 60 miles distant. ‘Th 
UHF station lost some of its network 
shows, lost business, and has asked 
FCC for permission to shut down for 
90 davs while it finds out whether it 
wants to put in more moncy 
¢ Proposals—Last week a UHF coos 
dinating committee came up with this 
proposal: that FCC (1) admit it made 
a mistake when it went for “inter- 
mixture,”’ (2) institute another “freeze,” 
and (3) use whatever time it needs 
to come up with a new allocation 
pattern that will make a market either 
all VHF or all UHF. That wav, they 
figure, the UHF man will have a 
chance. They'd also like a rule that 
would give more UHF stations a chance 
to telecast the good network programs 
that networks now try to give only to 
VHF stations. 

Allen B. DuMont, head of Du 
Mont Laboratories, has some sugges 
tions of his own. One would require 
all networks to have a certain number 
of UHF affiliates. Another would set 
up rules to enable a network to place 
a program in a certain market it can’t 
now reach. Another is to permit net 
works to own as many as I!1 stations, 
instead of the present limit of five 
provided some of these are UHI 

‘here are a lot of other suggestions 
before the committee, too. Radio-Ele« 
tronics-Tclevision Manufacturers Assn 
proposes to drop the 10% excise tax on 
UHF sets, leave it on VHF-onlv x 
ceivers. Other proposed solutions in 
clude limiting the power of VHI 
stations, re-allocating TV frequencies 
to put more channels in the VHI 
band by taking frequencies from other 
services, and a proposal to move all 
'V to the UHF band 

FCC seems to be 
guns, although one 
Frieda Hennock—this week said she 
regarded intermixture as a “fraud” put 
over on FCC. The agency figures it 
can’t turn back the clock and re-allocat« 
all over again, and for the long haul 
intermixed VHF and UHEF' stations 
have to be kept to provide enough 
channels to give every town of any 
size two or more stations. 


sticking by its 
commissioner 


UHF broadcasters 
fine in theory—but if FCC 
drift as they have been, UHI 
a corpse and television 
monopoly of a handful of net 
relatively few VHI 
one expects any quick an 
week the commiuttec LS h 
the networks. 


broad 





MARKETING BRIEFS 





Year-round air conditioning { 
has a big new name: Worthingt 
The company has made hi 
equipment before, now ha 
tion heater and cooler 
® 
Siesta coach, Budd's split-lc 
car (BW—Mav1'54,p47), 
made a sale. New York Ce 
told Budd it plans to b 
$210,000 each 
* 
A key fair trade test case ha filed 
by Sunbeam Corp. to plug phole 
through which price-cutters s! 100dS 
from non-fair trade areas int 
states (BW—Mavy! 5’54,p124). Sunbeam 
last week brought charges ag t Ma 
ters discount house, first to t t the 
interstate “loophole” from Washing 
ton, D. C. Suit was filed in B 
(Masters is incorporated in Ma 
Sunbeam already won temp 
straining order against anoth 
cutter on similar charges in 
e 


trade 


Vi 


Comic cook books for m« 
latest gimmick to push pach 
sales. A new one put out b 
Independent Packing Co., p! 
Mavyrose meats, is aimed at 
vard barbecue chef 

© 
Shopping center trend ha 
S. S. Kresge Co.’s business 
big chain will open 28 
stores in centers this vear 
for a total of 31 new stores 
number in 20 vears. Last 
opened 11, closed 13 

° 
Dixie Cup Co. reports sales 
cup dispenser have increase 
over 1950, establishing thi 
standard kitchen and bathro 
ment. Dixie's paper towel 
only 80% during the sam 
period. 

a 
Television Advertising Bureau 
ing a lot of trade attention 
members As Broadcast 
Bureau does for radio, the 
will serve as sales and promot 
ization for I'V broadcasters 
is still in the formative stages, | 
40 TV stations have signed u; 


\ 
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MORE THAN 100,000 ELECTRICAL ITEMS are avail- _bution...lighting units and lamps...ventilating, sig 
able from Graybar — complete wiring systems for naling, and “intercom” equipment...plus cable, con- 
any industrial need... apparatus for power distri- duit, wiring devices, and tools needed to install them. 


If it’s electrical, you can get it from Graybar 








Send for Your Free Copy, 
TODAY 


This fact-filled booklet ‘24 Time- 

and Money-saving Ideas"’ gives 

actual case-history data...dem- 

onstrates conclusively the savings 

possible through improved utili- 

zation of electrical equipment of 

all kinds. Write to the address 
below for your copy. 

For more information relative 

to any electrical installation, 

however, call 

your nearby 

Graybar 

Representa- 

tive—he'll be 

happy to 

serve you. 








Here are four important reasons why your next order for electrical equipment 
and supplies should read “via Graybar.” 


1,Graybar distributes the products. of over 300 of the nation’s leading manu 
facturers — well-known lines of proved design and construction. 

2.Prices and specifications on all these items are promptly available from 
your local Graybar office or warehouse. 

3, Local stocks of standard electrical items and fast delivery on nonstock 
lines assure on-schedule deliveries for both construction and everyday mainte 
nance needs... in emergencies, shutdown time can be held to a minimun 
4,Graybar Specialists in all of the major electrical fields are available for 
consultation on out-of-the-ordinary projects. You can rely on them for careful 
analysis of your requirements and complete impartiality in product recom 
mendations. 

Make it a point always to call Graybar first —a single source. 

responsibility will save you time and money. 





— 


= 
—ea ELECTRIC CO., INC. 
Gi aybaR 420 Lexington Ave., New York 17, N. ¥. 


IN OVER 110 PRINCIPAL CITIES 





Last week, President Eisenhower went down to Char 
lotte, N.C., to help celebrate the 179th anniversary of 
the Mecklenburg Declaration of Independence His 
visit was ostensibly nonpolitical. But Republican strate- 
gists saw it, and seized it, as an opportunity to con- 
solidate a beachhead in the Democratic South 


Eisenhower in Charlotte: 


Patriotism and Strategy 


WAITING to speak, Eisenhower chats with Rep. Jonas—state’s only Republican con- 
eve Republican of North Carolina gressman, from Charlotte's district. Left: Democratic Sen. Alton Lennon 
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FEW MINUTES before noon on ‘Tues 
A day of last week, President Eisen 
hower's plane landed at the Charlotte 
(N. C.) Douglas Municipal Airport, 
ind the President stepped down. It 
was a great day for Charlotte. 

Howling throngs lined the curbs as 
the  President’s limousine moved 
through the streets. A dozen motor- 
cycle policemen preceded him; a lin 


WAVING to the crowds, Eisenhower is still significantly close to 


Jonas (right). Between them is Gov 
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Umstead. 


of cars and two busloads of photog- 
raphers and newsmen followed him. 
Secret Service men _ prowled every- 
where. Flashbulbs popped. National 
ind Confederate flags waved frantically. 
In front of an A&P store, a troop of 
Negro Boy Scouts stood in full-dress 
uniform, saluting. 

It was a great day—particularly for 
Mecklenburg County, of which Char 


* 


lotte is part. The President hac 


to take part in Freedom ¢ 
Day, a locally organized con 
of (1) Armed Forces Day an 
179th anniversary of the Mé 
Declaration of Independenc« 
Only two other President 
past had ever visited Charlott 
celebrate the Mecklenburg 
William Howard ‘Taft in } 


»} 


CHEERING throngs give Eisenhower an enthusiastic 
GOP hopes the visit will help reelect Jonas in Novembe 





When you're “stymied” by a shipping problem 


— Ask our man! 


@ Shippers have learned the value of calling in 
Baltimore & Ohio freight representatives, for these 
men are steeped in the know-how of efficient ship- 
ping. They are friendly and always ready to answer 
your questions. 

They've actually been over B&O lines, seen the 
operations in yards, terminals and offices. They have 
studied, under departmental officers, the many phases 
of shipping you will wish to know about. 

At their fingertips is information on B&O's 
Sentinel Service on carload freight, and Time-Saver 
on less-carload. They’re up-to-the-minute on 
schedules and handling, and they are keeping current 
on transportation topics of importance. 

So, when special problems cause a “‘stymie”’, let 
the B&O inan help remove them. He'll be glad to 
do it, and his cheerful advice may save you money 
and needless uncertainty. 


Baltimore & Ohio 
Railroad 


Constantly doing things —better! 





“... Eisenhower's presence 

would forward the plans of 

many Republicans .. .” 
CHARLOTTE starts on p. 98 


Woodrow Wilson in 1911 t's why 
last Tuesday's doings s ) mo 
mentous to the citizens of ( rlotte 
Among the cheering c1 how 
ever, there were manv c d ob 
servers who saw in the P: t’s visit 
a much broader—and p much 
more momentous—signif than 
that. Last Tuesday wa great 
day, these observers wer for the 
Republican Party. 
©QOn the Surface—The ) nburg 
declaration was signed i by a 
group of local citizens w longer 
saw fit to submit to British A year 
later, in Philadelphia, th tinental 
Congress signed a simila il—the 
Declaration of Independ that 
since become a national d 
Historians attach littl 
cance to the Mecklenburg 
except that it indicated t 
the times. The citizen 
burg County, however 
get the courageous act of t 
tathers. Mecklenburg 
brates the declaration ey 
Normally, Ejisenhowe: 
have accepted the invitati 
this year. But his political 
vinced him that a visit 
would be an excellent pi 
lican strategy. Although tl 
would give might have to | 
in tone, the advisers said 
presence at the May 15 fe 
forward the intertwined p! f man 
Republicans working on both the North 
Carolina and the nati enes 
Eisenhower accordingl, ind 
went. 
eThe Break—Basic | blican 
grand strategy right now veighty 
reason behind Eisenhow trip to 
Charlotte, is the hope of ng up 
the solidly Democratic co f South 
ern politics 
The “Solid South” ha phe 
nomenon of the Ameri olitical 
scene since the davs of tl Wat 
From time to time, watchf Repub 
licans think they see glim ws of a 
breakup: Independent-mi South 
ern Democrats have oft lintered 
away from the straight |! ocratic 
ticket, in such groups as t Hoover 
crats,” “Democrats fo Villkie, 
“Dixiecrats,”” and “Citiz Eisen 
hower.”” But so far, n f these 
splinter groups has led th th into 
the Republican camp 
For political fecling i 
South. A Southerner might 
have his voting choic« 
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news for industrial truck owners! 


Now... 
5% more 
capacity 

here 


... With the New EDISON “MC” type Battery! 


Specifically designed to provide 
more power for modern driver-ride, 
sit-down fork trucks, this newest 
Epison battery development pro- 
vides 25% more capacity than ever 
before available in nickel-iron-alka- 
line batteries . . . to suit the limited 
battery compartments of such in- 
dustrial trucks. Extra power too, for 
operating various hydraulic devices 
which speed handling in plants and 
warehouses. 

Besides this unusual space- 
capacity ratio, the new ““MC’”’ offers 


Most dependable power... 
lowest over-all cost 


you get both with an EDISON 


all of the profitable features that are 
typical of Eptson Nickel-Iron-Alka- 
line Storage Batteries: steel plates 
and cell containers for the most 
rugged, long-life service—electrical 
characteristics that assure foolproof 
operation and outstanding depend- 
ability. 

And like all Ep1son batteries, the 
new ““MC”’ is designed and built to 
give more than twice the performance 
life of other type batteries. Be sure 
to investigate this new Epison de- 
velopment today! 


EDISON 


Nickel + Iron + Alkaline 
STORAGE BATTERIES 


EDISON ALSO MAKES THE FAMOUS “‘V.P.”’ VOICEWRITER AND THE TELEVOICE SYSTEM 


If you operate battery electric indus 
trial trucks, or are planning to pur 
chase one soon, be sure to have the 
complete facts on the new Epison 
“MC” type battery. Clip the coupon 
below and mail it today. 


Edison Storage Battery Division 
Thomas A. Edison, incorporated 
501 Lakeside Avenue 

West Orange, N. J. 


I'm interested in the new MC battery 


([] Send me complete literature 


C] Have your representative call 


NAME 
TITLE 
COMPANY 


ADDRESS 


eer ee = = 








“THE SALESMAN WAS RIGHT!” says Mr. William Jack Close, vice- 


president of Hoggson Bros., inc... . “Herman Miller's Executive 







Office Group does provide perfectly for the four basic needs of an 





executive office; work, conference and storage areas plus a place for 





and feeling of relaxation. Result? More work with less strain.” The 





Executive Office Group was designed by George Nelson. Through 





leading office equipment dealers, architects and decorators. 





Mr. Wm. Jack Close is vice president of Hoggson Bros., inc., 580 





Filth Ave., New York 36, N. Y., specialists in bank construction. 







_— 




























































Write to Dept. BW-54 for your free copy of our new EOG brochure. 






HERMAN ILLER FURNITURE CO., ZEELAND, MICH. 






Showrooms: New York, Chicago, Grand Rapids, Kansas City, Los Angeles. 
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Democratic Party headqu 
generally prefers to expr 
pendence by riding wit! 
group rather than by swit arty 
allegiance. And even thor 
Democrats sometimes vot 


licans in national electi ma 
jority. of the South tical 
ofhices—the foundation st liti 
cal organization—are dom the 
Democrats. 

That is the basic shape brick 
wall of Southern politic §. a hich 


many a good Republican ha 
broken his head. Republi on 


vinced, however, that th« n be 
brought down. And the tior 
has grown during the past uN 
They think they see signs tblin 
in the wall. One of the w oint 
as they see it, is the 10th ¢ ional 
District of North Carolin otte’ 
district. 

¢ Strategy—In the Nov 1952 
national elections, the | District 
voted for Eisenhower—86,0 000 
against Adlai Stevenson. | ent 
Charles R. Jonas, Repub! to th 
House of Representative is] 
North Carolina’s only Rept on 
gressman. He is also the f Repub 
lican representative elected 10th 
District since his father, ‘ \ 
Jonas, went down before t Dept 
sion-born Democratic 

1930 


One motive -behind | 
visit to Charlotte last wee! 
Jonas keep his Congressi« 
ing the coming Novem! 
Though the President's visit ten 
sibly nonpartisan, the polit f 
that Jonas hardly left Eiser d 
during the whole affair. J: I] d 
Eisenhower off the plan 
port; sat beside him dur e rid 
through the city streets; sat to | 
on the platform at Freed k; and 
made the only other spec I 


speech than the President te the 
fact that also present were } Caro 
lina’s Gov. William B. | 1 and 
Sen. Alton Lennon (both | rat 

¢ Starting Point—But Eisen! s visit 
had broader purposes t ping 
Jonas in Congress. As the | lican 
see it, the 10th District it 

real breach in the wall. Fr Ri 
publicans feel, they can sp t int 


the rest of the South 
When a political party | 1 un 


derdog for a long time, as the Repub 
lican Party has in the Sout ts ma 
chinery gets gummy. Re] ck 

tioneering in the South | com 
half-hearted, for in n 1S‘ 

especially in local electi: Lepubli 
cans have little or no hope ining 
The apparent hopelessne the Re 
publican cause has lowered liber 
of its Southern troops. B young 
Southern Republicans have cither shied 
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Bd 
AIM for LOWER PACKAGING COSTS with 
Acme Steel Pneumatic Tools 


Fred c Hartman, 

~~ Los Angeles, was the 
Acme Idea Man who 
helped solve this 

unitizing problem. 


ask your 


"Acme Idea Man 


to help solve your 
problems 





New economies are evident every day where industry is unitizing 
the handling of products of all sizes, shapes and weights with 
Pneumatic Strapping Tools. In Los Angeles, for example, 

Morris P. Kirk & Sons mechanized its handling of zinc alloy ingots 
with modern conveyor systems and an Acme Steel Pneumatic Stretcher. 
The economy of the Acme Steel Strapping method (Idea No, 414) 
used in this plant adds up to a 25% reduction in packaging time; 

a 25% reduction in labor; a 90% savings in storage space. 


Your Acme Idea Man is prepared to demonstrate the cost-cutting 
advantages of Acme Steel Strapping Tools in your plant. Call him, 
or write Acme Steel Products Division, Dept. BC-54, 

Acme Steel Company, 2840 Archer Avenue, Chicago 8, Illinois. 
Or, Acme Steel Company of Canada Limited, 

660 St. Catherine Street W., Montreal, Quebec. 


Al M For Safe, Lower-Cost Shipping 





The man from Cunningham & Walsh 


... 8elling cars in Norwalk, Conn. 


Here you see Robert R. Newell, a 
senior vice president and director of 
our advertising agency, getting some 
selling tips from Ed Cary, President of 
Ed Cary Pontiac, Ine 

Why is he interested in learning how 
a dealer moves new and used automo- 
biles? Because he knows that the time 
spent on the show room floor, the used 
car lot and in the service department 





COMPLETEL Just turn the 

[! ¥_ AUTOMATIC PRESTO on and 
forget it. No attendant or operator is needed. 
This amazing reproducer will play 8 hours of 
pre-recorded background music without repeti 
tion, Then, it will recycle or turn itself off, 





Connect the PRESTO to your 

public oddress system. Taped 
musical programs are available at low cost. Build 
your own musical library 


| PRECISION BUILT | Little or no maintenance is 


required. Plastic tronspar 
ent shield prevents dust ond permits instant 
inspection. Designed and produced by the 








world's largest manufacturer of 
audio recording equipment, the 
PRESTO Tape Reproducer is built 
for years of trouble-free service 


AVESTO 


RECORDING 
CORPORATION 


NaME 


COMPANY 


ALORESS 


lier tn | 


erty AND £ONE 


will give him first hand knowledge of a 
dealer’s problems . . . a better under- 
standing of why men and women buy 
cars. 

We believe we create better adver- 
tising because all our creative people 
work at the retail level for at least one 
week a year. 

Cunningham & Walsh, Inc., 260 
Madison Ave., New York 16, N. Y. 


The value of background music to raise the 
efficiency of workers in offices and plants has 
been proven many times over. And, progres- 
sive hotels and restaurants everywhere recog 
nize the need for the non-juke box type of 
music to create a pleasant atmosphere for 
guests, 

With the PRESTO Tape Repraducer you can 
supply scientifically balanced music for long 
periods of time... with small capital invest 
ment and without the cost of an operator 


send this 
coupon 
today. 


PRESTO RECORDING CORP., PARAMUS, N. J. 


Rush me details on how | can provide my own back- 


ground or work music at low cost with a P&-17A 


state - — 


ee 


WORLD'S LARGEST MANUFACTURER OF PRECISION RECORDING EQUIPMENT AND DISCS 
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away from politics altoge 
elsewhere to pursue politica 

In North Carolina's 10t 
Republicans feel, some big 
been made With 
actually sitting in Cong: 
trict’s GOP workers have 
stand on. They have le 
high-caliber young men. 11 
burg district, Republican 
form a beachhead for a su 
invasion of the South 
¢ Change—How did the M 
district take on this Repub! 
If one factor has contribut 
shift more than any othe: 
has been industry 

North Carolina is one of t 
dustry-minded of South 
Many Northern _ busines 
drifted into the state, anc 
drifted particularly into Ch 
city is a major distribution 
the entire South (BW 
p70). The Northen | 
there have leavened the cit 
thinking. Moreover, South: 
men of Charlotte have m 
ingly frequent trips to th 
borrow money, arrange busi 
Returning to their homelan« 
brought a tint of alien polit 
ing with them 
e Men—As a result, a large 
the GOP’s brightest voung 
clustered around the Char! 
The political machinery the 
ning to move more quickh 
smoothly 

The Mecklenburg Count 
Republicans have  reorgan 
group to create an 
Typical of the kind of m« 
publicans are trying to sn 
South is Marcus Hickman 
the Mecklenburg board anc 
sel for the national orga: 
Young Republicans. Hick 
lawver in his early thirtic 
moving spirit is Ray Jenni 
lican mavor of ‘Tavylorsvill 
Alexander County 
Republican, is chairman of 
state organization and i 
fight to pep up Republican 
Carolina. 

In the 9th District, Repul 
turned up another hard-wo 
man—Wiilliam EF. Stevens 
veteran in his early thirtie: 
campaigner with the added 
attractive wifc. Stevens 
Carolina Republicans thei 
of winning a second Congr 

[he slow change in M 
political climate has even pr 
Democrats into the Republi 
[ypical of the variety 
Democrat the GOP likes is ] 

Charlotte citizen in the a 
ing business. Page was 
Democrat until 1952, when 


exccul 


Jenning 


} 
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the state Citizens for Eisenhower move- 
ment and, after Eisenhower's victory, 
turned Republican. He is now secretary 
of the Mecklenburg County Repub- 
licans. 

¢ Follow—\With all this going on, it 
made sense to Eisenhower's political 
advisers that the President should visit 
Mecklenburg County last week. With 
his well-publicized personal magnetism, 
it was felt, he could charm the pop 
ulace. Some of his prestige would rub 
off on Jonas and Stevens. His visit 
would boost the morale of GOP work- 
ers throughout the region. All this 
would serve to consolidate Republican ey ‘ VB 

gains in and around Charlotte. ges aed First proven id ik one 

According to Republicans, it worked. ae ; & A : 
Some 30,000 people showed up at ia: powered Lift-Truck with hydraulic 
Freedom Park and cheered the Presi ie drive*...and hydraulic control 
dent wildly. The speakers’ stand was hs ea ean = 
on an island in the middle of a lake; ie “dl ‘ 
and here, with Rep. Jonas near him, 
President Eisenhower sat down and ate 
fried chicken, country ham, biscuits, 
pickles, and chocolate ice cream 
eschewing the strawberry and vanilla. 

Following Rep. Jonas and Gov. Um 
stead, who made only a 30-second re- 
mark, Eisenhower rose and spoke for 
about 12 minutes. He talked of patri- 
otic things, not of the Republican 
Party. The crowd took it in, and, ac- 
cording to one Republican present, 
“loved it.” 

Republicans now say that there is a 
new vigor in Republicanism through 
the 10th District—although Democrats 
deny that the President's visit changed 
anything. If the Republicans are right, 
they have given a demonstration of aT? 
how a party in power uses the Presi- . . 
dent to further political plans. Similar Santor 
appearances of the President, at non- 
political affairs, are planned for other 
strategic parts of the country this sum- The simple movement of this one lever The new Service Handler is the ulti- 
_— and fall. automatically shifts from low to high mate in rider-type powered lift trucks. 
¢ Crisis—As it happened, the Mecklen- and high to low... tw ds f d Its economical and efficient 6 h.p 
burg festivities took place at a time g <a ATTY IGEN nest h: ‘e Be 
when two near-crises had hit the North Ae aes Cee te the ro ss Be ae 
Carolina political scene. First, shortly cen 2 ara tno aah no a ps 
before the Mecklenburg anniversary, the Handler’s power lift goes into ee , hen ra re 
Sen. Clyde R. Hoey died. He was the action. No time lost hunting other con- a ae sah A vote rm 
senior North Carolina senator. Gov. trols. Completely modern. eneittite im ssconds ie chaos her 
Umstead man _now nominats 2 0 | "Dead man” brakes olvays more Snapping the hood 
Republican state chairman Jennings safe. And on the Service Handler they Se cence en ms 


plans to appoint a six-man committec h | bh the overall cycle time 
; Tats the operator lets go the control handl , » 
as soon as possible to appoint a GOI Pp qd e Patent Agglted tes 


candidate for November. or steps off the truck. 

The second near-crisis was the U.S. And REMEMBER . . . INSTANTA- SERVICE 
Supreme Court's ruling against segrega NEOUS REVERSING WITHOUT SHIFT- KW EBOE 
tion in public schools (BW—May22’54, | ING OR ROTATING THE POWER UNIT, Seitees ee 
p25). Neither Democrats nor Republi ; 
cans are quite sure vet what effect this 
will have upon future voting. I[t will 
probably lose some white votes for the 
Republicans, but it will also probably 
gain the GOP some Negro votes. No 
one is sure whether the two effects will 
balance one another, or—if they don’t 
—which effect will be stronger. 








El 


and two speeds backward. 
By simply raising the control lever 


are automatically applied the instant 


Manvtacturers of CASTERS @ WHEELS @ TRUCKS © LIFTERS @ LIFT TRUCKS © SPECIAL EQUIPMENT 





INDIVIDUAL a 
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In less than | minute... 
for less than 2 cents! 


That’s all it takes to copy a letter with the 
Bambino, the new small Ozalid® machine for the 
office. The Bambino saves hours spent in 
retyping for carbons, frees your stenographers and 
typists for more important jobs. 

This handy office appliance has scores of 
uses; can make extra copies of reports, 
statements, invoices, orders, lists, bulletins, 
even penciled memos—speed communication, 


get things done faster. 


THe BAMBINO copies anything typed, printed, 
drawn, or written on translucent paper, up 
to nine inches wide, any length. Reproduces 
instantly on chemically coated Ozalid paper, 
film, or fabric, at high speed and low cost— 
without stencils, plates, inks or developing 
solutions. And delivers clear, dry copies. 
Economically priced at $410, the 
Bambino shortly pays for itself in even 
a small ofhce. 
Call the nearest Ozalid distributor 
(see phone book) for a demonstration. 
Or write for free brochure to 
71 Ozaway, Johnson City, New York. 


OZALID—A Division of General Aniline 
& Film Corporation... From Research to Reality 
In Canada, Hughes Owens Company, Ltd., Montreal. 





copying machine for the office 





Turnpike Detour 
ELYRIA, OHIO-1! 


tween Elyria and the Ol 
Commission over whet! 
new toll road can cut 
plushy residential 
headed for the stat: 

Meantime, the on 
nounced that—pending t! 
the case—it was abando 
tempts to push construct 
the citv-owned land alo 
River. Instead, the comm 
ducting a survey to builk 
ramp leading from the 
northeastern edge of El 
Route 20, which cut 
downtown Elyria, then 
Route 57, which cuts ba 
Elyria to join the tu 
northwest sid 

Elyria is resisting th 
because, city official 
interfere with the city 
“master plan” for pushi 
areas to the northern edg« 
Thev also claim it would 
of tax revenue divic 
schools, shopping centet 
Another probable reasor 
fluential Elvrians living 
Farms don’t want the t 
ning through their back 
¢ Up in Arms—The ba 
gathering steam ever sin 
when the commission 
plans. But it didn’t reall: 
the first of this vear, wl 
wokc up to the fact that all 
contracts for turnpike 
four-mile stretch withi 
been let 

Elvria demanded tl 


+t 


sion build a bypa 
town, outside cit 
officials found this would 
$4-million more than th 
the city, and rejected it 
Chief court iction 
round the commission 
tion proceedings against 
owned parcels of land at B 
Two wecks ago, the 
junction against these pri 
it mav be six months befe 
reaches the Ohio Supren 


Crossed Wires 
CINCINNATI_W? 


overturns a rate imcreas 
utility has already start 
what should the custom 
was an issuc this week bet 
cinnati councilman and t! 
& Suburban Bell Telepho 
Last June, the state P 
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TRANSPORTATION 


ELECTRIC POWER 


Chicage @ 


— FLUORSPAR 


LABOR FORCE 
LIMESTONE 

GAS @& OIL 

TIMBER 


WATER 


a 


FOAL 


write for complete data 


on these industrial 
advantages along the CéEil 


ask about the tremendous coal supply and the oil from wells and pipelines 
in this Indiana-Illinois region. 


ask about the millions of kw capacity available from private utilities... 
new stations under construction. 


ask about the natural resources ...the abundance of limestones, fluor- 
spar, dolomite, sand, silica; also timber. 


ask about the large, experienced labor force and the harmonious labor 
management relations that exist. 


ask about the proximity to major markets and the railroads, barge line: 
river-rail transfers and highways. 


For factual information on the outstanding industrial opportunities in this 
Indiana-Iilinois area, write in confidence to Chief Economist: 


CHICAGO & EASTERN ILLINOIS RAILROAD 
332 SOUTH MICHIGAN AVENUE, CHICAGO 4, ILLINOIS 





WE'LL BE HAPPY 
TO DISCUSS YOUR 
REQUIREMENTS 


To 
& Speed Aircraft Production 


*& Reduce ‘Manufacturing Costs 
*& Ease Machine Loads 


This unit is part of a drop tank 
cartridgé assembly for the Boeing 
B-47 Scratojet. . . the mechanism 
which assiifes positive jettisoning 
of the fuel tank at the plane crew's 
will .. 


Complete units, machined, assem- 
bled and ready for installation, 
arrive at Boeing from Bridgwater, 
on schedules predetermined to co- 
ordinate with production flow in 
the Boeing plant. This “on-schedule”’ 
performance is an important factor 
in production of B-47 medium 
jet bombers for the national defense 
program. 


This Bridgwater Sub-Contract rela- 
tionship with Boeing is typical of 
work we do for many responsible 
manufacturers, in a wide range of 
industries. It is typical of how 
manufacturers rely on Bridg water's 
special facilities, and half-century of 
metalworking experience, to handle 
light to medium-heavy machining. 


In today’s tightening economy a 
sub-contract — the Bridgwater way 
— might well be your most efficient 
way to expedite production of 
machined components, or complete 
machines, at more favorable cost. 





Commission authorized th npany to 
raise its rates an average of Last 
week, the state suprem« rt ruled 
that the commission had 1 in its 
decision by allowing sev: tems in 
favor of the company. T! yurt or- 
dered the case back to th nission. 
¢ Rebuttal—The company ts that 
the rates are still in effect less and 
until the commission rey them 
with new ones. So it is continuing to 
use the higher rates for billing purpose 

Councilman Theodore B iITgues 
that if the company had right to 
charge the higher rates all during the 
litigation, then the custon has the 
right to deduct the increa w when 
paying his bill. 

The company says that if the cu 
tomers don’t pay their bil 1 full it 
will be forced to cut off s« Berry 
has urged the city to take the lead by 
cutting the amount off it phone 
bills and by taking court action to r 
strain the conipany from tting off 
service to anyone who ref to pay 
the difference. 


Gone, But It Returns 
ATLANTA —Atiantan t a full 


treatment Hollywood wor remiert 
last week, complete with st a false 
theater front made up to k like an 
old Southern mansion, an kets go 
ing for prices ranging fror to $50 

The picture: Gone With Wind 

Metro-Goldwyn-Mayer »s has 
reprinted the old favorit hich has 
already grossed over $38 ion, for 
wide-screen showings, complete with 
Stereophonic sound. It will 1 show- 


ings around the country n¢ eck 


Nudes Bearing News? 
SAN FRANCISCO —A rare coin- 


cidence got The White House, con 
servative, 100-year-old depart nt store 
into considerable hot wate th some 


| 


San Franciscans last w nvolved 


were a window dresser’s artist ind a 
decision of the U.S. Sup Court 
On Friday, May 14, the st put a 
summer travel promotion | ut half 
its windows. All the cl featured 
were pink, but the displ ment 
figured they wouldn’t show 
conventional flesh-colore: 
so they sprayed the manik 
On Monday of last w 
Supreme Court's histori« 
gation decision. Many p 
hadn’t seen the window d 
leaped to the conclusior 
White House was subt] 
decision by displaying Nes 
Telephone calls poured i 
ing the store for its “star 
majority critical. 
The White House kept | 


for the usual weck-long st 
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Perhaps it’s a skyscraper. Or a new expressway. Maybe a 
bridge to shrink the distance between two cities. An irriga- 
tion project to make a desert bloom. Whatever it is, this 
year’s graduate engineer is ready to take his place in the 
long line of wonder-workers who have changed the face of 
the earth. And made it a better place to live. 
Here’s the man who will build your world of tomorrow — 
facing still greater challenges in a faster-moving, faster- 
growing world. But he’s well equipped with the rich 
heritage of experience passed along by generations of en- 
gineers — and a tradition for turning dreams into realities. 
More power to him! 

Keeping step with the equipment needs of construction men is a 

job that has kept us on our toes for three generations. That's why 


P&H Power Shovels and Cranes are the most modern in the world. 
For the last word in digging, lifting or handling bulk moterials . . . 


les ps Hi JIVEYO 


HARNISCHFEGER corpPoRATION 


MILWAUKEE 46, WISCONSIN 


=?) . 
Fs 
tov 


PC Mores, SD | 


FOWEr SHOVELS PREFABRICATED Cmts WELOING 











A FRIENDLY ATMOSPHERE was the notable thing as steel negotiations opened last week—in spite of the heft of union demands 
presented by David J. McDonald (second from right) and received “for study” by U.S. Steel’s John Stephens (facing McDonald). 


Big Steel Weighs Union's Fat 


’ 


AT THE BARGAINING TABLE, as Stephens (standing) opened the conference, were 


130 labor and management technicians; later, they'll form smaller groups on specific issues. 


110 


Steel labor and manag¢ 
their 1954 round of cont 
ing last week behind ck 
the Pittsburgh Room in 
William Penn. Negotiat 
United Steelworkers (CIO 
with a long list of deman¢ 
to cost at least 50¢ an 
negotiations recessed to £ 
Steel Corp. time to fran 

Next week Big Steel ni 
have their turn to talk. ( 
they will substantially rej 
mands. After that 
will get under way; th 
specific for the first tim 
¢ Outside Influences—\\ 
two outside developm 
highly important: the 
increase that will show 
of a million auto work 
and a contract offer by G 
Co. to its two major uni 

Ihe auto workers’ ra 
(1) a 5¢ boost in the 
annual-improvement-fact 
ity) contract clause md 
government cost-of-living 
for mid-April (page 11 
penny from the work 
leaving them with a 
of 4¢ an how 
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BIG STEEL CHAIRMAN Benjamin Fair- 


less (left) broke precedent to attend. 


Demands 


GE’s offer to the International Union 
of Electrical Workers (CIO) and _ th 
independent United Electrical Work 
ers included a percentage pay hike aver 
wing shghtly over 5¢ an hour, with a 
minimum 4¢ In addition, Gl 
offered pay alternate holiday 
when any contract-set 
days falls on a Saturday (the 
Christmas and New Year's holiday 
do), and concessions vacation pa’ 
ind other contract terms 

Ihe auto raise, in particular, 
i floor under the steel union’s demand 
for “‘a general wage increase” in 1954 
USW will hardly take less, and it will 
to get more 
¢ Fringes—In addition to a raisi 
negotiators headed by David J 
Donald want: 

¢ Extensive 


Talse 
for 


seven 


in 
holi 


ot 


next 
on 


put 


rr 
USW 
M 


changes in the stecl 
pension plan, to provide roughly $185 

month (including federal Social 
Security) to retiring after 2 
vears. They $100, inclu 
Social Security 

¢ Emplover-paid medical, surg 
nd hospitalization insurance «(it 
jointly financed) with bigger benefit 

e A modified guarantecd-wage plan 
costing about 4% of payroll (an est 
8¢ an hour) and _ providing 


those 


now get 


mated 
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8 choices of Dial Direction! 





New 
operator... 


accuracy. On all new Toledos with swivel heads 
can be installed to face any of eight directions in 
to the platform; also with full 360° swivel. 


44 Ways Better... 


See the 


... put it to work in aaied your costs better 
Write for bulletin 2001. Toledo Scale Co., Toledo | 


= IKOLEDO 


pnp AAA SUCt ¢ 
HEADQUARTERS 


FOR SCALES 


Toledos peseres utmost reading convenien 
elp you control costs with greater 


‘ 


spe ead 


the 


re 


f 


(onio 


reat new Toledo Industrial 


T 
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ter. 
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FOR SENSITIVE 
CONTROL of POWER 


Adjustable speed 
MOTORS 


and Electronic 


CONTROLLERS 


stepless variation 
ot full DC torque 
from AC ovtlets 


Combination ad- 
jJusts current sup- 
ly as loads vary 
Thyratron tube- 
operated Control- 
ler converts ac to 
de delivers it 
to motor. Regu- 
lated by any signal of a few micro 
a a res. Reversing and dynamic 
brake. Motors—1/50 to 4 h.p. 


for complete drive 


P fart at $ 
ee 3 5 purchased in quantity 


GERALD K. HELLER Co. 








1230 W. Beltimore St. «= Baltimore 23, si? 
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om. 


is your office wasting 


$21,000? 


Let APSCO show yeu how 
proper pencil sharpener 
placement can save 

your company as much as 
$21,000 a year! Write 

for your free copy of “The 
Mystery of 

the Hidden Costs.” 


BROS OSO8888 008068808086 280888H, 


Apeco products inc 
DEPY. 8-12 

336 NORTH FOOTHILL ROAD 
BEVERLY HILLS, CALIFORNIA 


Yes, I'm interested in reducing office over- 
head. Please send me your free booklet 


NAME 

(Attach coupon to your letterhead or bus 
ness card and mail today!) 

“TT rTriLtrritrtittittetitittiterttttttitre 


lei eiieiieieiieitttele | 
Seeeeeeeneaeeeanae 


112 








BW —May 


limited benefits in lavofts 
§°54,p140). 

Other contract * 
include two more paid holidays 
ire six now); more vacation 
hike in shift differentials from 6¢ and 
9¢ now to 10¢ and 15¢ an hour; time 
and-a-half for Saturday work and double 
time for Sundays, and overtime for 
workers put in more than five 
consecutive work—even if it’s in 
different 

In addition, 
revisions 


‘improvements’ asked 
there 


p i\ d 


who 
days’ 
wecks 

numcrous 


full 


want 


USW 
contract including a 
union shop in every contract.” 
« Unexpected— I he steel industry was 
prepared for big union demands, despite 
the uncertainty of an industry oper 
ating at about 70% of capacity. But 
the extent of USW’s proposals still 
came as a surprise; they made up a 
heftier package than anybody had ex 
pec ted. One steel executive commented 
that USW “obviously” hasn’t a chance 
of getting anything like what it 
demanding; by asking so much, he said, 
“Dave has got himself out on a 
limb.” 

Perhaps aware of that reaction 
to prepare USW members for th 
and-take bargaining ahead—a union 
said this week that th 
things the union asked for have all 
“been on our agenda for years He 
added: ‘““That doesn’t necessarily mean 
the package] is our price for 
trial peac« these demand: 
will be adopted as part of the contract 
if and when the union and manage 


wa\ 


ind 


real 
give 
spokesman 


indus 


Cost of Living: 


Total 
Cost of 


° 


1948 
1949 
1950 
1951 
1952 


1953 


April, 
April, 
April, 
April, 
April, 


*April, 
May 
June 
July 
August 
September 


oe a 
onNWON 


PuUMaun uu 
e2OoOnvodoes wv 


Oe ee ee 
oS ew et at 
. 


October 
November 
December 
January, 1954 
February 
March 


suas 1954 


labor Stotistics 


. 


tt et et et 
indian | 


ment feel it is possibl 


trying to get the best possi! 


obtainable at this time 
¢ Good Friends—Such a st 
unusual one in the early 
gaining, concedes 
stantial “give” in the 
Some is indk 
position, too 
burgh of an 
about 8¢ an 
The friendh 
bargaining sess 
weight. U. S. St 
Benjamin F. Fairless sat 
while—an unprecedented sit 
—May22’54,p150 
new, close 
poration and 
between leaders Fairless anc 


Linhie 


Talk persi 
hour 

:tmosphe c 
ing ion ga‘ 
added 


umon and 


that pon 
relationship bet 


; 
i 


r 


that th 


ated in mai 


} 


eventual sett 


udat 


; 
} 


¢ But Hard Bargainers—T)h 


tionship is significant—but 
overemphasized as a su! 
of steel peace in 1954 

While ther 
between Big Stecl and US\\ 
the best vet, 
that each will barg 
on what it thinks 
settlement 
flict if minimum union 
maximum Big Steel con 
be reconciled 

In 1953, when not 
. settlement came quich 
before the deadline. Howe 
labor-m 

bargaining 


nm as | 
right 


even 


} 


Much 


some basic 


ences snarled 


struck for cight weeks 


1947-49 = 100 


Clothing Heusing 


Total 


100.7 
103.3 
104.7 
11g 
114.0 


117.0 
117.1 
117.4 
117.8 
118.0 
118.4 


118.7 
118.9 
118.9 
118.8 
118.9 
119.0 


118.5 


102.7 
100.6 

96.7 
106.4 
106.0 


104.6 
104.7 
104.6 
104.4 
104.3 
105.3 


105.5 
105.5 
105.3 
104.9 
104.7 
104.3 


104.1 
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Rent Only 


99.4 
104,2 
108.1 
112.2 
116.9 


122.1 
123.0 
123.3 
123.8 
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Best Foods, Inc., Bayonne, New Jersey. Whole eggs for use in Hellmann’s Mayonnaise are stored in 
this Styrofoam-insulated cooler room. The contractor was A. B. Schreckinger and Sons, New York, 


BEST FOODS SELECTED STYROFOAM 
INSULATION FOR ITS SUPERIOR RESISTANCE 
TO MOISTURE AND MOLD 


Makers of Hellmann’s Mayonnaise use easy-to-install Styrofoam for 


the economical insulation of large low-temperature egg storage room 


Wherever low temperatures must be maintained, Styro- 
foam® rigid board insulation has proved outstandingly 
successful—at a cost per-year-of-service that offers 
attractive savings. Styrofoam provides more of the “ideal” 


proverties sought after in low-temperature insulation than 


any other commercially available material. 


Specify Styrofoam insulation for low-temperature rooms, 
insulated vehicles, refrigerated equipment, pipe covering 
or perimeter insulation. Its use is indicated in any field 
where these insulating advantages are required: Low “K” 
Factor e Odorless e Resistance to Rot and Mold e 


Superior Water Resistance e Long Service Life « | 
Install e Lightweight e Low-Cost Installation— Mai 
nance—Operation ¢ Available in Convenient Sizes. 


. GET YOUR COPY of the Styrofoam low-temperat 


booklet. It illustrates installation t 
niques and gives all the details of 


er | th 
, properties of Styrofoam low-temperat 
insulation. Contact your Dow sales offic: 
for the name of your nearest distributo 
or write THE DOW CHEMICAL COMPA 


Midland, Mich., Plastics Sales, PL 654A, 





you can depend on DOW PLASTICS 





Why cats have 9 lives 








Cats are cautious. Ordinary citizens like you and us take chances. 
All sorts of silly chances. Like this parlor booby trap you're looking 


at right here. 


Edison never would have invented the lamp bulb if he figured this 
was going to happen. But he couldn’t have imagined that 75-odd 
years later there would be more than 20 million houses in this coun- 
try with inadequate wiring (not enough circuits, not enough outlets, 
too few switches, etc.) or that new homes, too, would suffer from 


this sickness. 


After all, is there anything you use more in your home than elec: 
tricity? Do you know how many circuits you have in your home? 
How many you ought to have? How many special duty lines you 


need for washers or ranges, air conditioners? 


Or suppose you’re in the market for a new home. Do you know how 
to check the electrical service? What to look for? The extra margin 


of adequacy it ought to have for the next ten years? 


Talk to your lighting company. You'll find them mighty helpful. 
There’s no charge for their advice. They’re not responsible for the 
wiring inside your home, but they are concerned with helping you 
make electricity your servant, and not the other way around. Or, 


if you'd prefer, write us for your free copy of “Getting the Most 


From Your Home’s Electric System.” — —_—__—_— 


e j Ay . . 
CCirical worid 
This message is one of a series sponsored by Ele: ——EE 
trical World ... for 80 years the basic reference 





of the operating and management men in America’s 
great electric power industry. Electrical World 
serves them fast and faithfully each week with the 
industry's news, plant practice and technology. 
Here in its editorial pages an industrial giant lives 
and breathes and plans ahead. Here in its advertis- 
ing pages the leaders do business with the leaders 











T 42ND STREET, NEW YORK 36, NEW YORK * ABC * ABP 





HERE'S HOW “SILENCE SERVICE” 
KEPT A TRANSFORMER HUMMING 
WITHOUT THE HUM! 





a cite 
NY A 
BEY) oe; rh Nai 


(Cy 


Labor Dept.’s Assistant Secretary Wilkins, 


Governor Langlie of Washington will be a 
first Negro delegate to represent the U.S. 


> 
new face at ILO meetiggs. Also 














When an Electric Light Company put up 
a new 15,000 kva substation, the sparks 
began to fly. An annoying hum got on 
nearby residents’ nerves and a touchy 
public relations situation reared its ugly 


But public relations is pare of ISC’s 
“Silence Service.” Our acoustical team 
tested the noise levels, went to the draw- 
ing board, came up with a solution, manu- 
factured the finished product and installed 


it. Result; no more complaints. AFI 


Delaney, 


UNIONIST George Phil 
official, leads the workers’ dek 


EMPLOYER William McGrath, an ILO 


veteran, represents industry while 


They Face Tense ILO Session 


United Nat 


Was OFT 


in ation. 
bYy Aneel 


Industrial noise is a menace to your em- 
ployee relations. It also ceses you im- Of all the international organs deal- within th« tructure 


portant dollars in loss of time, loss of 
efficiency, and, when noise is acute, in 
deafness claims. Why nor let “Silence 
Service” study your noise problem and 
recommend a solution? You'll find that in 
the long run you save with silence. Just 
write, outlining your problem to me. 


We'll be glad to send you our 
booklet “Sound Facts” 


> 
, cA 
LA Pe tt eA4 


President : 
INDUSTRIAL SOUND CONTROL, Inc 
45 Granby St., Hartford 12, Conn 





ing with broad and basic problems, the 
International Labor Organization has 
probably been hurt least by the world’s 
East-West cleavage. That is, up to now. 

Until this year, Russia and most of 
its satellite countries have boycotted 
ILO. 

The organization went its way, try- 
ing to raise working and living stand- 
gathering and publishing facts 
about slave labor conditions, and pro- 
viding a forum for government, indus 
try, and labor groups from 66 member 
nations. Established originally as an 
adjunct of the old League of Nations, 
it survived the League’s demise as an 
independent body and was incorporated 


ards, 


when the U.N 
Although any U.N 
is entitled to ILO m 
accepts ILO’s rules, th 
most of the 
it a wide berth 
free of internal 
viewpoints as diverse a 
conservative American 
Socialist trade unionist 
cape the bitter ideologi 
have brought the work 
national bodies to nea 
now Russia, Hungary, a 
munist states have ann 
are electing to become | 
and will be fully rey 


Whil 


disse n 
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SUN OIL'S PETROCHEMICAL PLANT | 


now making high-purity aromatics 


NITRATION 


NITRATION 


DEGREE 


BENZENE TOLUENE XYLENE 


The new $15 million Sun Oil Company petrochem- 
ical plant in Marcus Hook, Pa., can now supply 
benzene, toluene and xylene that meet a new high 
standard of purity. It is the largest and most 
modern plant on the East Coast producing these 
aromatics from petroleum. 

Precision instrumentation, combined with the 
most modern available facilities, provides constant 
control of every step in the refining process. Only 


selected feed stocks are used. The result is month 
in, month-out sameness—even with high volume 
throughput—-plus new versatility and efficien 
Other petrochemicals produced by Sun Oi! Com 
pany include propylene trimer and tetramer, su! 
fonates, and a new type of high-molecular-weight 
naphthenic acid that is practically free of oil. For 
a technical bulletin describing any of these Sun 
petrochemicals, write Department BW-5 


INDUSTRIAL PRODUCTS DEPARTMENT 
SUN OIL COMPANY 


PHILADELPHIA 3, PA. 


+, I> 


e SUN OIL COMPANY LTD., TORONTO & MONTREAL 


Refiners of famous Blue Sunoco Gasoline and Dynalube Motor Oils 





LIGHT on 


EASY TO CARRY | 


Put it where you need it! ” 








% 


Standard (ITEWATE | 


Sectional Roller Conveyor 


© Ideal for loading and 
“spot” conveying jobs. Keep LITE 
WATE conveyors handy in your shipping 
roum — Carry a section on your truc ks 

Handles commodities up co 80 lbs— 
moves bags, cases, cartons, hollow | 
tom, narrow, cleated and irregular pack- 


unloading, 


DOt- F 


ages or articles not suited to wheel con- § 


veyors, 


Operates at grades as little as 
V4 in. to % in. per fe. Available in 10 ft 


and % ft. straight sections and 90° and & 


45° curves; with interchangeable spacing 
of rollers—from 1% in. to 12 in. centers, 


Write Dept. BW-54 for Bulletin 63-B 








@A compact, mobile, easily moved 
power-belt conveyor unit. Extends to 
46 ft. and retracts to 9 ft. 10 in 

Reaches into cars, trucks, trailers. Han- 
dies commodities weighing up to 150 !bs 
Available in two models—1 way stretch 
und 2 way stretch—and 4 sizes. Write 


Dept. BW-54 for Extendoveyor Bulletin. 


Send for Bulletin 63-8 describing 
Standards gravity and power con- 
veyor urits, Addross Dept. BW-$4, 

fae 
STANDARD CONVEYOR COMPANY 
General Offices: North $1. Paw! 9 Minn. 

Seles and Service in Principol Cities 








annual ILO meeting, which opens next 
week in Geneva. 

This explains the intensified official 

effort of the U.S. to make its delegation 
more united than it has been in the 
past and to give it more standing and 
prestige. 
. U.S. Team—The recent appointment 
of J. Ernest Wilkins as Assistant Sec- 
retary of Labor in charge of interna 
tional affairs was a conscious step in 
this direction. The Assistant Secretary 
with the international portfolio is al 
ways one of the two government dele 
gates to ILO. As an eminent lawyer 
who did distinguished work on Presi 
dent Eisenhower's Contracts Compli 
ance Committee, Wilkins upgrades the 
quality of the delegation. As a Negro, 
he converts what has always been a 
U.S. weak point in international meet 
ings dealing with social affairs—the 
American race problem—into a point of 
trength. 

Making Gov. Arthur B. Langlie of 
Washington the other government dele 
gate is also a significant move. The U.S. 
position at ILO meetings has some 
times been lamed by attacks on the 
constitutional structure of the Amer 
ican government. Thus, for example, 
when a question was before ILO on, 
say, what the world’s minimum stand- 
ard should be for workmen’s compen- 
sation, U.S. government delegates, who 


always came from the fed 

had to explain that this wa 
for the states. Such an expla: 
occasionally scorned as an 

responsibility. Gov, Langli 
full U.S. representative at G 
be able forcefully to present 
point of view. 

William McGrath, of th 
son Heater Co. of Cincin: 
nominee to the delegation of t 
Chamber of Commerce and 
tional Assn. of Manufactu 
was some disappointment 
Washington at his appoint 
cause he has been an outsp: 
cate of the Bricker Amen 
limit the President's treaty-m 
ers; and he has been consider 
opposed to the ILO’s poli 
jectives. Assurances have b 
however, that he will keep in 
U.S. policy at the Geneva n 

Phil Delaney, named by t! 
an ILO veteran. 

e Agenda—Substantive matt 
ILO agenda this year are 
vocational rehabilitation of th 
migrant workers, penal san 
breaches of employment cont 
holidays with pay. But no 

a dull session. The appearat 
Russians with as yet unrevea! 
for influencing ILO promis 
conference. 


Meany’s Star on the Rise 


AFL chief scores series of victories, just at the moment 
when his ClO counterpart, Reuther, gets resounding snub 


from the Steelworkers. 


George Meany last week emerged 
from the spring quarterly meeting of 
the American Federation of Labor's 
17-man executive council in the strong 
est position he has held yet as president 
of AFL. He gained new stature through 
a series of leadership victories—including 
the harmonious settlement of a particu 
larly troublesome jurisdictional feud be 
tween two major AFL unions 
« Snub to Reuther—At the same time, 
the stock of Walter P. Reuther, Meany’s 
counterpart in the Congress of Indus 
trial Organizations, took a new dip. 


David J. McDonald, head of CIO's sec- 


ond largest union, served notice that 
the union doesn’t want to be referred 
to in the future as “the CIO Steel 
workers.” 

McDonald told Pitts 
burgh that his union should be desig 
nated as the “United Steelworkers of 
America.” He added that he didn’t 
care for a CIO “before or after that 
name,” because, he said, “the CIO 
doesn't have a damn thing to do with 


reporters im 


the internal affairs of the w 
Steelworkers, he explained 
tonomous union,” and it 
with CIO is only a “volunta: 
ship. 
McDonald’s 
have been decidedly 
'54,p136) for some time 
there seems to be general 
mony between CIO’s ma 
tionals The latest McDor 
stressing USW’s autonomy 
hinting at complete futur 
ence, can't help but have 
deep within CIO 
Behind McDonald's 
request to the press in Pitt 
week appears to be the st 
strong disagreement with 
policy—reportedly a Reuth 
that for the good of the 
the names of individual 
unions are to bi 
major moves are to be 
name of CIO 
¢ Raiding Pact—Meanwhik 


relations w 
cool 


ornit 


played « 
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A port’s “muscle” is its equipment. 


There’s plenty of “muscle” at Hampton Roads, including two 
30-ton traveling cranes, three 15-ton gantry cranes, two 10-ton 


semi-portable swinging gantry cranes, one 7'2-ton crane, a 90 
ton floating crane. . . modern packaging and fumigation services 

. top-grade facilities for handling oils and other liquids, coal, 
grain, fertilizer and other bulk materials. . . plenty of mechanized 


“truck” equipment, a// manned by dependable, high-calibre crews, 


For specific information about any phase of 
efficient export and import freight movement at 
the Ports of Virginia, communicate with — 


. Virginia State 
2 Ports Authority 


254 GRANBY ST., NORFOLK 10, VA. 
HAMPTON ROADS: The Ports of Newport News, Norfolk, Portsmouth and South Norfolk. 
RIVER PORTS: Alexandria, Hopewell and Richmond, 





























An Orlyt greenhouse has a way of bringing 
fellows closer together. There are so many 
interesting things to discover, and wonders of 
nature to share. Endless questions must be an- 
swered and hundreds of experiments performed. 


In fact, the entire family is fascinated by this 
most wholesome of hobbies. 


Low cost—less than you probably imagine. Pre- 
cision made materials for a 14 by 81% ft. Orlyt 
ready to connect to your home are $400. Three 
years to pay, including complete equipment and 
construction. Send for free Catalog No. 3MY3. 





IRVINGTON, N.Y. « DES PLAINES 








OWN BACKYARD 


Hand Book—Greenhouse Gordening For 
Everyone by Ernest Chabot 
trated, 22 chapters. 
for the beginner 


Well illus- 
Written especially 
Postpaid, 34.00 













ALUMINUM 
GREENHOUSE 


trom $400 
Lord & Burnham 










economic conditions. 


63 WALL STREET - 


+ Les Angeles « 
+ Winnipes - 


San Francisco 
Wilmington * 


Chicago - 


Seattle + Vancouver 








Your business insurance program courts 
disaster when it fails to reflect changing 


JOHNSON & HIGGINS 


INSURANCE BROKERS — AVERAGE ADJUSTERS 


NEW YORK 5 


Durott « Cleveland + Philadelphia - 
Montreal - 


Pittsburgh - Buffalo 


Toronto * Havana + London 
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AFL put their new no-raidins 
effect, officially, on June 9 
ceremonies in Washington (B 
22'54,pl 52). his agreement 
tial first step toward any 
AFL and CIO. was one of t 
tories scored by Meany at AF! 
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Another indication of 
ship strength for Meany 
proval voted by president 
internationals for Meany-p1 
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dling jurisdictional disputes 
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putes, won't go into eff 
finally O.K.’d by APL’ 
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¢ End of a Fight—The thir 
haps most significant, victor 
brought a settlement of 
tween the Tcamsters head 
Beck, general); 
Meany’s one potential rival 
cration, and the Brotherho 
way Clerks. The two union 
feuding over control of 
Railway Express Agency dri 
Teamsters now represent 4, | 
in New York and eight 
cities, while the Railway Cl 
by George M. Harrison 
the rest. The latter recent! 
the National Labor Relatio 
a “winner take all” electi« 
The feud threatened te 
council for a disrupting 
crag-out battle. Meany int 
got both Beck and Harris: 
to end the feuding and 
terms of a 17-vear-old agi 
jurisdiction. Under it, t 
Clerks will surrender barga 
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Atlas Corporation 
33 Pine Street, New York 5,N.Y. 


Dividend No. 50 
on Common Stock 


A regular quarterly dividend of S0¢ 
per share has been declared payable 
June 21, 1954 to holders of recor 
at the close f business on May 
24, 1954 on the Common Stock of 
Atlas Corporation 








‘, 





This declarction represent on ine 
crease of 10¢ per share ¢ the 
40¢ per share paid in previ quar 
ter for many years 


Wacree A. Preresson, 7*casurer 
May 15, 1954 
ERTS — 














Fantus Factory Locating Service 


Oldest and largest plant location consultants 
The nation’s recognized authority 
34 years experience serving 1500 top companies, in- 
cluding American Brass, Time, Owens-Illinois, 


Westinghouse, 1.B.M., Packard, Admiral, Merck. 


Labor Surveys + Traffic Analyses + Economic Studies 





NEW YORK CHICAGO 


BUSINESS OPPORTUNITIES—— 


financing 


both offered or wanted; personne! 
equipment; etc, may be found in BUSINESS 
WEEK'S own classified advertising section 


clues 








LABOR BRIEFS 





Annual-wage pacts have just 
by St. Lous Local 65 
Brotherhood of ‘Veamst« 
more small firms—-bringins 
covered by Local 688’s st 
antce plan (BW—Dec.19 
more than 50 emplover 
over 3.000 workers 

° 
Arbitrations covering P 
Co.’s Biddeford and Le 


textile plants turned dov 
proposal to cut pay of 1,50% 
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BUSINESS CONSULTANTS “\ 


4 


; 


/ / BUSINESS STUDIES by Ebasco spe- 
cialists analyze factors and probleme 


affecting earnings and operation, aim 
at assisting business to operate more 
profitably, 


They sum up an important aspect of the services Ebasco 
offers you—help al any time on any business problem, 


Whether that problem involves contemplated 
plant decentralization, new financing, out-of-line SPACE PLANNING Specialists help companies 

maximum efficiency of office, factory, or warehous: 
ities. A large railroad company, 4 prominent bank 
a shipping company have recently engaged Ebasco 
these services, 


production costs, industrial relations, new product 
evaluation or any of dozens of equally significant 
factors, you can depend on Ebasco for a quick and 


practical solution. What's more, that solution is reached 
without burdening your permanent payroll or 

taking your own key executives away from their 
important operating functions. 


Ebasco pools many specialized talents into one flexible, 
completely-integrated organization; can thus apply the 
appropriate man-power and mind-power, economically 
and effectively, to your specific situation. 


Our booklet, ‘“The Inside Story of Outside Help,” 
gives a clear picture of the many Ebasco services and 
their helpfulness to business. For a copy, without 
obligation, write or phone Ebasco Services Incorporated, 


Dept. C, Two Rector Street, New York 6, N. Y. 


FINANCIAL CONSULTATION-~— Ebasco'’s Financial Consultants assict 
in reorganizations, changes in capital structure, registrations of securi 
ties and other fiscal matters. Ebasco has worked with companir 
arranging more than $3,000,000,000 of financing. 
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NEW YORK + CHICAGO + WASHINGTON, D.C, 


Appraisal + Budget + Business Studies 
Consulting Engineering + 0 n & Construction Financl. 

ees eee | ee SYSTEMS AND METHODS — Cons 
Industrial Retations + inspection & Expediting on management techniques and proced 
, for planning and controlling busine 


insurance, Pensions & Safety *« Purchasing + Rates & Pricing 
tions is offered by Ebasco specialist 


Research * Sales & Public Relations * Space Planning 
Systems & Methods + Tax «+ Traffic « Washington Office 
INSURANCE AND PENGIONS 

specialists aid companies in planning 


ESeece Fea worth goth thingie ong 
¢ 
aang where em The wel 


programs or making presetit ones more eff 
tive. Ebasco offers business an unbiase 
side viewpoin', does not sell insurance 





much 


should I 
spend for 
an 


Appraisal? 


Regardless of price, an appraisal costs too much if it 
doesn’t give you all the information you need for your 
purposes...in a form that will stand up as evidence. 

The appraisal that will meet this test cannot be judged 
merely on a price basis. It represents painstaking care 
about every detail. It represents experienced and informed 
judgment. It is based on actual facts and on long estab- 
lished appraisal standards. Most important, it represents 
a service by people specially trained to understand values 
-..t® present conclusions without bias and with authori- 
tative clarity. 

The American Appraisal Company has earned its out- 
standing leadership in this field because its service em- 
braces the most thorough approach to every valuation 
problem. That is why clients, large and small, come back 
AGAIN AND AGAIN confident that our appraisals will 
be backed by evidence that compels acceptance. 

One of our representatives will be glad to help you 
determine your appraisal needs, 


Send for this veluable booklet, 
“How You Benefit by American Appraisal Service.” 
You will be under no obligation, 


Home Office: Milwaukee 
Atlante Kensas City 
Baltimore Los Angoles 
Boston New Orleans Th 


ches rae AMERICAN 
owen sen rendu APPRAISAL 
ge ae Company 


"ladies Since 1896.... Largest...Most Widely Used 


The Leader in Property Valuation 


122 





by 10% or more, and a pl 
Textile Workers Union of 
restoration of a 64% pa 
two years ago In Bro 
a shoe industry arbitrator 
an AFL request for a 


increase for 5,000 worke 


= 
An ultimatum by the | 


Workers has warned coal 
Harlan County, Ky., that t 
be allowed to reopen mu 
UMW pickets unless tl 
$18.25 daily w ige set by 
tracts. UMW ’'s crackdown 
ticularly at small mines, fol 
moves by operators in K 
elsewhere to cut down o1 
labor costs (B\W—Mav8'54 
s 
A new arbitrator has b« 
General Motors and the | 
Workers (CIO) to hand 
putes. Dr. Nathan P. Fein 
versity of Wisconsin law p 
former head of the national ‘ I 
Board, succeeds Gabriel N xandet 
Detroit attorney who held t! 000 
a-vear job for over fv ttled 
some 400 cases 


Norwalk Hat Strike Ends 
About Where It Started 


The 104-month strik 
Corp. of America’s Nor 
main plant ended this w 
much the same terms that 
before AFL’s United Hatt 
out last July 9. The main i inion 
demand that the compan t to 
move production out of 
allowed to di 

Even so, the settlement 
ple one to reach when tl 
bargaining in months got 
last week. As the strike 
plications had arisen to pl 
tors. For instance, the 
opened its plant last D 
supervisory and nonunio! 

Mar.27'54,p154 That 
a problem: What shou 
about some 400 nonunion 
workcrs? 

The new contract provid 
ers hired to replace strike 
discharged to make room f 
workers—but must join t! 
they keep jobs. Replac« 
may be offered “voluntar 
with substantial severan 
set solely by management 

The company agreed 
on a company-financed 
and to set up a severance 
regular employees whose 
inated. Otherwise, the tl 
gives more paid holiday 
hike—the union didn’t 
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WORK LOOSI 


UNBRAKO SELF-LOCKING SOCKET SET SCREWS WON'T 
You can tighten them tighter consistently—only Unbrako screws and keys ha 
heat-blended strength, toughness and hardness to meet the 10 to 45% higher tighter 


+} . 


torques recommended by SPS. And Unbrako socket set screws stay put—the self-locking 


knurled cup point won't let them start to work loose. Let us tell you the complete 
of Unbrako superiority. STANDARD PRESSED STEEL Co., Jenkintown 57, Pa. 


UNBRAKO SOCKET SCREW DIVISION Spe JENKINTOWN, PENNSYLVANIA 





FINISHING 


EXCELLENT SPRAYING CHARACTERISTICS of Du Pont chemical-resistant “DULUX” Enamel keep 
this conveyorized production line moving at high speed. Gleaming “DULUX” ups product appeal. 


Lab furniture finish passes acid test 


This metal cabinet is headed for service in 
a chemical laboratory. Chemical solutions, 
solvents and other reagents 
will get spilled on it . . . yet it will be ex- 
pected to stand up to years of hard knocks 
and keep its smart good looks in the bargain! 
That's why one of the leading manufac- 


corrosive 


turers of metal laboratory furniture went 
to Du Pont for a suitable finish. The result 

a specially formulated “DULUX” Enamel 
with the chemical resistance needed for all- 
round laboratory use . . . the durability and 
lasting beauty that build customer good will. 

There are more than 12,000 Du Pont 


finish formulas already servi 
Perhaps one of them can it 
product 
contact the Du Pont Sales Tex 
your area, or write: E. I. du P 
mours & Co. (Inc.), Finishe 
Wilmington, Delaware. 


or cut your costs. Fo: 


DULUX goes outdoors, too. This “DULUX"-fir 


THIS DEVICE helps Du Pont chemists accurately 
measure and control finish viscosity. 


85%, OF AMERICA’S top railways use Du Pont fin- 
ishes on passenger-train equipment. 


Du Pont Industrial Finishes 


Chemically engineered to do the job better. 


DUCO AND OULUK ARE REG. U. &. PAT. OFF 


bicycle will stay bright for years 


R66. y.5. eat. orf 
BETTER THINGS FOR BETTER LIVING 
+ + » THROUGH CHEMISTRY 
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The chances for a Geneva compromise improved this week—though 
the outcome is still very much in the air. 


Eden’s peacemaking tactics (page 128) have brought the Communists 
around a little. They have agreed to discuss cease-fire proposals and leave 
talk of a political settlement until later. 


There are two basic points in Eden’s armistice formula: 


* A cease-fire on present battle lines. 
* Separate armistice talks for each of the Indo-China states—Vietnam, 
Laos, and Cambodia, 


It’s too soon to tell whether this will lead to genuine truce talks or to 
another and final stalemate. 


Opinion in Geneva and in Western capitals is sharply divided. 

There’s the view—widely held in Washington—that Molotov is merely 
stretching things out. He wants time for the Communists to win another 
big military victory in Indo-China and for the Laniel-Bidault government 
to fall in France. 


Then you have the British and French belief that Molotov is slowly 


maneuvering toward a compromise the West can accept. They think the 
Soviet Foreign Minister must do this because neither Moscow nor Peking 
is prepared to risk U.S. intervention and a new war in Asia. 


In Indo-China itself, the military tide is still running heavily in the 
Communist direction. 

Ho-Chi-Minh has launched a big offensive against the Red River delta. 
There doesn’t seem to be any immediate danger that Hanoi will fall. But 
the delta seems to be lost. 

What’s more, a new Dienbienphu may develop south of Hanoi—at 
Phu Ly. If the Reds take this spot, Vietnam will be cut in half and Hanoi 
will be under siege. 

Meanwhile, the pressure is growing in Paris, even in Laniel’s cabinet, 
for a cease-fire. 


U.S. policy hasn’t changed in the midst of these developments. 

President Eisenhower and Secretary of State Dulles still stick to their 
basic principle of saving Southeast Asia by collective action. In practice this 
could mean either of two things: 

¢ If there’s no settlement at Geneva and the French agree to interna- 
tionalize the war, we will intervene in Indo-China with force. 

* If the French and British get a compromise settlement at Geneva that 
doesn’t sacrifice the whole Indo-China peninsula, the U.S. will go along in 
order to get collective action for the future. 

comune 
Washington takes a dim view of developments in Guatemala. 


It was bad enough to have local Communists gradually take over that 
country. Now they have shown their hand by: 
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This looks like a case of Communist penetration in our own backyard 
It’s not impossible that Guatemala will instigate armed clashes insid: 
Honduras. 

But—barring outright provocation—the U.S. won’t intervene openl) 
With Indo-China as ticklish as it is, we don’t want an inter-American rov 
This could weaken our position in the United Nations. 


i ee 
Moscow is gambling heavily at home as well as abroad. 


The Kremlin has taken on an almost impossible job—bringing unde 
cultivation 22-million acres of virgin land in the lower Volga valley an 
Kazakstan within two years. This is supposed to boost total Soviet grair 
output by at least 15%. 

The project is a stupendous affair. It is under the wing of Communi 
party boss Khrushchev. Building a “super grain factory” from scratch : 
bound te involve heavy investments in farm equipment and manpower. A 
a rough guess Khrushchev will have to mobilize 125,000 tractors, plu 
500,000 farm technicians and a million peasant settlers. 


There’s proof in all this of how bankrupt Stalin’s agricultural poli 
was and how little the Malenkov regime has been able to achieve in sa! 


vaging it. 

The question is: Can Khrushchev lick the Soviet agricultural proble: 
merely by adding great tracts of new farmland? 

If not, you can be sure Khrushchev’s star will fall. And at this poir 
the Kremlin will be forced to consider breaking up its collective farm systen 


Gold and dollars are still flowing into the Bank of England despite th: 
recent cut in the British bank rate (BW—May22’54,p158). And this bring 
the day of sterling convertibility nearer. 

But don’t look for the big move toward convertibility soon. Apparent! 
Chancellor Butler figures he needs a $5-billion reserve before it’s safe for 
him to take the plunge. 

So Butler plans to wait until London’s gold and dollar reserves reac 
about $3.5-billion (now they are $2.8-billion), then ask the Internationa 
Monetary Fund for a standby credit of $1.5-billion. 


London dopesters think this may happen by late this year or early nex' 


The tariff battle on Capitol Hill is definitely off for at least a year no 
that the White House has decided to settle for a one-year extension of th 
Reciprocal Trade Agreements Act. Both high tariff and freer trade lobbi: 
have folded their tents. 


That means U.S. tariffs will stay about where they are for another 1% 
months or two years. But U.S. stalling on trade legislation won’t cause mu 
trouble with our allies. Their recession fears are tapering off now. 

In making its about-face on tariffs, the White House bowed to GO! 
congressional leaders. They had insisted that an open Republican sp 
on this issue would weaken the party at the polls next fall. 
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A lot of the hard-cash cost of sell- 


ing never shows up in expense 
accotnts. 

There’s the time a good sales- 
man loses waiting to see a cus- 
tomer. That costs money. 

So does the time wasted when 
an appointment is broken, a pros- 
pect is missed by minutes, a key 
man is out of town. 

You can cut down this waste— 





and step up sales—through the 
systematic use of Long Distance. 


We have a number of specific 
suggestions for the profitable use 
of Long Distance — not only in 
Sales but also in Purchasing, Ad- 
ministration, Traffic, Production, 
Engineering and Accounting. 


A call to your Bell Telephone 
Business Office will bring a repre- 
sentative to discuss them with you. 


a> 


BELL TELEPHONE SYSTEM a 











LONG DISTANCE RATES ARE LOW 
Here are some examples: 

Baltimore to Philadelphia 

Cleveland to Pittsburgh. 

Houston to New Orleans...... $1.05 

Chicago to New York......... $1.50 

Los Angeles to Washington ... $2.50 


These are daytime Station-to-Station rates for 
the first three minutes. They do not include the 
new, lower federal excise tax. - 


Save time—Call by Number 
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“Professor Eden's busy day.” 


EDEN’S ROLE as mediator is one reason for the U.S.-British rift, but . . . 


For the U.S. It Hurts 


pact was just what was needed to bring 


Britain's Anthony Eden still is stick 
ing to lis role as peacemaker at Geneva 
or, in cartoonist Low’s language, as 
Geneva’s massage artist. Apparently 
Eden still hopes to relax East-West 
tensions enough to produce an Indo 
China settlement. And this week it 
looked as if he might have some success. 
But there’s stall a danger that his diplo 
matic massaging will do little more than 
produce a really serious breach between 
the U.S. and Britain 

rhe British Foreign Office admitted 
last week that relations between Lon 
don and Washington had not been so 
badly strained since World War II. 
There has been some improvement 
since then. But the differences are still 
wide and won't be easily bridged if 
the Communists continue the tough 
and tricky diplomatic tactics they have 
used so far at Geneva. 
¢Strain—The clash in U.S.-British 
policies came into the open soon after 
the crisis started at Dienbienphu. It 
was then that Secretary of State Dulles 
pushed hard for a defense pact in 
Southeast Asia. The British seemed 
ready to go along, then asked for a 
delay on the ground that immediate 
formation of the pact would jeopardize 
the chances for a settlement at Geneva. 
Dulles felt, on the contrary, that the 


the Communists to terms. So he bit- 
terly resented the British action. 

Then in rapid succession came a 
series Of incidents that further em- 
bittered U.S.-British relations 

¢ London’s opposition to joint air 
intervention at Dienbienphu 

¢ Separate U.S.-French military 
talks, about which the British were not 
told in advance. 

¢ U.S. hints that we might form 
a defense pact with Australia and New 
Zealand but without Britain 

The British refuse to take all the 
blame for this state of affairs. They 
don’t think Eden has had the backing 
from the U.S. at Geneva he deserves. 
One British diplomat has complained 
that “United States policy seems to be 
to make certain that the British govern- 
ment will be blamed for the inability of 
the Eisenhower Administration to make 
up its mind about what it wants to do 
in Southeast Asia.” 

The fact is that these incidents were 
merely surface manifestations of basic 
differences over (1) the value of nego- 
tiating now with Moscow and Peking; 
(2) the need to consider Asian opinion, 
especially India’s; and (3) the possi- 
bility of saving northern Indo-China 
from the Communists. 


¢ Two Policies—For a yea 
British have been bent on 
an end of the cold war bet 
and West. Prime Ministe 
started plugging the idea 
talks with Moscow 
death. Eden’s aim has 
limited, but runs in the sam 
The British leaders just didn’t 
U.S. argument that succ« 
tion is impossible becaus¢ 
munists never give up an 
they hold. They feel that 
refusal to accept Commun 
mainland China colors our 

in Asia. 

This is an approach tl full 
backing from the British pul vhich 
is far more fearful of an H ib wat 
than the American public 
So the political pressures in B 
all on the cauti 
Eden’s relaxation efforts. B 
you have one wing of the | 


soon aft 


itions 
U.S 
trol of 
olicy 


side of 


Party and a strong group in t 


istration led by Admiral Radf 
man of the Joint Chiefs of St 
are pushing for a tough px 
e Wait and See—When it 
the proposed defense pact 
go along in principle. But 
to wait for the end in G 
for more understanding 
for the pact in India, Pakist 
and Indonesia. British offi 
that the pact won't amount 
in the long run unless the U.S. can 
et acceptance, if not actu upport 
for it from these countries. A 
doesn’t sce any chance of get , even 
acceptance until Geneva | proved 
conclusively just how far Red China’s 
ambitions run. 
¢ How Far?—The British a ecially 
concerned about India’s po ] 
of this. And they have bot 
and economic reasons for th 
Any moves that might weak 
ties with the Commonwealt! 
to the British. This feelings 
by Australia and New Zeala: 
As for Indo-China itself 
have been pessimistic for s: 
about what can be saved from t 
ruptcy of French policy ther 
don sees it, northern Indo-C! 
Tonkin region, which includ 
River delta—has been virtual] 
Ho-Chi-Minh’s Communist 
ready and can’t be rewon ex 
risk of war with Red China 
Rather than face such a 
British feel that the West 
up Tonkin and draw a line as 
Communists that would kee; 
Vietnam, Cambodia, and La 
their hands. 
¢ Turning Point—These 
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Burma, 
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yuthern 
it of 


nces 


BUSINESS WEEK © May 29, 1954 





Super Vision 


The electron microscope magnifies 
300,000 times... it’s a great 
new tool for scientists. 


Though The Milwaukee Road doesn’t use electron 
microscopes it has acquired a whole new kit of 
tools to improve rail freight transportation... 


For example, centralized traffic control permits 
the dispatcher to “see” trains a hundred or more 
miles away. He can arrange meets without delay- 
ing traffic, thus expediting freight, increasing safety 
and adding to track capacity. 


Automatic freight yards that accelerate car classi- 
fication, prevent damage to freight and save car 
days for shippers are another new Milwaukee tool. 
In fact, the entire railroad uses many devices as 
modern as the science of electronics. 


See for yourself what these new tools can do for es 
you. Call your nearest Milwaukee Road agent today. . ‘ \ 


C.T.C. lets the operator “see” 
trains miles away... 
- mies ED it’s a great new tool for 
ee tae The Milwaukee Road. 


080008 T° OO ee ns. cg Hundreds of miles of busy Milwau- 


Sem oem hes fe Jeg (lg me asermes d=\ nes kee track are guarded by Central- 
ized Traffic Control. The result is 
more freight moved more expedi- 
tiously. C. T. C. operator and panel 
are shown on the left. 
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if you are looking for a site 
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Westingheuse Electric Corporation «+ Electric Appliance Division « Springfield 2, Mass. 


130 


Every Needless Step 


Costs you payroll money 


See TV's Top Drainatic Show 


Westinghouse Water Cooler pay-way plan 
saves hundreds of dollars every year... 


This unique plan mathematically tackles the 
problem of wasted steps mean wasted time . 
wasted time means wasted dollars. Computations 
are based on a simple Pay-Way Formula. When 
this formula is applied to employes’ productive 
activities, it quickly proves that this waste can 
be eliminated, by locating sufficient Westinghouse 
Water Coolers in relation to work areas 

Proof is at your finger tips. Flick the dial on 
the Westinghouse Pay-Way Computer. You'll 
see the annual dollar savings at a glance... plus 
the number, the type and capacity 
Westinghouse Water Coolers 


needed to effect these savings. 


Ask to see this new Pay-#ay Com- 
puter. Check the yellow pages of the 
telephone directory for your near- 
est Westinghouse Water Cooler 
Distributor. Or drop us a line. 


you CAN Be SURE...iF iTS 


Westinghouse 


WESTINGHOUSE STUDIO ONE... Every Week 








could still cause plenty of t 
cially if Molotov and Chou | 
age to drag out Geneva until H 
have taken the Red Rive: 
the chances are that Ede: 
with Dulles in breaking 
before things reach this sta 
So if Geneva ends with 
promise, the British are aln 
go along with the U.S. in 
defense pact. Churchill ha 
ready to have British milit 
join in staff talks with the U.S 
Australia, and New Zealand 
talks are slated to start in V 
next weck 
¢ Realism—There are two 
in this whole situation that 
won't ignore. On the one h 
Malaya with its economic 1 
its strategic position. Onc 
are convinced Malaya i 
they are sure to go along wit! 
On the other, there’s the | 
alliance on which British 
mately depends. Churchill 
are only too aware of thi 
push their policy of East-W 
tiations to the pomt v here t 
U.S. are really in danget 
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India’s jute industry will 
million over the next 10 
ernize its mills. The mov 
long-range plans to boost jut 
India’s biggest dollar carn 
United States. A trade de 
rived this weck from India 
expansion possibilities in th 
market. 
« 


Another U.S. oil company, ‘ 
ice Co., of New York, is 
search for oil in Egypt. A 
agreement was signed thi 
Cairo. FEarlier this vear 
Petroleum Corp. received | 
O.K. to begin the hunt (1 
13'54,p154). 

. 
Intercontinental Hotels Cor 
York affiliate of Pan America 
may soon add another hotel t 
growing Latin American cha 
Mar.28'54,p169). A $3-mil 
in El Salvador is slated for « 
next year. 
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Chile’s hard-pressed economy 
May22’54,p162) will get ten 
lief when the U.S. buys 10 
of copper for its strategi 
The final contract was init 
week. Anaconda Copper w 
64,000 tons from its Chilea: 
Kennecott will make up the 
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these industries: 


Home Furnace... Air Conditioning... Automobile 
Frame . . . Ammunition Container . . . Home 


Refrigerator and Freezer ... Wheel and Pulley 


use GRANITE CITY STEEL 


to make these products 


(and many more) 


























Can Granite City help solve your steel problems? 


Through our fully integrated mill, 
close by St. Louis, now flows a great- 
ly increased tonnage and variety of 
top-quality flat-rolled steel products. 


This is steel made for our customers’ 
orders to solve our customers’ prob- 
lems. This is steel backed by 76 years 
of experience, its quality guaranteed 
by the world’s most modern equip- 
ment and the skill of 4800 loyal and 


able Granite City Steelmakers. 


By its long-standing reputation for 
quality steel, by its infinite attention 
to customer satisfaction, by the nat- 
ural shipping advantages of Granite 
City Steel’s location—this is the 
leading steel source for Middle 
America. We invite your inquiry 
about the steel problem in your busi- 
ness. We know we can help you. 


PLATES e HOT ROLLED SHEETS e COLD ROLLED SHEETS @ ELECTRICAL 
SHEETS « PORCELAIN ENAMELING SHEETS « GALVANIZED STEEL ROOFING 
AND SIDING e TIN MILL PRODUCTS 
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Ethiopias Emperor Brings Words 


On June 30, 1936, a thi 
man with a squeaky voice 
League of Nations in Gen 
Mussolini's 
Haile Selassi« pl i went 
and the fatal drift toward 
II was set. 

But the little 
Conquering Lion 
Judah, Elect of God, | mp 
opia—became the proph 
bol of collective security. A 
t half later, he practiced 
by sending one-third of 
hight for the United Nat 

Uhis week, the 
lective security is being put 
Southeast 





invasion f 





man with 
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once again in 

Selassie is paying his first 

U.S. as the guest of the | 

«The Rock—But this ti 
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begging for military help 
cally placed country juts uy 
of politi il stability out of t 
political sands of the Midd 
the strife-ridden jungles of A 
Chere known ( 
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Christian Feder 
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HAILE SELASSIE of Ethiopia arrived in the United States this week, after a stop in 
Paris. The Emperor will tour the country, trying to interest American businessmen in the 


investment opportunities of his land. 
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And Selassie gratefully rem 
Washington was one of th: 
that refused to 
conquest of his empire 
But the Emperor wil 
a little quiet business whil 
He seeking discreetly 
political stabilits 
security of his realm to 
development capital 
Ethiopia has 
about as much publi 
abroad its economy 
$3-million loan from the |] 
Bank, a total of $8 
World Bank, a small but 
nical assistance program fi 
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for U.S. Businessmen 


These have helped lay the foundation 
for modernizing Ethiopia’s primitive 
economy. Roads are being built; agri- 
cultural methods improved; health, 
sanitation, and educational standards 
raised; and a development bank set up. 
¢ Charms—But an cconomic founda- 
tion doesn’t mean much without a 
superstructure of industry, mining, and 
modern agriculture to top it off. That 
calls for investment of private risk cap 
ital on a substantial scale. Haile Selassie 
will try to interest American business 
men in investment opportunitics in 
Ethiopia as he travels around the U.S. 
He'll have some strong talking 
points. Ethiopia is potentially rich in 
minerals. Nobody knows just how rich, 
since it hasn’t been fully prospected. 
But deposits of coal, iron, platinum, 
gold, silver, manganese, tin, copper, as- 
bestos, potash, mica, and salt are known 
to exist. There are even rumors of 
uranium. And Sinclair Oil Co. has 
been drilling extensively for oil, al 
though it hasn’t brought in any wells 
yet. The power potential of the Blue 
Nile system, with a 5,500-ft. drop, is 
enormous. The Eritrean Red Sea ports 
provide trade outlets. 
¢ Crops—The country could also be 
come the breadbasket of the Middle 
Fast and South Asia. It is one vast 
plateau 3,000 to 9,000 ft. above sea 
level, with a perfect climate for grain 
farming and a two-crop year. With 
modern methods it could become a 
major exporter of bread and feed grains. 
‘There are more cattle than people in 
the country—some 24-million of them. 
Meat exports have been checked only 
by lack of canning or freezing facilities 
and by the endemic livestock disease, 
rinderpest. This discase now is being 
brought under control. There’s a po 
tential for a modern tanning industry. 
Coffee—which Ethiopians claim orig 
inated in their country—grows wild and 
has recently become the leading export 
crop. Over 43,000 tons were shipped 
out last year, netting $40-million—al 
most as much as the total national 
budget. Ethiopians insist they can 
double their output almost immediately 
aud could boost exports to 500,000 
tons annually in 10 years. 
¢ Business Climate—But the unique 
attraction Ethiopia has for private for 
eign investors in the troubled postwar 
period is not its potential natural riches 
but its institutional setup. Taxes, for 
example, are low to begin with—gener 
ally between 5% and about 15% of 
individual or corporate income. And 
under the economic treaty signed with 
the U.S. last year, American investors 
are exempt from taxation for five years 
as well as from import duties on im 
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ported equipment. The Ethiopians 
have promised liberal profit and capital 
remittances and no expropriation. Labor 
is cheap and totally unorganized. 

The Ethiopian dollar is one of the 
hardest currencies in the world. It is 
based on the U.S. dollar and was one 
of the few currencies that weren't de- 
valued in 1949. 

The Ethiopians practice the austere 
thrift of the very poor. The empire 
never has had an internal debt. It con- 
sistently runs a comfortable export sur- 
plus with some 60% of its earnings in 
dollars. Foreign exchange reserves are 
two-and-a-half times greater than the 
total $10-million foreign debt. All this 
should mean that the foreign investor 
wouldn't have much trouble converting 
his profits or withdrawing his capital. 
* Few Takers—But so far all these lures 
have attracted little foreign investment. 
rhe only big-scale private foreign in- 
vestment, aside from Sinclair’s oil pros- 
pecting venture, is a Dutch sugar de- 
velopment. 

Haile Selassie figures the big problem 
has been lack of publicity, and he in- 
tends to try to remedy that while he is 
in the U.S. 
¢ Parallel—If he succeeds, he will break 
a historical spell that has kept Ethiopia 
in almost legendary isolation since the 
decay of the Greece-Roman civiliza 
tion. But he will have a precedent. 

Ethiopia came out of its mountain 
isolation once before in the 16th 
Century—and, as in this century, it 
did so in the name of collective security. 
Che country had been converted to 
Christianity by Coptic monks in 330 
A.D. It had extensive religious and 
cultural contacts with the Mediter- 
ranean countries via Egypt for almost 
1,000 years thereafter. But then the 
tide of Mohammedanism swept across 
the Middle East and North Africa, 
lapped at Europe, and left Ethiopia 
an isolated island of Christianity. 

Rumors of the mysterious African 
cinpire ruled by the legendary Christian 
potentate Prester John continued to 
scep back to Europe. The Portuguese, 
in the 16th Century, feared that both 
Spain and Vienna would fall to the 
Moslems. ‘They considered attempting 
to negotiate an alliance with the Ethio- 
pian Emperor. Before they could act, 
the Empress Regent Elena asked the 
King of Portugal for help in repelling 
a Mohammedan invasion of Ethiopia. 
Lisbon sent military assistance and 
turned back the Moslems for good at 
the battle of Denbia in 1543. 

But the Portuguese went home, and 
Ethiopia dropped into oblivion again. 
Haile Selassie is determined that that 
won't happen this time. 
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With Fenestra 
Acoustical-Structural 
Metal Building Panels 


They simply laid and interlocked Fenes- 
tra* Acoustical-Structura!l Building 
Panels side by side to span the space 
between the roof trusses and form a flat, 
smooth, acoustical ceiling. And a load- 
carrying storage floor for ducts, air con- 
ditioning, electrical services and such 

All the while this was being built, com 
pany employees went right on working 
below! Cost? Less than $1.25 per square 
foot . . . installed! 

Write to Detroit Steel Products Com 
pany, Dept. BW-5, 3425 Griffin Street, 
Detroit 11, Mich., for complete details, 

"Trademark 

Your need for a maintenance-free, noncombustible, 


built-in acoustical treatment encouraged us te 
velop Fenestra Acoustical-Structural Building P 


METAL 
Fenestra | BUILDING 
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To serve 


WESTERN 
MARKETS 


more economically! 


locate your plant in 
SANTA CRUZ COUNTY 
CALIFORNIA 


hob of the West for light industry 


® Central to Western Markets 

® No Big City Congestion 

® Less than 10° Variance in 
Annual Mean Temperature 

® Low Cost Plant Sites 

® Rail & Highway Transportation 

® Power, Water, Natural Gas at 
Reasonable Rotes 

Nationally known manufacturers now 

located in Santa Cruz County include: 

Wrigley's Chewing Gum, Speas Vinegor, 

Heinz '57' Varieties, Ruud Water Heoters, 

California Saddle Leather, Martinelli's 

Cider, Levi's (Levi Straus}, Birdseye Foods. 


All inquiries confidential. Write: 


SANTA CRUZ COUNTY 
INDUSTRIAL COMMITTEE 
Dept. B, P.O. Box 639, 
Santa Cruz, California 
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AUTOMATIC 
EMERGENCY 
LIGHTS 


Big Beam Model 
2ATW with storage 
battery and built-in 
charger that keeps 
battery fully charg- 
od at all times. 


It’s so easy to be protected against all the 
terrible consequences of sudden light failure. 
Install a Big Beam automatic emergency 
light now (choose from a variety of models). 
Just plug it into any convenient lighting out- 
let Then when lights fail your Big | Keven 
will come on instantly and provide hours of 
bright, SAFE illumination. Write for de- 
acriptive bulletin 

U-¢ LITE MFG C 1074 W. Hubbard Street 

’ . Chicago 22, illinois 


IN CANADA: Bernord Marks & Co. Ud 
459 Church S1., Toronto Ortario 











A Losing Race 


Che Russian worker, supposedly the 
chief beneficiary of Sovict industrializa 
tion, is worse off today than he was 
in 1928 when the first of Stalin’s five 
year plans got under way (sce chart) 
This is conclusively shown in a study 
of Russian wages just completed by 
the Rand Corp. of Santa Monica, Calif 

The report, prepared under Colum 
bia University's Abram Bergson, a 
specialist on Soviet economics, appears 
in the May issue of Harvard’s Review 
of Economics and Statistics. By focus 
ing attention the 
the Rand Corp. puts a new perspective 
on seemingly impressive Sovict indus 
trial gains. 

« Nominal and Real—Here’s what th 
study found. The nominal pay, in 
rubles, of Russian wage and salary work 
ers in industry increased more than 10 
times since 1928—from an average an 
nual income of 775 rubles to well over 
8,000. But in the the 
cost of living climbed more than 14 
So the real take-home wages of 
ifter deduction 


on consumer side 


same period 
times. 
a Russian worker today 
of taxes and compulsory purchases of 
state bonds—are still no more than 80% 
of the 1928 level 

¢ Down—The deterioration of carning 
power set in with the first five-year 
plan. More women went to work in 
the 1930s as real wages declined, thus 
keeping up family purchasing power to 
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¢ Postwar—The continu 
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From the PRODUCT RESEAR 


CH files of Arthur D. Little, Inc. 


The Value of Outside Research 


In 1949 Thomas J. Moran’s 
Sons, Inc., graphic arts specialists, 
financed a research venture in high- 
quality duplication. Here’s how it 
happened. 


Research scientists of Arthur 
D. Little, Inc., had an idea. Their 
experience had led them to a simpli- 
fied method of making printing plates. 
Moran’s was approached, liked the 
idea, and sponsored development. 
Then out of this research grew a 
second idea — a method of rapid com- 
mercial duplication. 


Again working for Moran’s, 
a team of ADL researchers and 
technologists followed through with 
this lead and with related research 
of the client's associates. ADL per- 
fected a duplicating medium to serve 
as both negative and positive and 
developed two units of equipment, 
one to contact-print, the other to in- 
stantly transform the latent image 


into a clear permanent reproduction. 
ADL. industrial designers and me- 
chanical engineers worked with the 
researchers to produce the final equip- 
ment, which combines both units. 


The Result: A unique, dry 
copying process that takes only a few 
seconds, with no chemical solution or 
vapor at any step. The copy maker 
is now in production, and Moran's 
reports a healthy backlog of orders. 
A variation of the machine enlarges 
microfilm with speed and ease. 


This is how one client used 
the coordinated skills with which 
ADL transforms an idea into a 
promising new product. 


Are you looking for fresh 
ideas? Will an original research ap- 
proach open new sales areas? Arthur 
D. Little, Inc., where almost every 
field of applied science and technol- 
ogy is represented, is organized to 


help you. ADL has available for any 
given problem an unusual number of 
specialists widely experienced in in 
dustrial research: mature scientist 
and skilled technologists who can 
work with you to 


* develop new products 
* improve your product 
* produce it cheaper, faster, 
or better 
* point out new uses and markets 
* acquire existing product lines 


The folder Product Research 
tells more about these services. O: 
we shall be glad to confer with you 
without obligation. Phone Boston 
UNiversity 4-9370 or write 
K_B~ 


Arthur D. Little, Jnc. 


28 Memorial Drive, Combridge 42, Massachusetts 
CONSULTING + RESEARCH + ENGINEERING 
Since 1886 
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{WIRED TELEVISION) 


The “Utiliscope” (wired television) enables you to 
see where you can't look. its camera eye can be 
placed in dangerous, remote or inaccessible spots and 
it will bring an exact image right to the operator 
Moreover, several cameras can observe various part 
of an operation or several related operations. Image 
of these directly in front of the operator enable 
him to accurately control the whole 
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GROWTH STOCKS: 
They’ve really grown lately... 
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Bulliest of the Bulls 


dilutes the per-share valuc 
while the true growth cor 
ing for expansion with it 
or reinvested earnings 


The growth stocks are really out in 
front of the market's upward surge. 

Ever since Labor Day, when the mar 
ket averages began to climb, the growth 
stocks have led the procession—making 
up for a poor showing early last year. 
The latest reading finds the 
growth shares 16.9% 
1952 level, while the 
have risen only 7% (chart 

In simplest terms, a growth stock is 
just what its name implies: an equity 
in a company where the value of the 
shares may grow, quite apart from divi- 
dend income. An income stock, on the 
other hand, 1s defined by Wall Street 
as one bought in the expectation of an 
immediate and steady flow of dividends 
—a stock whose rate of yield should be 
somewhat higher than that available in 
good bonds or preferred stocks 
¢ Character—The good growth com- 
pany, experience shows, may pay out 
only a small part of its earnings in cash 
dividends, using the rest for research, 
development fons products, and ex- 
pansion. This is in contrast with the 
company that finances expansion by 
selling more stock Such a company 


index of 
ibove its end-of- 
income shares 


ibove ) 


In the growth cx 
back earnings should br: 
ing power—and in the 
dividends 
company’s products or 
accepted, and that it 
alert and forward-looking 
the dividends increase, th 
onginal stock investment 
them. 
¢ Examples—Growth st 
golden examples that th 
sent: $1,000 invested in G 
tric in 1892 would ne 
$30,000; in Coca-Cola, $1 
would have grown to $2 
Case, $1,000 in 1924 
worth $10,000 (BY 


ce 
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Generalizing, they point 
index of 20 growth stock 
1929, it has gone up 
Average yield on the san 
4.35% in 1929. The yi 
1929 cost, is 16.6%. 
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The 20 stocks in Moody’s income 


- 


share index have moved much more 
slowly. 

Price, since 1929, is up only 34.9%. 
Income yield, at 1929 prices, has risen 
from 4.37% to 6.47%. 

Individual growth stocks in Moody's 
index show these increases in price 
since the close of 1952: Scott Paper 
56%; Minnesota Mining & Mfg. 
43.6%; Minneapolis-Honeywell 40.4%; 
Shell Oil 35.6% (adjusted for a 2- 
for-1 stock split last April); du Pont 
29.2%; International Business Ma- 
chines 25.3%; Continental Oil 15.4%; 
Goodrich 14.6%; Aluminium, Ltd., 
14%. 

Others in the growth group have not 
yet recovered from their 1953 losses. 
These companies are still selling below 
their end-of-1952 prices: Merck 19%; 
Texas Gulf Sulphur nearly 13%; Inter- 
national Minerals & Chemical 11.5%; 
American Cyanamid 10.7%. 
¢Income Stocks—The investors who 
concentrate on dividends like to point 
out that some of their favorite shares 
are also doing nicely in the price de- 
partment. Since the end of 1952, Amer- 
ican Home Products is up 44.3%; Na- 
tional Dairy Products 21.2%; American 
Can 20.3%; Borden Co. 17.5%; Gen- 
eral Mills 17.3%; Procter & Gamble 
16.1%; Sterling Drug 15.5%; and 
Wrigley 15%. 

However, S. S. Kresge, Reynolds ‘To 
bacco B, and Woolworth are income 
stocks now selling below the year-ago 
figure. 


Refurbishing the LIRR: 


Fare Boost Comes First 
The Long Island RR’s vast herds of 


commuters this week turned suspicious 
eyes on the road’s latest plan to secure 
its—and their—betterment. Root of the 
suspicion: A 20% fare boost was the 
first item on the agenda. 

Stockholders of the Pennsylvania RR 
—a numerous tribe themselves—took a 
brighter view of the plan. The Pennsy 
owns the LIRR, whose chronic bank- 
ruptcy is no great help to dividends. 
The parent company has given its bless 
ing to the rehabilitation plan, which 
was drawn up by the Long Island 
Transit Authority and presented to 
New York’s Gov. Thomas E. Dewey. 

Nub of the plan is for the LIRR to 
spend $58-million over 12 years to pro- 
vide 184 new passenger cars, and to 
modernize 696 of the existing cars. The 
project would start at once, with steam 
provided by a $5.5-million loan from 
parent Pennsy. 


BUSINESS WEEK © May 29, 1954 








The 10% million people in Pennsylvania, 
with a peacetime spendable income of 


more than $16 billion yearly, are a market 
as big as all New England. If you want to 
reach out, you can give 24-hour delivery 
service to half the people in the nation. 
World markets are also reached through 
its great sea, lake, and river ports. With 
more miles of improved highways than all 
Free Europe, more railroad mileage than 
any bordering state, and 168 intercon- 
nected airports—no wonder the eyes of 
industry are on this state. “Plant” your 
Company in Pennsylvania and share 


its progress. 


“PENNSYLVANIA HAS EVERYTHING” 


PLENTY OF 
POWER AND WATER 


GREAT RESOURCES 


OF MANPOWER 


UNEQUALED 
TRANSPORTATION 


RAW MATERIALS 


BEST OF 
LIVING CONDITIONS 


Write in confidence for further information . . . 
DEPARTMENT OF COMMERCE 


COMMONWEALTH OF PENNSYLVANIA 


STATE CAPITOL (C-2), HARRISBURG, PA 








Emphasis on airpower 
—and expensive 
weapons such as guid- 
ed missiles — means a 
steady flow of Penta- 
gon funds to the air- 
croft industry ... 


- «+ » Couple this ‘‘new 
look” with the death 
of the excess profits 
tax and you have the 
big reasons why ... 


——> 
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Aircraft: Flying High. .. 


Of all performers in the bull market 
since September, the starriest are the 
aircraft manufacturing shares. As the 
chart above shows, they have opened 
a wide gap over the group of 50 indus 
trials. They have risen 59.7% while 
the general industrial group has been 
going up 20% 

There are two good reasons why 
people are falling all over each other 
to buy shares in this traditionally feast 
or-famine industry 

¢ The defense program stresses air 
power and guided missiles. Of the top 
11 prime contractors for munitions, 
eight are aircraft makers 

¢ The end of the excess profits 
tax. EPT had hurt the aircraft peopk 
more than it hurt most industries, and 
its expiration gave aircraft after-tax 
earnings a terrific bounce. 

This leaves one good question: How 
long will the industry get this kind 
of stimulus? It’s the doubt about the 
answer to this question that will keep 
aircraft shares from bursting into the 
Wall Street stratosphere. 
¢ Defense Program—In his January 
budget message, President Eisenhower 
spoke of a “shift in emphasis to the 


full exploitation of airpow 
ern weapons.” Investor 
edly aware of this shift 
appraise various tvpes of 
defense field. Yet the ¢ 
new—it’s already passing it 

Appropriations for airpo 
their top two years ago, an 
spending of those appr 
passing its peak mght no 
Force aims at equipping an 
ing 137 wings by four yea 
Its budget is still rising 
the Navy's aviation bud 
increasing proportion will b 
nance rather than procure: 
equipment 

After the 137-wing goal 
in fact, the Air Force igus 
only 6,000 to 6,500 plane 
keep new models coming 
are of replacement needs 
be about half the 1953 out; 

In 1953, the industry 
$9-billion worth of plan 
ponents—39% higher than 
figure of $6.5-billion. Air 
hope 1954 will match th 
formance. Beyond this year 
downtrend 
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How Long? 


¢ Big Slice—Defense volume is more 
than a slice of the industry’s pic—it 
makes up most of the pie. Around 
95% of last year’s sales were military. 
In the other 5%, commercial aircraft 
sales dropped slightly while deliveries 
of private and executive planes rose by 
about the same amount 

For a generation or more, industri 
executives have been talking of great 
peacetime boom in sports and business 
planes. It hasn't come yet. But on 
company official recently predicted a 
tenfold increase in the number of 
private planes ‘for both business and 
personal use between now and 1960. 
¢ Excess Profits—The rise in the ai 
craft stock index got an extra boost 
when investors realized how the death 
of EPT would affect carnings. First 
quarter reports told the story. 

Boeing Airplane Co., with the largest 
sales volume in the industry, came out 
with nearly $8.4-million net after taxes, 
compared with $3.5-million for the like 
quarter of 1953. That made quite a 
difference in carnings per common 
share: $5.16 instead of $2.14. Mean 
while, Boeing’s sales had risen less 
spectacularly, from $196.4-million in 
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and small, have gained greatly because 
of Layne’s international experi in 
developing ground water resources. That 


experience, without cost or obligation, is 
available in response to an inquiry 
Layne service is complete. It covers every 


phase of ground water development from 
exploration to the installation « yyne 
equipment in a Layne drilled 

including modernization and mainte- 
nance of existing systems 

Call or write your nearest La 1SSO- 
ciate company—or Layne & be I 
—for information on any quest 
lating to water. An informative book| 
“Bulletin No. 100”—will be ser 
upon request. 


LAYNE & BOWLER, INC, 
Memphis 8, Tenn 





WATER WELLS - VERTICAL TURBINE PUMPS 
Water Treatment 


Layne Associate Companies Throughout the World 
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Keep your business 
dealings with 


one 


Japan 


AS FIRM AS FUJI 


The" UJIBANK ita. 


Head office: Chiyodeku Tokyo 


184 Branches throughout Japan 


Overseas 


Lendon Branch: 1/4 Copthall 
Angel Court, London, E.C, 2 


Chambers, 


New York Representative office: 
Room No, 702,61 Broadway, New York, N.Y, 


Calcutta Representative office: Gth-Floor, 


Mookerjea House, 17 Brabourne 


Road, 
Calcutta-1 








ge fir you’ 
Any NATIONAL member, © 


in all principal cities here | 
and abroad, will reserve 
a car at your destination 
..& clean, late model that 
you'll drive proudly, con- 
veniently ... economically. 
Look in the yellow pages of 
your ‘phone directbry. Write for 

a National Courtesy Card to: 


NATIONAL 


CAR RENTAL SYSTEM 





the 1953 first quarter to $266.4-million 
in first-quarter 1954. 

Similarly, Douglas Aircraft Co., Inc., 
more than doubled its after-tax income 
($8.9-million this first quarter, com- 
pared with $4.4-million a year earlier) 
Yet net sales for the quarter were only 
slightly higher ($240.8-million com 
pared with $231.6-million) 

Ihe pattern was pretty uniform 
North American Aviation, Inc., up 
from $2.65-million net to $6-million: 
Beech Aircraft Corp., up from $275,000 
to $917,000; Bell Aircraft Corp., up 
from $867,000 to $1.7-million Grum- 
man Aircraft Engineering Corp., up 
from $5.3-million to $7.1-million. Yet 
some gained far less: McDonnell Air 
craft Corp., up from $726,000 to 
$887,000; Northrop Aircraft, Inc., up 
from $432,000 to $608,000. And one 
company lost ground: Republic Avia- 
tion Corp., down from $1.9-million to 
$925,000 because of troubles in a model 
changeover. 

* Effect Exaggerated—The end of EPT 
brought great relief to most aircraft 
companies because it had been giving 
them great pain. The years on which 
the companies had to figure their “nor- 
mal” and “excess” profits were 1947 
to 1949, when the aircraft industry 
was in a bath of red ink. Consequently, 
all through the post-Korea buildup, 
these companies had to pay heavy ex- 
cess profits taxes. 

¢Fair Profit—The industry 
stopped protesting the bite of EPT, 
yet its squawk was always muted by 
fear of something worse. The improved 
financial reports for the first quarter 
similarly have companies on the defen- 
sive. The fear is this: If profits look 
two good, what will Congress, or the 
Defense Dept., do? 

In the case of EPT, some industry 
executives felt that they could gain a 
new base for figuring excess profits only 
by risking changes in the renegotiation 
rules that could take away the profits 
anyway. Right now, they're treading 
very lightly lest Congress or the Penta- 
gon decide that the earning statements 
look too good. One major company 
has already run into Air Force pressure 
to cut prices on a new contract. 
¢ The Catch—The joker that makes the 
aircraft people so vulnerable to mili 
tary and congressional opinion is the 
fact that most of their plant is govern- 
ment-owned. Arguments on this point 
travel in a circle: 

¢ Much of the aircraft 
profit, says Defense Dept., is derived 
from government-owned factories and 
tools, so the profit margin should be 
less than average. 

¢ The industry is allowed to earn 
so littk—about 2.4% on com 
pared with a national average of 54% 
for manufacturing—that it can’t buy 
its plants and tools, says the indnstrs 


never 


industrv’s 


sales, 


e Well, if the indust: 
go on using 
tools, Defense Dept. retort 
profits should be figured a 
its net own in 
plant. (Last year’s return « 
would run about 21%.) 

¢ Cutting the net ea: 
make it all the harder for 
dustry ever to own its plant 
the efficiency that would 
the industry. 

And so it goes. 
¢ The Hard Fact—Indust: 
admit that few, if any, of | 
ducers own even one con 
They point out the vast sun 
involved, and the hold-dow 
that makes it impossible 
enough money for plants 

Boeing, for example, h 
million of its own money int 
Seattle plant, yet it is miles 
owning the place. That's 
government has put $50-n 
the facilities. The same thins 
pened at other Boeing sit 
short by many millions of 
owning a single integrated pl 
a Boeing official. 

Boeing deplores this. Th 
must have a lot of privat 
fully integrated plants if it 
out emergencies of the futu 
believes. The way it is now e com 
pany executive says, man nt 1s 
badly handicapped in plann 
¢ Plow-Back—The aircraft 
have another grievance wh t comes 
to earnings. They say the e to 
plow far more of their profit k into 
research, engineering, plant 
ment that most compani In 
1953, the industry as mped 
65% of its earnings back 
tion. For the past 10 years, B 
plowed back 70% of its ca 
it doesn’t foresee any d: 
figure. 
¢ Two-Way Argument—T! 
thus finds itself sensitive an 
on the earnings question, \ 
that its perhaps temporar 
should have to be justified 

Boeing points out that St 
of California had a 1953 
of $189-million, compared 
ing’s $20.3-million, on tota 
slightly higher. Yet the oil 
earnings weren't likely to att 
in the Pentagon and on ( 
as Boeing’s were. 

Boeing and Douglas have 
2-for-1 steck splits, with new 
ready selling on a “when i 
at more than half the orig: 

Some Wall Street cynics 
these splits will heve the 
effect of keeping the per-sha 
from catching the eye of 
Washington who might b 
an clection-year 


government 


assets—its 


; 


lustry 
vned 
to ride 


Boei 


1g 


panics 


quip 
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The Big Board: 


A Self-Portrait 


Two-day survey of transactions shows institutions 
making up 18.7% of volume. But individual investors are 
still the biggest customer, with brokers second. 


Institutional investors—banks, invest- 
ment trusts, and insurance companies 
account for a big chunk of the total 
volume of transactions on the New 
York Stock Exchange. On two days in 
March the chunk was 18.7%, according 
to a survey by the Big Board. 

The volume looks less formidable, 
though, when you figure it on balance 
the difference between purchases and 
sales. On the survey days, Mar. 17 and 
24, the institutions bought around 
751,000 shares and sold 662,000, for 
a plus balance of a modest 89,000 
shares. On both days, domestic and in- 
ternational news was unspectacular; the 
Dow-Jones industrial index was between 
296.89 and 299.02. 
¢ Comparison—A year carlicr, a similar 
two-day survey revealed institutional 
purchases of 645,000 shares, which was 
34,000 shares below sales. And on two 
trading days in September 1952, sales 
were ahead by 18,000 shares. 

The 18.7% of total trading that the 
institutions accounted for this year was 
well ahead of the 14.4% in 1953. But 
the ratio was still below the 19.7% 
recorded in 1952. 

This year, the days picked for the 
survey happened to fall in a rising mar- 
ket, though March as a whole was un 
spectacular. Both the earlier surveys had 
hit on periods of decline. 

Viewed against these differing back 
drops, institutional buying could rea- 
sonably be expected to show a modest 
plus balance in the rising 1954 market, 
and a minus in the declines of the 
carlier years. The surprising factor is 
that in this year’s bull market, total 
volume of institutional trading was a 
smaller share of the whole market than 
in 1952, and that the balance on the 
plus side was only 89,000 shares. 
¢ Trading—A breakdown of the differ 
ent types of institutional investors re 
vealed considerable divergence of trad 
ing action: 

The mutual funds were barely 
ers on balance for the survey days. A 
group of selected companies bought 
104,000 shares but sold 99,000. 

In 1953, purchases of 134,000 shares 
had given a plus balance of nearly 50,- 
000; a year betore that the plus had 
been 45,000 shares. The small balance 
this year came as a surprise to analysts 
who had been touting mutual fund 
buying as a main prop of the fast run-up 
ot the blue chips since last September. 

The closed-end funds, banks, and 
insurance companies all showed up as 


buy- 
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buyers on balance this year, when they 
had been sellers in the earlier surveys. 

Individual investors—people who are 
neither Exchange members nor brokers 

continued to produce the biggest share 
of market transactions. This March 
they accounted for 55.2% of Big Board 
volume; a year ago it was 60.3%; in 
1952 it was 56%. Their purchases of 
over 1.3-million shares for long-term 
holding (six months or more) left them 
buyers by 103,000 shares. They had 
been on the buying side by 260,000 
shares in 1953, and by 209,000 shares 
in 1952. } 

On the short-term transactions, the 
individual investors were sellers this 
vear by 73,000 shares on less-than-30- 
day deals, and sellers by 71,000 on 
shares to be held between 30 days and 
six months. 

In the trade, broker-dealers who are 
not members of the Big Board were sell- 
crs by 25,000 shares on the two days 
this March; Exchange members were 
buyers by 33,000 shares. 

The trade as a whole, incidentally, 
continued to be the market’s biggest 
customer second only to the individual 
investors. This year it accounted for 
26.1% of the surveyed transactions. 
¢ Sidelights—Odds and ends disclosed 
by the survey included: 

e Of all buy or sell orders for non- 
member accounts, 96.3% originated in 
the U.S. 

¢ Close to 70% of all the public 
business on the Exchange originated 
outside New York City. Of the 30% 
that did originate in the city, more than 
a third represented orders by institu- 
tions that frequently serve customers 
throughout the country. 

«About 90% of all short-sale 
transactions were on margin. But on 
buving for investment income, 85.9% 
of the deals were for cash. 

¢ Bv income, individuals dealing 
in shares listed on the Big Board broke 
down this way: 6.1% had less than 
$5,000 a year; 20.3% fell between 
$5,000 and $10,000; 26% were in the 
$10,000-$25,000 bracket; 24% were 
over $25,000. The remaining 23.6% re- 
fused to reveal their incomes. 

¢ By ages, the individual investors 
broke down this way: under 40 years 
old, 12.2%; 40-59 years old, 56.1%; 
60 and over, 22.4%; no comment, 
9.4%. 

¢ By sexes, the individual investors 
broke down as 77% male, 23% female. 

Faced by this mass of data, Exchange 





WITH ANTI-CORROSIVE 
STAINLESS STEEL 
FASTENINGS 


CF SAVE INITIAL COST! 
Superior production capacity and 


know-how means lower costs from 
Anti-Corrosive, America's oldest and 
largest firm dealing exclusively in 


Stainless steel fastenings! 


SAVE TIME! 

IN STOCK inventory of more than 
9,000 varieties and sizes of stainless 
fastenings means immediate delivery 
of your needs! Streamlined service 


on special orders, too! 


SAVE OPERATING COSTS! 

Anti-Corrosive’s consistent top quale 
ity protects your production sched 
ules, eliminates rejection headaches, 


means trouble-free operation! 


Write for FREE Catalog 54A, 
the one complete reference 
handbook to stainless steel 
fastenings! Varicties, sizes, prices and dise 


counts at a glance! 
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ANTI-CORROSIVE 
METAL PRODUCTS CO., INC. 


Castleton-on-Hudson New York 
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How all industry benefits 


from progressive railroading 


Lading damage index 
plummets when old 
springs are replaced by 
the Package. Comparison 
is from a typical ‘before 
and after’’ test—i 

same car, carrying same 
load on same track. 
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Theyre bringing 
older cars up to 
modern riding standards 


Today, thousands of older freight cars a) 
ing your merchandise far more smoot! 
reason: railroads are making huge annua! i: 
ments to modernize existing rolling stoc! 
To fully appreciate the real problem 
consider just a few stark realities of frei 
operation. Each railroad deals not with 
or a dozen products, but with thou 
These cars necessarily have to earn thei 
just a few hours every day —and on th. 
up to 70% are in interchange on 


Nevertheless, many improvement 
made. For example, hard-riding sprin 
replaced with the Ride-Control" Pac! 
oped by American Steel Foundrie 
make the older cars available for unre 
use at today’s higher speeds; anothe: 
ing a smoother-riding car where you wa 
when you want it. 


Such improvements, of course 
practical economically as well as mec! 
ASF Ride-Control Package, the compact That’s the yardstick railroads use And 
unit that allows soft-riding springs to be why they offer you better freight sex 
applied to older cars—at costs in keeping a bigger value than ever before. 
with the economics of freight car operation. 


American Steel Foundries 


Executive Offices: Wrigley Building, Chicago 11 


Today’s modern 

freight car pool carries 

more freight with 25% 

p bang shbypned : Ha fewer cars, averages 
Vile more than 50% higher 
ADING DAMAGE INDEX; speeds. And, reported 

. 3,085 car shortages are 
Some cor equipped with Ride down 84% since 1950! 
yntrol Packages. Speed 84 

















ANIMAL — VEGETABLE—MINERAL... 


How different this broom is from the bundle of brushwood twigs that served the 
caveman’s cleaning needs. It’s one of the thousands of types of brushes produced by one of 
America’s most unusual industries. 


The animal hair and bristle, and vegetable fibres used in brushmaking, must be 
laboriously hand-gathered and imported from the far corners of the world. Until a decade 
ago, brushmaking was an industry in which production, quality and uniformity were more 
dependent upon manual skills than upon mechanical methods. But now, ingenious 
automatic machines and recently developed synthetic fibres give promise of almost 
complete mechanization within the next few years. 


MIGHTY MIDGETS... 


There are no industrial giants in brushmaking. Yet, without the less than 500 small 
companies who make brushes, American industry would experience untold problems, 


And, just as small companies contribute to great industries, so the work of many men of 
science contributes to the greatness of America. Here, every art, every human skill has 
the incentive and the opportunity to add its bit of invention or insight to the greater whole. 


THE AMERICAN INTER-COM SYSTEM... 


America can work like that because it has an all-seeing, all-hearing and reporting 
Inter-Communications System. 

Complete communication is the function, the peculiarly American contribution of the 
business press .. . a great group of specially edited magazines devoted to the specialized 
work areas of men who want to manage better, design better, manufacture better, 
research better, sell better, buy better. 


COMMUNICATION IS OUR BUSINESS... 


The McGraw-Hill publications are a part of this American Inter-Communications system. 
As publishers, we know that businessmen subscribe to—pay for— McGraw-Hill 
magazines edited for their specific business interests by editors who are specialists in 
analyzing, interpreting and reporting worthwhile ideas. 

As publishers, we also know that advertisers consistently use the pages of our magazines 


to feature the products and services they offer in the interest of increased efficiency and 
lower production costs . . . for the editorial pages tell “thow’’ and the advertising pages 


tell “‘with what.”’ 


McGRAW-HILL PUBLISHING COMPANY, INC. poe 


y Mat SEP 102 20SINESS 


VAG ar 
“ASS 7 


App 330 WEST 42nd STREET, NEW YORK 36,N. Y. 


HEADQUARTERS FOR BUSINESS INFORMATION 





Who helps aluminum carry the load ? 


Read about the part banking 
has played in the miraculous 
progress of aluminum. 


It took 4 types of men approximately 
125 vears to make it possible for the 
6-vear-old above to hold four sturdy 
chairs aloft without half trying 

In order they are—research scien 
tists, capital investors, practical 
busin ssmen commerc ial bankers 
Here’s what they did how 
duced the price of a 1-lb. aluminum 
pig from $545 to about 20¢! 


they re- 


Aluminum to Gold 
In 1886 when Charles Martin Hall, 
then a student at Oberlin College, 
first found »ut how to obtain metallic 
aluminum by electrolysis, only a 
handful of Americans were willing to 


risk their money on the lightest metal 


anyone had ever seen. 

But they were enough. By the time 
the "90’s got gay, aluminum looked 
like it might be big business. That’s 
when the original backers—no longer 
able to finance aluminum by them- 


called in the nation’s bankers. 


Then and Now 


Today (as in the ’90’s) bank loans 


selves 


help mine bauxite, transport it to 
processing plants, and convert it to 
basic aluminum. On the consumer 
level, bank loans help established 
compan:es manufacture or supply 
aluminum for everything from candy 


wrappers to canning kettles. 


When Money Works 


As you can see, banks have had a 
lot to do with 20¢ aluminum. You 


have, too. Your money... the money 


invested or deposit d in | 
the people ...is the foun 
every bank loan. When a 
up with a good product tha 
millions of others want to 
banker puts your money t 
that business. What hap) 
can best be defined as cay 
action. 

Money goes to work 
women go to work 
ices are created 
nation enjoys an unp! 
standard of living. 

The Chase National Ba 
loans to American indust! 
of banking’s contribution ¢ 


ress of our country. 


The CHASE Nationa! Bank 


OF THE CITY OF 
Deposit Insu 


NEW 
(Member Feder 





PERSONAL BUSINESS 


BUSINESS WEEK Executives contemplating collecting art may get scared off by two 
MAY 29, 1954 ideas: (1) If it isn’t expensive, it isn’t good art; and (2) the “art world” 
. is the private preserve of the specialist ; an amateur trying to crash it runs 
the risk of becoming a laughing stock. 
Both ideas are myths. To be sure, many works of art are literally price- 
less. But also, say the experts, you can bring home for around $50 or less 
an original by an artist who has exhibited at top-notch galleries. 


More important, you can safely buy works of art without being an 
expert yourself. Reputable dealers and galleries will provide all the expert 
help you need; after that, it’s entirely up to you. 








Professional art people will urge you to buy what you like for your own 
reasons. Evaluations of others mean little; even the experts can’t agree as 
to which styles, schools, or trends are best or “correct.” 


New York’s Museum of Modern Art, for example, dismisses the con- 
troversy between “classical” (or “realistic”) and “modern” (or “abstract”’) 
art as irrelevant to your cwn personal enjoyment—and investment. Top 
artists are working in both categories. Your own taste is your best guide. 


Discovering your true tastes will take time. The longer you spend at it, 
the more you will gain from what you buy. Don’t feel apologetic about 
spending hours in a gallery without buying. The gallery doesn’t care; 
today’s browser is tomorrow’s collector. 


To help beginners, many galleries permit purchase of contemporary 


American art on the installment plan. 


If you don’t like a painting after several months’ home trial, some 
dealers will let you return it, give you credit on another one. 


As for timing, don’t buy at large exhibits to which many galleries are 
contributing. Prices are likely to be marked up for such events. You'll 
probably get a better buy if you negotiate privately after the show with the 
gallery exhibiting a painting you want. 


When it comes to buying, remember this: Works of art are tre- 
mendously difficult to price; there is no fixed price for an artist or a paint- 
ing. However, as a rule of thumb, you can usually find at reputable galleries 
work by excellent artists selling today for under $100. Also, larger works 
usually cost more than smaller works. 


More often, you’ll find paintings—especially large canvases—running 
between $100 and $500. And you can look for major paintings by outstand- 
ing leaders to run up to several thousand dollars. 

Note that lithographs, etchings, and prints that can be duplicated sell 
for much less than oils; so do water colors. Also, right now, the market for 
drawings is small and slow. You can pick up a drawing by a leading con- 
temporary American artist for a fraction of his finished original. 

Once you have an original, collectors say, you won't be satisfied with 
reproductions. The reason: 

An original, like a real scene, changes tone and depth with every 
change in light; a reproduction remains static. 


It’s wise to work closely with an adviser if you decide to collect art 


PAGE 147 as an investment. That’s especially true if you’re planning to go in for 





PERSONAL BUSINESS (continued 


BUSINESS WEEK contemporary French art, 19th and 20th century paintings by recognized 
MAY 29, 1954 masters (foreign or American), or the old masters. 


The investment here is high. Thus a good Matisse might range from, 
say, $30,000 to $40,000; a Picasso from $20,000 to $40,000. Dishonest deal- 
ers are ready to palm off fakes on overconfident amateurs. Also, don’t go to 
Europe to pick up “bargains.” You’re less likely to get gypped here. 

Galleries usually charge 3314% commission on a sale. It’s worth it for 
an amateur—because the reputable gallery works for you to screen out 
immature and mediocre artists—and to set a reasonable price level on 
works of art. 





Here’s a series of books in various fields that the adventurous 
businessman might find helpful: 

* Dining Out in American Cities, by Raymond Ewell (Little, Brown; 
$3.50), lists restaurants in about 100 cities that would appeal particularly 
to visiting businessmen. There are details on menus, prices, atmosphere. 

*Two new golf books are (1) Guide to 1,870 North American Golf 
Courses, by Harold M. Pond (Popular Mechanics Press; $1), which gives 
location, yardage, analyses of tricky holes; and (2) How to Put Power and 
Direction in Your Golf, by Joe Novak (Prentice-Hall, $5.95). The latter has 
8-D photos to show more clearly how to stand, hold club, and swing. 


¢ Personal Finance, by A. W. Hanson and J. B. Cohen (Richard D. Irwin, 
Inc.), is nearly 700 pages of detail on all angles of income and expense. 

* Learning Parliamentary Procedure, by Alice F. Sturgis (McGraw-Hill; 
$5.50), uses highly readable case studies, verse, and cartoons to show how to 
conduct meetings properly. 

* How to Remodel Your Home, by Enno R. Haan (Popular Mechanics 
Press; $2.95), is a picture-and-text, step-by-step treatment of all phases 
of remodeling. 

* Tourist Guide to Mexico, by G. M. Bashford (McGraw-Hill; $4.50), 
updates information on where to go, what and how to buy, and such. 


Watch for a new voluntary dental insurance plan similar to hospitaliza- 
tion and surgical insurance. The Group Health Dental Insurance Plan is now 
being offered to employed groups in the New York area. 

The insurance covers oral surgeons and orthodontists, as well as clean 
ing, filling, and simple extractions. 


Leaving the keys in your car may cost you money. In a recent case, 
the [llincis Supreme Court ruled that an owner who left his engine running 
was liable for damages caused by a thief who stole the car and had an 
accident. 

This decision opposes the findings of courts in other states, which hav: 
held that owners are not responsible in such cases. Legal authorities say th: 
Illinois decision may mark a new trend. 


Lederle Laboratories has a new antirabies serum, to be used as a! 
adjunct to the standard Pasteur vaccine. The serum makes protective anti 


bodies promptly available to the human system in case of emergency. 
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The COMPANION reaches more 
married women 18 to 35 than 
any other magaziné 


Starch Coneumer Magazine report. 


These women have larger families...more children. They are your best customers... buying 
more now than they ever have or ever will again...and they depend on the COMPANION! To 
find out how important they are to you, get in touch with your COMPANION representative. 


Concentrate on the best, years of a woman’s life with ( | O\IPAMION 


THE CROWELL-COLLIER PUBLISHING COMPANY, G40 FIFTH AVENUE, NEWYORK 19, W. ¥.—PUBLISHERS DF WOMAN'S HOME COMPANION, COLLIER'S, THE AMERICAN MAGAZINE, AND COLLIERS ENCYCLOPEDIA 





Trafhe jams are slowly choking American 
cities. The usual answer is expressways 
and parking lots—which require big 
money. But Denver—and now Baltimore 
—find a combination of controls in the 
right hands can save civic beauties and 
money and still keep the traffic flowing 
smoothly. 


HENRY A. BARNES is the mastermind whose job is 
to move Baltimore’s traffic taster and more safely. 


Traffic Jams Are His Dish 


(Story continues on p. 152) 


DISCUSSES roping off a street for St. 
Michael's Church's week-lon unival ... 


BARNES (left) clears up a one-way-strect 
problem with the City Council . . . 
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BRIEFS his staff on where and how to install a new signal to 
handle traffic at an intersection with six approaches ... 





CHECKS the equipment himself, 
gives a few last instructions. 
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PROBLEM: A resident of the Memorial Stadium area complains that baseball fans’ parked cars on game day block driver 


Barnes 


listens, consults with Inspector Bernard Schmidt (right), head of the Police Dept. Trafic Bureau, on what can be don 


SOLUTION: Adjustable “No Parking” signs do their stuff only at game time, electronic signals replace the old clock-o; 


Baltimore Gets a Traffic Engineer 


(Story starts on p 


to drive 
there’s a good 
black Buick 


star on its 


If you ever have occasion 
through Baltimore, 
chance you'll see a big 
cruising along, with the 
license plate that indicates it’s an 
official car. The man sitting next to 
the driver will probably have a cigar 
clamped between his teeth. More than 
likely, he'll be talking into what looks 
like the microphone of a dictating ma 
chine 

That would be Henry A. Barnes, 
Baltimore’s new (one year on July 15) 
director of traffic. And that gadget he’s 
talking into is indeed the microphone 
of a dictating machine; the words he’s 
saying today will, by day after tomor- 
row, be translated into a couple of “no 
parking here to corner” signs or a 


152 


change in the timing of a couple of 
trafhe signals, and one more Baltimore 
traffic tangle will have been cleared up 
Barnes is best known as the origina 
tor of the “Barnes Dance’’—in which 
traffic lights are red in all directions 
for an interval, and pedestrians can cross 
the intersection in any direction, in- 
cluding diagonally. Since he originated 
it in Denver some five years back, more 
than 300 cities throughout the countr 
have adopted it. But the Barnes Danc« 
isn’t his most important contribution 
to the science of traffic engineering; that 
lies in his approach to the whole prob 
lem of traffic congestion 
« Orthodox Cures—Ask any traffic engi 
neer at random how best to go about 
clearing up the traffic that’s throttling 


1 lights. 


the downtown busines 
cities, and you're certain 
two answers—or both 

¢ Build a comprehe: 
expressways to get peop! 
of the downtown area fa 
through traffic off the 

¢ Build a lot of new 
ing space to take care ol 
thev arrive downtown 

Barnes disagree: I 

with freeways, expressv 
arations, off-street parkin 
wish we had 
offer a solution for on! 
problem the 
lot of money and an awf 
And we can’t afford to 
¢ Unorthodox Style—Ba 


i lot of 


Besides, 


BUSINESS WEEK © May 29, 1954 





PHOTO COURTESY STEWART & STEVENSON SERVICES, INC.. HOUSTON, TEXAS 


quad power unit extends advantages of 
CHRYSLER Performance and Economy to new fields 


Here’s Chrysler Power at work in the South Texas oil 
fields. This time it is four Chrysler Model 20 Industrial 
V-8 Engines working together as a single unit in a Stewart 
& Stevenson Quad Power Unit, in turn driving a mud 
pump. This particular Quad has supplied mud pump 
power for the drilling of ten oil wells in the eight months 
it has been in use. 


You see Stewart & Stevenson Quads in other fields, 
too, but nowhere do they encounter tougher jobs than 
pumping mud—or more important jobs either. The 
continued flow of mud down the hole being drilled is 
absolutely necessary if drilling is to continue uninter- 
rupted. That’s because mud serves several very important 
functions: it lubricates the drill bit, it removes bit 
cuttings, it seals the walls of the hole and it provides 
weight to prevent blowouts. 


Pumping mud requires great power on a continuous 
basis, power that can “roll’’ with the heavy pulsating 
motion of the pump. The 331 cubic inch displacement 
Model 20 Engine is ideal for a multiple-engine installa- 
tion. It meets the demand for high horsepower. It is a 
compact engine, easy to install, low in initial cost, and 
economical to operate and maintain. Parts are readily 
available, and at a fraction of the cost of competitive 
equipment. Each engine is supplied with a Chrysler 
gyrol Fluid Coupling which absorbs shock loading, 


CHRYSLER Industrial Engines 


HORSEPOWER gt: WITH A PEDIGREE 


thereby enabling smooth transmission of power from all 
four engines to the common power output shaft. One 
or more of the engines can be clutched out if less than 
maximum power is required. 


Check your power needs with a Chrysler Industrial! 
Engine Dealer. Ask him about optional equipment too 
Remember, Chrysler Power is not expensive. Production 
line methods adapted to specialized industrial engine 
building provide a custom-built engine at mass 
production prices. If you prefer, write: Dept. 15, Industrial 
Engine Division, Chrysler Corporation, Trenton, Michigan. 


AGRICULTURE ¢ INDUSTRY * CONSTRUCTION 
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4 
Operator sands down 
pips and rough spots 
before paneling passes 
between Pittsburgh 
brushes shown under 
exhaust hood. 


Modern way to dust 
walls and ceilings! 


e 


In producing wall and ceiling panels at the 
Barclay Manufacturing Co., New York City, 
dust caused by routing simulated “mortar 
lines” settles on the panels. The panels 
must be “dusted’’—the dust completely 
removed —before they can be bake-finished. 

Brushes originally used had a short life 
span, wore unevenly, and did so poor a job 
that many baked panels had to be com- 
pletely refinished to pass inspection. Since 
even a “fairly good" brush would not do, 
Barclay searched for the perfect brush—and 
chose Pittsburgh! Result: Better work, and 
costly refinishing eliminated! 


PITTSBURGH 


WRITE TODAY for your 
free copy of our new 
booklet that shows, 
through actual case 
histories, how Pitts- 
burgh can help cut 
your brushing costs. 
Address: Pittsburgh 
Plate Glass Co., Brash 
Div,, Dept. W-1, 3221 
Frederick Ave., Balti- 
more 29, Md. 


Quer Univer. 


IN CANADA; CANADIAN PITTSBURGH INDUSTRIES LIMITED 





“ ..make the most efficient 
use of the streets you've al- 
ready got...” 


TRAFFIC starts on p 


the same problem is a start! 


, one: Make the most efficient 


streets you've already got 
full use of such tools as on 
parking restrictions, signs, 
kind of traffic lights 
Barnes’s own career is th 
ble evidence that his answ 
first got into traffic enginec Flint 
Mich., in the late 1930 1947 
Denver hired him away f it for 
$7,500 a year--half again 
been making. In 1953, Balt 
him away from Denver f 
the highest salary ever paid 
engineer and, incidental! 
year more than Baltimore 
“When I went to Dem 
savs Barnes, “I was told 
could be done until fi 
built.” In the five and a 
was there, however, no n 
were built (although th 
Valley Highway was start 
As for the prophecy t 
could be done 1 citatior 
vers Civitan Club (Ba 
framed on his office vw 
among its “whereas” clau 
ments that Barnes “brought 
of chaos in the city’s trafh 
reduced the automobil 
substituted reasor 
power m the establishm 
controls” and that all of tl 
accomplished without « 
CXPCHSive major cngines 
and at a minimum of 
¢ Diplomacy Pays—" Ma 
ton s term expires in on 
Denver new paperman 
WEEK last weck ind if H 
here, there’d sure b 
wanting him to run for 
That doesn’t mean 
loves him, of course. In 


+} 


where you often have to cl 
long-established habit patt 
things done, you're boun 
toes. And that’s particulas 
you're brand-new on a jol 
Quite a few Baltimore 
jealous of Barnes at th 
for the most part, not pul 
stance, one man who had 
life working for the cit 
designing street-construct 
was more than a little miff 
ple began asking Barn 
proposed new projects 
“Let Barnes stick to t 
the trafic on the street 
“We'll take care of buildi 
After a little of that 
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3% 

You're closer to buyers 

.-. Closer to suppliers 

when you locate in 
CLEVELAND-NORTHEAST OHIO 
Three-quarters of the nation’s industrial 
might, 57% of the population of the 
country, most of the major markets re- 


side within 500 miles of Cleveland. They 
can be reached by air in 22 hours. 





TO THE BEST LOCATION 
IN THE NATION 


When the St. Lawrence Seaway is complete, 
business and industry in Cleveland Bortheae! 
Ohio will be able to trade, without reloading, 
with any seaport in the world. More than 90% 
of the world’s merchant ships will be able to 
navigate the Seaway to Northeast Ohio’s four 
famous ports—Cleveland, Fairport, Ashtabula 
and Conneaut. 


Add this tremendous transportation advan- 
tage to the excellent diversification of industry 
in the Best Location in the Nation, and you 
have sound reasons for investigating this area 
for new plant sites, distribution and market- 
ing facilities. 

If your company’s future plans include busi- 
ness on a world wide scale, now is the time to 

et the full facts about this fast growing area. 

omplete data on materials, markets, power, 
labor and housing can be obtained by contact- 
ing our Development Department, Mr. R. L. 
DeChant, Manager. All inquiries are held in 
strictest confidence. 


THE CLEVELAND ELECTRIC 
ILLUMINATING COMPANY 


77 PUBLIC SQUARE © CHerry 1-4200 © CLEVELAND 1, OHIO 








Frigidaire Great Circle Cooling’ 


gets all the comfort from 
every dollar's worth of air conditioning 


Master-matic Frigidaire Condi- 
tioners give you out-and-around 
air circulation to get all the 
clean, crisp air all the way out 
into the room. None of the cool- 





ing power is wasted. Banishes 
annoying drafts, hot and cold 
layers. Surrounds your employ- 


ees and customers with gentle, 


refreshing comfort. Whisper- 
quiet fan and extra heavy-duty 
insulation minimize noise and 


vibration. Beautiful, stream- 
lined exterior. 


Exclusive Multipath Cooling Unit 
gives you far better heat trans- 
fer, better dehumidification 
teams up with famous Frigidaire 
XD Meter-Miser for more effi- 
cient operation. 

For the one best answer to air 
conditioning that will increase 
production, build traffic 
and boost profits, see your Frig- 
idaire Dealer. His name is in 
the Yellow Pages of your phone 
book. Or write: Frigidaire, 
Dept. 37, Dayton 1, Ohio. In 
Canada, Toronto 13, Ontario. 


store 


Available in a range of capacities. 
Install in multiple to cool larger areas. 


Frigidaire conditioners 


Built and backed by General Motors 


ed 











sources, “I raised the roof i 
—but he did it quietly, and right 
places. Today he has a st , 
tion to sit in on all Planning Commi 

sion mectings and is consult 1 mat 
ter of course on all pro t hav 

any bearing on the city’s st tem 
* Look Out for Ivy—S f th 
changes Barnes makes at tle hard 


to take for a city that if it 


third century, and prou Balt 
more’s monuments, Balt ti 
Baltimore's traditions ar to a 
great many Baltimorean ies ha 
learned after getting kh 
rapped a couple of time 

lor instance, he want d 
Charles St. where it bord John 
Hopkins campus. At this 1 
roadway, in the center ted b 
tree-lined malls from a d 
way (used mainly for park n each 
side. When Barnes p 
rihce one line of trees t » th 
main roadway, the ticall 
deafened him. He insi that th 
road had to be widen ting 
mildly that the only oth to do it 
would be to ban all p on 
of the side roads so tw traff 
could move there. He v ed t 
find the public clearly f 
up the parking and keep 
¢ Rough Rider—In gene: ma 
step on more toes than | just 
because of his complet | f 
precedent and red tap 

“Hank never worri¢ ho 
toes he’s stepping on, th 
associates, “‘as long as | t u 
he’s right He'd mu t ret 
things done first, and we bout 
the reasons why he can't 

Barnes agrees with | 
“I’m the most ignorant | 1 th 
world,” he’s fond of | don't 
know who lives wher Kn 
who has influence, I d h 
the politicians are. I don't | tl 
things that can’t be don e d 
“em.” 
¢ Smooth ‘Talker—Nevert t 
most impossible to stay m } 
very long. lor one thin ft 
crazy, unheard-of thing f t 
turn out to work just about 
said they would. For anot 
a likable cuss you can’t 
against him 

“He'll accept an invit 
at the drop of a hat,” s Denver 
friend, “and he’s so rea 1 
cisive and fair, and so hut that 
he wins friends every ti es it 
Lots of folks who were out ts witl 
all Hank’s innovating h T 
firm supporters just th ring 
him talk.” 

Along with this, Barn will 
ing to answer anv quest <plai 
the reason for anvthing ind 
he’s never afraid to ad t if h 
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Wishes never became horses 


...they turned into horsepower! 


“If wishes were horses—beggars would ride,” says 
an old Scottish Proverb... but science bypassed the 
horse and wishes became horse-power. Now, all you 
need do is pull up to a gas pump and say, “Fill ‘er up 
mister! 

Your foot touches the pedal. Highways skim beneath 
your wheels; miles are measured in minutes as horse- 
power leaps into action. 

Millions of years ago this power was created when 
the oil deposits of the earth were formed. Today steel 
helps release it to serve you. Only steel drill pipe and 
steel wire rope can withstand the strains of drilling 
deep into the earth. 

J&L is one of America’s major producers of drill pipe 
and wire rope. As wells go deeper and as new drilling 
techniques are developed, J&L keeps pace with the oil 
producing industry with new and better steels. 





STEEL CORPORATION — Pittsburgh 


Look to J&L...for the steels that work for modern industry 





bring 


vacation smiles 


with Alt the miles 


Let the comfortable accommodations of 
MO-PAC’s famed EAGLES set the scene 
for your pleasant vacation mood. Forget 
driving fatigue and crowded road con- 


ditions. Goin 
to Mexico? 


to the West, Southwest or 
yet on the EAGLES... and 


your vacation is ON! 


The TEXAS EAGLES... overnight 
between St. Louis, Memphis and the 
principal cities of Texas. Through 
sleeping cars between New York, 
Washington and Texas. Planetarium- 
dome coaches. 





/  <t 
= 


The COLORADO EAGLE... between 
St. Louis, Kansas City, Wichita and 
Colorado. Planetarium-dome coaches. 


The MISSOURI RIVER EAGLE... 
between St. Louis and Kansas City, 
St. Joseph, Lincoln, Omaha. P/ane- 
tarium-dome coaches. 


The VALLEY EAGLE... between 
Houston, Corpus Christi and 
the Rio Grande Valley. 


meer ets we ee 
ee apm, 


MR. R. J. McDERMOTT, General Passenger Traffic Manager 


1601 Missouri Pacific Building, St. Louis 


3, Missouri 


Please send folders checked below that will help me plan a low cost 


trip via MISSOURI PACIFIC. 
[} COLORADO [) MEXICO 
| SAN ANTONIO 


NAMB, ....sccccesecses PITTITITTITITT TTT Tt Tt 


ADDRESS... crccccerccsccsccccsscvccesecescsoence 
00 MON. 00000 ccS TATE... ccccccccssese 


CITY . vcccnccvecs WITTTTITITITITIT Trt 


[}) TEXAS GULF RESORTS 
{] HOT SPRINGS 


Poee UCC eUe Cee Cee eee eee ee eee eee) 





” .. ‘let's try it this way; if 
it doesn’t work, we'll try it 
some other way’ .. .” 

TRAFFIC starts on p. 150 


makes a mistake. His off been 
in Baltimore’s Police Bi O 
early doings were covere: 
porters. They were surp Ly, 
after he'd workin uple of 
months, to have him cor ind sa\ 
“Boy, we really pulled a | Those 
new lights we put in at Mt. Royal Ter 
race and Lake Drive w t timed 
right, and traffic’s been hell of a 
mess up there today. | the boys 
working on them, though hould 
be all cleared up by th fternoon.”’ 

Since the reporters had n heard 
about the jam yet, Barn 
to say the least, refreshi: 
¢ Open Mind—Barnes ma 
with his willingness to |! 
people's ideas, and to ab 
if the others seem better 

Last month he and hi 
a tentative truck 
Baltimore. The city cor en 
that sector didn’t like th t 
and one of them spent 
time figuring out what sec | to 
a tar better rout Uh 
Barnes to drive over the | 
him 

The ride proved that the two rout 
were exactly the same le: ind that 
the councilman’s route through 
fewer residential streets 
four right-angle turns 
ll. The councilman’s 1 
adopted. 

“We have to start son 
Barnes, “so we come up with an idea 
But we don’t insist that th the 
idea—or even that it’s the t idea 

Barnes’s attitude toward v prob 
lem, according to a Denve yorter, is 
“We have to try somethi fore this 
gets out of hand. So let it this 
way; if it doesn’t work, | e vou 
we'll try it othe: And 
usually, adds the ordi 
nary citizens don’t understa t—but it 
works.” 
¢ His Tools—Actually, t! 
very unusual about the met 
uses—although the ways hich he 
uses them are sometim onven 
tional. He calls them his t Among 
them: no-parking rules, on treets 
paint, signs, signals—and 
tions. “And by using th 
combination,” Barnes sa\ 
just about anvthing except 
nut behind the steering w 

All but two of these too! 
use without restraint. B 
nance that set up his d 
served the creation of 


been 


I laid ou 
route ft iwh East 
from 
it all 
derable 

him 


hod 


had onh 


only 


some 
report 


1othing 


ds Barnes 
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You a target? 


Let's face it...we're all targets! 


If your plant is not ready with a disaster plan, 
better act now. There’s not a single American 
plant that’s out of range of an intercontinental 
bomber—and fires, floods, tornadoes or explo- 
sions can kill you just as dead as an atom bomb. 
It costs next to nothing to take a few simple 
steps which may save hundreds of lives. Here 
they are. Check them off today. 
() Call your local Civil Defense Director. He’ll help 
you set up a plan for your offices and plant—a plan 
that’s safer, because it’s integrated with commu- 
nity Civil Defense action. 
([] Check contents and locations of first-aid kits, 
Be sure they’re adequate and up to date. Here, 


again, your CD Director can help. He’ll advise you 
on supplies needed for injuries due to blast, radi- 
ation, etc. 


[-] Encourage personnel to attend Red Croas First- 
Aid Training Courses. They may save your life. 


(_] Encourage your staff and your community to 
have their homes prepared. Run ads in your plant 
paper, in local newspapers, over T'V and radio, on 
bulletin boards. Your CD Director can show you 
ads that you can sponsor locally. Set the standard 
of preparedness in your plant city. There’s no 
better way of building prestige and good com- 
munity relations—and no greater way of helping 
America. 

Act now... check off these four simple points... 
lives are at stake... have you a right to delay? 














( What extra advantages will we re 
from GROUP LIFE INSURANCE 
with PAID-OP valves ? 



























Youll get insurance protection plus 
increasing cach valves in our plan 


with NEW YORK LIFE / 




























THERE ARE definite advantages surrender his policy for cash at least 













from both the employee's and the equal in amount to his total contri- 
employer's standpoint in Group Life butions. 

insurance With Paid-Up Values. The employer knows that come 
Under this New Y ork Life plan, each what may he has provided a pro- 
contribution an employee makes gram at low cost which will permit 
provides fully paid-up life insurance a retiring employee, or one insured 
for him. The employer purchases under the plan for a number of 
the balance of the death benefit on —_years, to have a substantial amount 
a group term basis. of paid-up life insurance for the rest 

of his life. 





As a result, upon retirement or 







termination of employment, a For details about a plan of this 
worker will have paid-up life insur- type for your firm, see your New 
ance equal to the amount his con- York Life agent or your broker— 
tributions have bought. Or he can or write today! 








NEW YORK LIFE 
INSURANCE COMPANY 
51 Madison Avenue, New York 10, N. Y. 
A MUTUAL COMPANY FOUNDED IN 1845 
















vnd the prohibition of parking on major 
streets to the counci! les agre 
that this was wise, on t yund that 
the people should be |! through 
their representatives, bef iv action 
is taken that so intimately affects their 
everyday actions. But | ire still 
among the most important of his tools, 
and he has kept the cou busy with 
new ordinances on the ubjects 
almost since the day he 

¢ Street Rules—One-wa ts them 
selves, he points out t much 
good unless they are fi ordinated 
with the city’s general traffic flow 

Four of Baltimore’s m th-south 
streets—Calvert, St. Paul rles, and 
Cathedral—have been two in 
each direction, since lon re Barnes 
arrived. The only troul Barnes is 
convinced after studying the matter 
for months, is that all fo one-wa\ 
in the wrong direction—which alone 
enough to explain th s at some 
of Baltimore’s worst int tions. Ordi 
nances are now pending ity Coun 
cil to reverse all four. 

One thing standing way of 
creating new one-way st the tact 
that trolley cars run bot! on se\ 
eral main Baltimore tl! ughfares 
Barnes is waiting impat t for th 
time—at least a coupl irs off 
when these trolley lin vay to 
buses. “I have no object to street 
cars,” Barnes says, “‘ex that the 
run on streets.”’ 

As for parking, “the people must d 
cide whether the privileg f parking 
your car on a _ street r you 
choose is more important than the 
needs of hundreds of thou of peo 
ple to move freely thro r com 
munities, unimpaired b tion.” 
¢ Gobs of Paint—Ordina te paint 
Barnes feels, is far too oft looked 
as a way Of helping traff ve. It 
stands to reason, he higur at more 
cars can move down a ¢ treet in a 
given time if they keep to their lanes 
than if every third cai p part 
of two lanes. And peopk h more 
likely to stay in their lane the lane 
are clearly marked. 

“There’s more traffi trol in a 
pail of paint than in anyt! else vou 
can name,” savs Barnes. “EH in Balti 
more they used to use ma 00 gal 
of paint a year. This yea oing to 
use close to 20,000 gal 

He even uses the empt nt cans 
One common way to hel rambk 
trafic at an intersection chan 
nelize” the traffic appro the in 
tersection so that cars that ing to 
make a left turn, or a right turn, ar 
separated from those traight 
through. The usual wavy of r this 
to build concrete “island parate 
the traffic. 

Barnes sometimes uses | islands 
But in many cases he si ts out 
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The Right Start for Your New Product: 
Gaylord Boxes for Safe Shipment 


It’s an exciting moment in any factory — that 
moment when the new product is ready for 
launching. 

So good to know at this time that the product 
is starting out right in containers which guard 
against damage down the line. Developed with 


GAYLORD CONTAINER CORPORATION 


SALES OFFICES 


the same care as you give your product, Gaylord 
Boxes combine proved design with quality board 
to give you superior protection. 

You owe it to yourself—and to your products, 
new or old—to investigate Gaylord Boxes, Call 
your nearby sales office. 


General Offices: ST. LOUIS, MISSOURI 


COAST-TO-COAST 


CORRUGATED AND SOLID FIBRE BOXES + FOLDING CARTONS + KRAFT PAPER AND SPECIALTIES + KRAFT BAGS AND SACKS 





clues: 


Published weekly——cloees 12 days in advance Rate-—40.83 
per line (42.93 por line for poattion wanted ads), mint- 
mam 7? lines Allow 3 average words ca line ; count 1 words 
for bow mumber. Address boa number renlicn 4/6 Business 
Week te office neoarcet you: NW YORK, 440 W. 42nd At, 
CHICAGO, 620 N. Michigan Ave., SAN FRANCISCO, 
Put 4, 


notre: Positions Wanted =-===-=2 
Exp. colored man desires position es custodian 


aree ¢ state or will cone 
" town or 


Borough 


Foreign position. Office Manager- Accountent- 
io “gt > oe ." A B. ' a i a nas 
School, PW-2829, Bu 

pee tae ay ge rer enpanteneay 299 
Busteese Woats oe ba ' 

Sole Manager; 
stant t vee 


ucaptionst qualitications for 
Adminiat Ve Kxecu > \ ae 
dent Lawves Ag } vuistanding pere 
us llent Adyninietra \ und Bales Manage- 
‘ vw : susiness V 
industrial, age 34, 8 

snufactu ne & die- 


Business Week. 


j 
ment background 
Director of Purchases, 
ya. corporate exper 

tribution paduaetry Pw a1 


Gonsrat Manager. Executive Vice- President ma- 
tur ‘ utive univerr graduate duc 
phaale ~whinical 


sation planning eordina 


er! all etrong 


Industrial expe 
hard gowdse and chem 
w oh rews@arch and devel 
Managed multi-plant t 
$5,000,000 4/5000 
profit, PW-2845, Business Wee 
—= 


coumSelling Opportunites Wanted 


Migr's. Agent estab. 1983 decives geaity- vores 
line selling to Hdw »bbers \. 
2425, Business Week 

Are your oples Representatives producing? Young 
(age 35) mlon Manager of old eetablished AAA 
metai manufacturing pany » establishing 
his own sules firm to cover the tr riant east- 
ern industriel areas Broad background and 
creative engineering ability Interested in 
representing well rated firms tal and 
plastics field selling to original quipment 
manufacturers RA-2828, Business Weel 


n the me 


How are your European Business Connections? 
New York Executive (Elec, Engr.) travelling 
through Burepe ‘ t te new or negotiate 
existing businews connect ' fjood knowledge 
of languages RA-2838 Business W eel 


SPECIAL SERVICES 


Nylon mechanical parts molded to your specs. 
Any quantity frown \M te millions. Low coat 
tooling. Let us auot Vytomaiic, Morrisville. Pa, 


Need a market survey abroad? Thorough down- 
arth studies made nm any country Hepre- 
rr all ver tie rid For details 

Ser ‘ MoGraw-Hill Inter- 

42nd Gt New 


7 oe ave write 
ration, 830 West 

Yor! 
Cleartield Plastics, inc., Ciearhiete, Pennsylvania. 
: nf | ibers + is old making, 


: phetimg Our Growth | iaracteristic of our 


Quality Workmanat 


I 

resena ! ind ' du developing custom 
1 

‘ 


Sy yracuse, New Vork. Private dock spece com- 
\ ust mail 


avail 


@tel furniah 
addresa ‘ne pape 
abl Moderate fee 
New York 
Product vedecign ohaches costs. Eliminate cnatly 
o “rationa re ' 
eliminate Br mpro 
rat modern manu 
produete, Ou 
desian experte 
changing des 
diaturb anerm 
department 


wally 


drawings 


problem 
a! Design 
Machine 
Cleveland 12, Oh 


woumsmssRegistered Patent Attorney === 


Patent information Book, without ebfiyetion 
Pat. Atty. & Advisor Navy Dept Ass 
Examiner Pat, Off, 19 ) Gusta MM lier, Pa 
ent Lawyer, 648W4, Warner Bidg., Wash, 4 DC 


162 





5-gal. paint cans instead—painted witn 
bold diagonal yellow and black stripes, 
and filled with sand, cement, ashes, or 
any other heavy material that’s handy. 
He figures the cans are a lot quicker to 
install, a lot cheaper, just as effective, 
and, in many cases, casicr to see 
¢ Signs, Too—Signs, of course, play a 
major part in any trafhe-control pro- 
gram, and Barnes uses them in great 
quantities. Denver streets were “a veri- 
table forest of signs’ by the time Barnes 
left. And Baltimore is beginning to take 
on the same appearance 

When there's no sign to fit the ex- 
act pt irpose he has in mind , Barnes Ih- 
vents his own. ‘Take the case of the 
Baltimore Memorial Stadium, for in- 
stance (pictures, pag Parking 
must be prohibited in the area when an 
scheduled, else traffic gets 
At other times, though, there’s 
But the 


times on 
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event 1s 
jammed 
no sense in banning parking 
stadium is used at different 
different days. 

Barnes figured he needed a perma- 
nent sign that was flexible specifying 
the no-parking time. So he designed 
one that has dials with hours 
painted on them, whiclr can be rotated 
as required to fill in the blanks of the 
permanently painted “No parking from 

. to....” When nothing is going on 
at the stadium and parking cam be per- 
mitted, the sign folds over so no words 
are visible 
¢ Red and Green Lights—In any 
tie program, nothing can compare in 
importance with trafic lights, properly 
used. That last phrase is important. 
Lights should seldom be merely 
to prevent collisions at intersections, 
Barnes feels; their proper use is to keep 
traffic moving smoothly, 

“Many trathe signals do more harm 
than good, so far as moving traffic is 
concerned,” savs Barnes. “Just about 
every time I find a bad traffic jam, I find 
a signal right in the middle of it 

Barnes's pet peeve is the fixed-time 
signal—the common kind, which is pre- 
et to allow a fixed time for traffic mov- 
ing on each street. He feels that, with 
rare exceptions, no trafhe light is worth 
its salt unless its timing is related to 
the varying traffic streets 
that form the intersection 

Aside from the clock-operated lights, 
there are five different 
tronic traffic-actuated 

e The semi-actuated controller has 
detectors—either paving 
o1 invisible electronic devices under the 
paving—on the side streets only. The 
light 1s always green on the main street 
®except when a vehicle approaches on 
the side street and trips the controller 

e ‘The full-actuated controller is 
used on an intersection of streets 
about equally important, where trafhe is 
not too heavy. It has detectors on all 
four approaches; the light stays green 


two 


scicn- 


used 


flow on the 


types of elec- 


signals 


pads in the 


two 


on either street until a « 
street changes it. 

¢ The three-phase 
troller can handle an int 
up to six approaches 
streets in order (except t! 
street on which no traff 
and gives each street no u 
it needs 

e The trafhc 
used on heavily traveled 
two or even three main 
Its detectors are placed 
back from the intersecti 
information into the el 
that works the lights 
lights takes into accou 
of the trafic on the ipp 

e The « 
mammoth “brain” 
it “an electronic 
vises all the liglits in a 
regulates both the cvcl 
offset timing (the fact 
lights operate progressi 
streets) according to th 
out the density and tl 
the traffic, and then grad 
ily changes the entire tr 
to conform. 

Although the cyck 
in existence for vera 
was the first to see and 
sibilities. Biggest one 
came on the 
sections. The one he in 
ver handles interse 
he’s planning for Balt 
business area will hand] 
¢ Give and Take—Wit! 
tronic and other aids 
traffic situation is still 
keeps reminding peopl 
lic is willing to make 
driving habits, thei 
and their traditions 

That’s why Barnes 
with people is one of t 
tant parts of a job like t 
why much of his su 
fact that he is, as on 
“an able public psycho! 

His willingness to t 


mn t 
stion 


densit 


ycle-select 
Den 


monst 


scene cont 


Iss 


to answer que 
mit errors with a smil 
when it’s necessary~all 
So are his regular week 
programs, on which he 
tery of five phones and 
tions ad lib for half an 
“Baltimore will find 
than anvbody,” a Denve 
that ippear 
more Sun just before B 
over. “He is one of tl 
servants I have ever kné 
support and cooperation 
and the public, the peop 
will eventually find the 
tc and from their work 
and out of the city, fast 
and with far less wear on 
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THE TREND 








Resisting the Extremes 


Just as the business decline shows definite signs of 
leveling off, the financial press~and banking circles 
have been abuzz with rumors that the Federal Reserve 
System will order an across-the-board cut in the reserve 
requirements of member banks. Snch a cut, it is argued, 
would be in line with the policy of “active ease” in the 
money market that the Fed has been pursuing over the 
last twelve months 

\ year ago, when the boom was at its peak, the Board 
was trying to combat inflation. By last May, its restric 
tions were so effective that a real squeeze developed in 
the money market. High grade bonds fell far below par 
while the cost of borrowing reached a twenty-year high. 

This had a lot to do with lessening the inflationary 
threat. In fact, money became so tight that a continua- 
tion of the restrictive measures of the money managers 
might have brouglit us to the brink of deflation. 

Happily, the Fed recognized the danger in time and 
did not go to extremes. Instead, it switched its policy 
by purchasing 'reasury bills in the open market. It 
followed this up by lowering reserve requirements fot 
member banks. This released in one move more than 
$l-biilion of bank reserves—sufhicient to support an in- 
crease in bank deposits of $6-billion 

These steps certainly eased credit and were important 
in ameliorating the economic readjustment from boom 
conditions to a more normal level. But the very success 
of this easy-money policy has increased the pressure on 
the Reserve System to make money still easier in an 
attempt to speed an economic upturn, Moreover, the 
‘Treasury faces heavy financing demands this summer. 
This will add to the urging that a good stout shot-in- 
the-arm in the shape of an across-the-board cut in reserve 
requirements would be mighty handy 

But the situation today is very different from what 
it was a year ago. Our economy, aided by the policy of 
active ease, has stabilized. The Federal Reserve index 
of industrial production is no longer falling, commodity 
prices are rising, and there has been almost no change in 
the cost-of-living index 

Beyond that, the sharp drop in government spending 
on defense, which has coincided with a general business 
Defense spending will probably 
Meanwhile, new 


decline, is at an end 
imcrease in the balance of this vear 
demands dictated by the changing international situation 
may well boost defense spending still further. This 
could sharply stimulate the entire economy 

In these circumstances, cutting reserve requirements 
across the board might touch off a new wave of inflation. 
So a blanket reduction in reserve requirements sounds 
like carrying things to excess 

This by no means rules out selective changes in 
reserve requirements. The discrimination against mem 
ber banks in New York and Chicago, which requires 
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them to maintain reserves 3 percentage px high« 
than those required of banks in other la tic 
an anachronism. It dates back to a time wh inking 
conditions were very different—when the | inks in 
the central reserve cities held the reserve naller 
banks throughout the country. 

4 reclassification of New York and Chicago to bring 
them into line with other leading cities is 

Apart from this, we hope the Federal Re ithori 
ties will resist pressure for wholesale juggli f reserve 
requirements. They have other means, in , opel 
market operations, to meet the requirements of the 
economy and to ease the Treasury's finan »blems 
Certainly there seems no need for the Boa use its 
biggest gun now. 
Better Late Than Never 

Congress and the Administration are to | ngratu 
lated for the passage, at long last, of the St. Lawrence 
Seaway bill. But the largest share of tl edit i 
actually due Canada, our good neighbor t orth 
For without Canada’s actions, the fifty-ve lream 
of a seaway would never be so close to realit 

Farsighted citizens of both the U.S Canada 
have long realized the need for a waterwa would 
open up the heart of the North Ameri tinent 
to ocean shipping. This dream has been on 
nected with a plan for a joint U.S.-Cana ivdro 
electric power project on the St. Lawren , essive 
Canadian governments have sought our coo] tion, but 
despite the support of the last five U.S. pre ts, there 
was so much opposition by a variety of inter t ever 
constructive step was blocked 

Fed up with the intolerable delays that | the sea 
way in dusty blueprints, the Canadian gover t, mor 
than two years ago, served notice that it ha led to 
go ahead on its own. In addition, the | Powel 
Commission last year licensed the New York S Pow 

th 


Authority to join with the Province of O 
construction of a $600-million power p The 


iuthor 


steps collapsed the opposition and led to th 
Iding 


izing the U.S. to spend $105-million for t 
of a canal on our side of the St. Lawrence 
Without Canada’s action, even this bil! ld prol 
ably have met the fate of earlier ones | now 
Canadians are showing no wild enthusiasm a tare 
decision to declare ourselves in as jumor part 
lhe Canadian position is understandable 
U.S.Canadian Seaway will be more ec« 
useful than an all-Canada route. Now tl! e long 
delays and obstructions have been surmounted, this 
dramatic venture in opening the Middle W ean 
commerce should be pressed forward 
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FAFNIR PLYA-SEAL BALL 
BEARINGS . . . originally 
developed to meet aircraft's 
exacting needs for bearings with 
positive protection against contam 


nts. . . now generally 
used throughout industry. 
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( mating threads... completely eliminate separate 

g... provide a stronger, tighter fastening at lower cost! 
|) production—give better protection against 

on loosening and improve product performance! 
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